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Two Views of the Gold Trophy for the President’s Cup Regatta to Be Held at Washing‘on, D. C., Sept. 17 and 18 
(See Text on Page 63) 
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; OVER 10,000,000 COLFAX 
: ADVERTISEMENTS IN OCTOBER 











In the Colfax pattern you will find craftsmanship 





ALEXANDER D. PHILIP which is artistry indeed. So lovely in design that 

vu ce ae sige passing fad or fancy cannot affect it. Wrought 
j { fe Ta at: ine : « e e- ° . 4 
(1 Darin Di: ‘ so skillfully time cannot dim its beauty. i 
i rd, N. He on spec . : ; re { 

i par ae IE Your jeweler will be glad to show you Colfax 

and many other patterns in sterling silver by the 


Gorham Master Craftsmen. 
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etMERICA’S LEADING SILVERSMITHS FOR GVERK 96 YEARS 
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A full page appearing in the October issues of: 


Arts and Decoration House Beautiful Theatre Magazine 
Asia Life House and Garden Time Vogue 
Countrv Life Vanity Fair Town and Country 


Good Housekeeping International Studio World Traveler 
also 40 leading newspapers 
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Jewelry Shops in Geneva 











Swiss Retailers Are Making Their Best Showing During Seventh Annual Assem- 
bly of the League of Nations—Many Interesting Articles 
! to Suit Taste of People of Various Nations 














Geneva, Sept. 1, 1926—The jewelers’ 
shops in Geneva are all showing the ef- 
fects of much rubbing and _ burnishing, 
everything is sparkling for all it is worth 
and the most magnificent gems see daylight, 
behind fancy bars of some kind, which 
rather spoils the impression. For the 
various delegates to the Seventh Annual 
Assembly of the League of Nations are ar- 
riving, while diplomatists from all over the 
world are nastening to the still more im- 
portant preliminary Council meeting. 
Among the delegates there are Indian 
maharajahs, always distinguished by the 
magnificence of their suites. There are 
people from Egypt, always big buyers of 
jewels and others all interested in some- 
thing new. Then while the delegates at- 
tend to business, their womenfolk have time 
to stroll round the shops and select what 
they like among the very magnificent dis- 
plays. One shop, in the immediate neigh- 
borhood of the Assembly Hall, shows a 
pendant, with a great emerald, weighing 141 
grammes. Held in cleverly contrived gold 
“claws,” that hold it successfully, the 
emerald is pear-shaped, and is labeled a 
“princely gift.” As a pendant to this 
wonderful gem, there is another, a sapphire, 
but smaller, also to serve as a pendant. Both 
are to be strung round the neck by heavy 
gold chains. 

Indian ladies are already seen in Geneva. 
With a great, white: shawl over the head 
and to drape the whole body, jeweled pins 
are a necessity to hold them in place. A 
pretty little woman had two great “fine” 
pearls, to pin the shawl to her hair on one 
side and two beautifully wrought gold pins 
on the other side. Many of these pins are 
on sale in Geneva, although probably not 
intended for that particular use. 

The Egyptians, representing another taste 
and another culture, want something in the 
very latest fashion. Cairo fashions are in 
some ways more up to date than Paris, the 
early models being secured for Cairo, be- 
fore they come out in the Capital, just as 
they are sent to the States and South 
America before being seen in France. This 
however results in some very funny “acci- 
dents.” The medels created for sending 
abroad often fail “to take” in Paris, and 
they are almost always very exaggerated. 
Thus when the Cairo-Paris fashions and the 
Buenos Ayres-Paris fashions, come up 
against the real thing in Geneva, as they 
must during the Annual Assembly of the 


League, there is much rivalry. The ladies 
from South America consider that they 
are “the thing,” the people from Cairo also, 
the actual Parisienne often being thrown in- 
to the shade, in her perfectly correct but 
very quiet clothes. Sometimes . Buenos 
Ayres, and Cairo wish they had waited. 
All this is on a very sombre background, 
for protestant Geneva does not dress. It 
cares nothing for fashions, youth going in 
for mountaineering, which is the antithesis 
of fashion, the women wearing big nailed 
boots and breeches. 

But Geneva gets her own back in the 
matter of jewelry. For women who make 
“do” one stiff satin dress for years, always 
relieve it with magnificent jewelry. The 
jewelry “does” for years too, it must be 
conceded. 

Although Geneva does not dress, plain 
black being the usual wear for evenings 
among the old Genevois, sets of magnificent 
jewelry are passed down from mother to 
daughter, or daughter-in-law, heirlooms that 
are always being increased by additions in 
the same workmanship. A bracelet is added 
to a set in emeralds, a necklace to a dia- 
mond parure. This stocking of family 
jewelry, so to speak, brings much steady 
trade to the Geneva jeweler, who can af- 
ford to show some of the best models in 
Europe. Then it must be remembered 
that Switzerland remained neutral during 
the Great War and earned much money in a 
variety of ways. Much of this money has 
been sunk im jewelry. It must be remem- 
bered. that Geneva is generally called the 
city of millionaires, quite a number of its 
inhabitants being millionaires in Swiss 
francs. Living in beautiful villas in their 
own grounds, on the Lakeside, these people 
and others somewhat less rich, form an ex- 
cellent clientele for the jeweler. 

Regular customers they come year in 
year out, and having good taste, form an 
aristocracy such as is frequently found in a 
Republic, based on intellect rather than on 
position. Thus the Geneva jeweler is forced 
to keep up just as good and high a standard 
as Paris, although the ideal is somewhat 
different. Jewelry naturally runs higher 
class and’ less magnificent. It is only at 
the time of the Annual Assembly of the 
League that the most brilliant pieces of 
workmanship are got out, from the safes 
where they have been lying, and when they 
find readv customers. 

The Geneva jewelers are hoping for 


something especially good from the League 
visitors for the tourists have not been very 
satisfactory from their point of view this 
year. There is a tendency to spend one day 
and night only in Geneva. The Americans 
going home mostly refrain from making 
purchases, for good and sufficient reasons 
connected with the trouble of declaring the 
goods, only those remaining in Europe 
making anything in the way of considerable 
purchases. Those who are going on to Italy 
and afterwards io the Riviera, naturally get 
anything they want here, as it is useful for 
wearing at the various fetes connected with 
the League and otherwise. 

Then the Geneva jeweler and watchmaker 
has a reputation for straight dealing and 
unvarying honesty, which is wholly deserved. 
This brings them trade from Orientals, from 
the inexperienced, who have no kind of fear 
that undue profits are being charged, be- 
cause they are foreigners, and not able to 
control prices. It is interesting to see 
Orientals walk into a shop in Geneva, fol- 
lowed by a crowd of veiled women, there 
are long consultations, and after arguments, 
tryings-on and other palavers, quite un- 
European in character, then extensive pur- 
chases are made, without any doubts or mis- 
givings. This feeling of confidence in the 
jeweler of repute exists everywhere of 
course, but in Geneva, the same feeling of 
trust is felt in the small man, who has just 
set up. It is a most important commercial 
asset. 








Roman Imperial Crowns 





 higane crowns of royalty have been deci- 

mated in Europe in this century; let us 
read of their first appearance there as stated 
by Herbert Norris in his “CostuME AND 
FAsHIoNn.” (New York: E. P. Dutton & Co.) 

“The Imperial; crown of the first four 
Roman emperors was very simple—a wreath 
of laurel or bay leaves made in gold. This 
type of crown was used until Nero (A. D. 
54-68) adopted the corona radiata, or sun- 
rays, sometimes alternated with spiral horns. 
From this time onward it is frequently 
shown on the coins of successive emperors. 
The Empress Sabina, the wife of Hadrian 
(A. D. 117), possessed a crown or diadem 
of wonderful workmanship and valued at 
£240,000. Heliogabalus (A. D. 218) was the 
first to wear a crown of pearls, which took 
the form of a circlet of two or three strands, 
fastened in front with a priceless gem. This 
tvpe was subsequently much worn, with 
slight alterations, up to the reign of Con- 
stantine. 

“When Heliogabalus entered Rome in tri- 
umph, he wore a tiara of successive crowns, 
to the number of three, and his delicate arms 
were encircled with bracelets all flashing 
with jewels. Around his white neck were 


strings of perfectly matched pearls.” 
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Interesting Exhibits of Watches, Jewelry, Gems and Kindred 
Lines to Be Found at the Sesqui-Centennial Exposition 














(Continued from issue of Sept. 8) 

MONG the visitors to the recent con- 
A vention of the American National Retail 
Jewelers’ Association at the Bellevue-Strat- 
ford Hotel was Ganeshi Lall of Agra, India, 
who has a very wonderful exhibit of gems at 
the Sesqui-Centennial Exhibition. Mr. Lall, 
who showed many of the visiting jewelers 
the beautiful jewels which he has brought 
over, is said to have a collection worth a 
king’s ransom. 

His exhibit is in the India building built 
in the form of the Taj Mahal, the famous 
shrine erected by Shah Jahan, one of the last 
of the Mogul emperors in memory of his 


under the auspices of the Bureau of Fisheries. 
This exhibit constitutes pearls and pearl ma- 
terial, showing the entire period from the 
raw material to the finished article. 

In the Government exhibit are the scales 
collected from the herring on which are the 
minute guanine crystals which, when sepa- 
rated from the scales, cleansed and chemically 
treated, serve as the base for the material 
from which all pearl articles are made. In 
addition to the scales, there is shown the 
following step of the pearl essence, or 
Essence d’Orient, in its natural state after 
having been separated from the fish scales. 
The following step shows the same material 











INDIAN PEARL MERCHANT AND HIS EXHIBIT OCF GEMS 


favorite wife. The Taj Mahal is one of the 
most wonderful pieces of architecture in the 
world and the India building, which to some 
extent, duplicates it, at the Sesqui is a fitting 
setting for the jewels shown by this Hindu 
merchant. An illustration of some of the 
gems exhibited by. Mr. Lall at the Sesqui 
appears herewith, Mr. Lall being the gentle- 
man on the right. 

The chain at the left of the picture is of 
very fine rubies and pearls valued at $40,000, 
while at tht extreme right is another some- 
what smaller chain of pearls and carved 
rubies valued at $25,000. At the top and 
the center is a bar pin of perfect jewels while 
necklaces of perfect pearls and other jewels 
are shown below it. One of these necklaces 
is said to be worth $275,000 and the total 
value of the jewelry exhibit has been placed 
at $1,200,000. 

Exhibit of Pearls and Pearl Material 

One of the most interesting exhibits at the 
Sesqui-Centennial Exposition is located 
in the Government building, and is shown 


after having been chemically refined and put 
into marketable use. It is this paste, as 
represented by the Paispearl Products, Inc., 
sample, that is the standardized product, now 
used by the jewelry trade, and by all indus- 
tries making articles of a pearly aspect. 

For use in making pearls, this paste is 
reduced in a thick viscuous lacquer, and the 
glass beads are dipped a sufficient number 
of times to give the desired aspect to the 
bead, so that it will resemble the real pearl. 
The same procedure is followed in the case 
of the buttons or various celluloid articles 
that have been coated with the material to 
give the pearly aspect. 

On the imitation mother-of-pearl articles, 
sheets, etc., the paste is actually incorporated 
into the plastic mass, and by special techni- 
cal processes, the beautiful pearl luster is 
seen in the various displays as procured. 

While the manufacture of the pearl essence 
dates back 400 years, it is only in very recent 
years that the industry has been developed 
to its high point of present efficiency and 
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perfection. It is the herring which is used 
for sardines, so commonly known to all, that 
supplies us with the desired scales . from 
which is procured the guanine crystals. 
These guanine crystals are microscopic in 
size, and cover on the fish scale, a space 
equivalent to a large pin head. This little 
pocket of guanine crystals is washed from 
the scale, and by various steps of chemical 
treatment is cleansed, refined, and put into 
such form as is needed for use by various 
manufactures. 

One of the interesting exhibits of the Gov- 
ernment display, is the globules of fish 
essence showing beautiful configuration as 
the guanine crystals revolve in the glass. 

The exhibit mentioned above have all 
been furnished by the Paispearl Products, 
Inc., who are the largest producers of pearl 
essence, and who will be glad to give any 
additional information on the above matter 
that may be desired. 








Anglo-Saxon and Teutonic Arts and 


Crafts 





THE following short résumé of the above 

subject is taken from “CostuME AND 
FASHION” by Herbert Norris (New York: 
E. P. Dutton & Co., 1925: 

“The art of the Anglo-Saxons is not char- 
acterized by any marked individuality. Art- 
ists of those times were imitative rather 
than creative. The limited number of works 
of art brought to England during the early 
part of this period inspired, among primitive 
Anglo-Saxon craftsmen, a desire to produce 
similar works, and the results of their ef- 
forts were willingly acquired for their own 
use by the nobility and wealthy. Monu- 
ments and crosses appear to have been the 
first objects to which the newly-awakened 
sense of artistic appreciation was applied. 

“These show intricate geometrical and in- 
terlaced designs, partly Celtic and partly 
Byzantine in character. Glass-blowing was 
practiced by Teutonic tribes, but their work 
was of an inferior kind. The Anglo-Saxons 
were by no means expert in this craft, even 
although Benedict Biscop provided them 
with excellent samples of foreign make. In 
the 18th century glass-blowers were brought 
from France to teach them the craft. There- 
after they were able to produce glass for 
windows, vessels, and other domestic uten- 
sils. 

“The Teutons were proficient in metal 
work and in the goldsmiths’ craft, and this. 
ability was inherited by the Anglo-Saxons. 
Their bronze, enamel, inlay, silver and gold 
work compares very favorably with that 
produced on the Continent. . . . 

“Incorporated bodies of persons called 
‘suilds,’ from the Anglo-Saxon ‘gild, a 
money payment, came into existence during 
this period. They were formed for religious 
purposes, each member contributing a fixed 
sum to the common fund for paying fines, 
singing masses for souls, for burial, and for 
assisting others of the guild in times of need. 
‘Frith’ guilds were afterwards formed by 
bodies of artisans to protect themselves from 
violence and theft.’—C. W. C. 








Milo Johnson, Avoca, Ia., has moved his 
;ewelry business to new quarters in the 
Pittmann building. 


SS SOT 


eae ee 





62 THE JEWELERS’ CIRCULAR September 15, 1926 


eS a LT LT ee 


nn SS 
j 
| 
j 
| “Pe ; 
Wr y 
‘ b ‘ ? 
-o. / 














opalescent REGENT PEaRLs, with noose at one end 
to fasten it, finished off with an oval baroque 


Styte 1032—A twenty inch necklace of uniform $ 50 
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ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH @ CO., Inc. 
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BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. 
PaciFic Coast: LEE & Kiersk!, 704 MarKeT STREET, SAN FRANCISCO, CAL. 
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The Deauville Season 





Thousands of Dollars Being Spent in Jewelry Shops at This Seaside Resort 

















Lonvon, Aug. 30.—Since the dress of the 
season lends itself admirably to jewelry it is 
perhaps but natural that some of the best 
and most complete outfits of gemmed deco- 
rative articles seen in years this side are now 
conspicuous at the resort centers of conti- 
nental Europe. At Deauville, for instance, 
the queen of cosmopolitan pleasure rendez- 
vous, the new fashions in dress allow the 
display of wonderful jewelry to the fullest 
advantage. At this center of fashion and 
aristocratic gaiety the value of worn gems 
can be computed in terms of millions of 
dollars. At the gaming tables one may see 
well-known women wearing diamond and 
sapphire bracelets and remarkable necklaces 
of pearls worth small fortunes. Deauville 
is a fine place for jewelers. This is not sur- 
prising when it is remembered that often 
the winnings of a night in the Casino are 
expended at the fashionable jewelry shops 
the next day. It is fashionable to smother 
one’s arms and hands and neck in expensive 
jewelry. 

It takes a lot of money these days to cover 
both arms with real jewelry. But they do 
it at Deauville. And some rare novelties are 
seen. The most popular form of jewelry is 
that confined to the ears, arms and neck. In 
bracelets the vogue just now is for a gold 
chain of enormous links, five or six complet- 
ing the bracelet, and for a close-fitting bangle 
of gold in large plaques. White arms are 
covered in gems from wrist to elbow. A 
fancy of the season is to wear alternating 
bangles, wide, and gem-encrusted, each 
bracelet being separated from its neighbor 
by a narrow bangle in various colors. At 
the wrist end a spare string of real pearls 
is strung above the hand. 

Some remarkable pearls are in evidence at 
this pleasure resort. One woman guest at 
the most select of the high-class hotels spe- 
cializes in pearl jewelry. Her necklets and 
earrings are magnificent specimens of their 
kind. She shows a pretty taste in earrings. 
They are pendants—four gems each, one be- 
low the other, and each larger than the first. 
Other jewelry owners estimate their worth 
to he $50,000 at least. This visitor never 
weats fewer than three pearl necklaces. 

Finger rings worn at Deauville, of course, 
are all of the newest designs. The most 
popular is the pendant ring. This is worn 
on the middle finger and occupies much 
room. It has two big white pearls, set one 
above the other. and a third, a fine gray, 
pear-shaped gem, is set as a pendant. This 
pendant gem dangles across the back of the 
finger, 

Not ali the jewelry seen at the Casino at 
Deauville, on the plage and in the restaurant 
's real, of course. Imitation pearls, if 
hought in francs, can be acquired compara- 
tively cheaply from transient “jewelers” who 
come from various parts of the continent 
with their wares which are always of great 
heauty if not expensive from the Deauville 
point of view. Anything that can be picked 
for $500 at Deauville is considered cheap. 
For just on $50 a very fine-looking..pearl 

j 


7 
Oo 





colar can be obtained at the Deauville 
jewelry shops. But they will tell you quite 
frankly the rope is imitation. lor a rope 
of cultured pearls a price running into four 
figures will be asked. 

Americans at Deauville are tinding the 
purchase of real gems an interesting and 
profitable investment. The jewelry shops 
are thronged with Americans who buy ex- 
pensive pieces of wonderfully designed 
jewelry which would cost them quite twice 
as much back home. Most of the beautiful 
pieces of jewelry featuring precious stones 
can be purchased at the Casino, since 
clustered around its entrance are the little 
cubicle-like shops which stock the pick of 
the new designs from the Rue de la Paix 
and other Parisian gem centers. There are 
more jewelers than most other classes of 
retailers combined, at Deauville, and most 
of the specimens of the goldsmith’s and gem 
designer’s art could not be surpassed on 
Bond St., itself. It is pretty safe to say that 
before the short season at Deauville ends 
several hundred millions in francs will have 
been won and lost, most of it eventually 
finding its way to the jewelry shops where 
it will travel back to New York, London 
and Paris in the form of exquisite necklaces, 
handsome bracelets, magnificent pendant ear- 
rings and brilliantly designed finger rings. 
Americans find it an easy way to carry home 
their money, and a first rate investment, since 
the value of this jewelry back in New York, 
Boston and Chicago is substantially greater 
1 comparison than what was paid for it in 
France. But, of course, there is the duty. 








Credit Men Seek Aid in Getting Higher 
Salaries for the Federal Judges 


Realizing the necessity of having a strong 
federal judiciary for the reduction of com- 
mercial crime, the Legislative Committee of 
the National Association of Credit Men will 
seek the co-operation of several business 
organizations in an effort to induce Congress 
to pass the bill for the increase of federal 
judge’s salaries, Curtis R. Burnett, chair- 
man of the committee said in an announce- 
ment issued to the association’s 30,000 
members. 

“To insure the continuance of the service 
of the valuable men who sit on federal 
benches throughout the country and to re- 
move discouragements to future jurists, the 
Government should provide judges with 
salaries that will permit them to live with 
less anxiety as to their personal finances,” 
the committee says. 

“The salary increase is not proposed to 
place judges above temptation or is it spon- 
sored by this organization as a means of 
recruiting better men to the bench. The 
association believes that the federal judiciary 
is above reproach and that its members are 
of the highest type. Believing this and 
knowing that the judges themselves cannot 
ethically complain and have not complained 
in: their own behalf, the National Association 
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of Credit Men considers that the improve- 
ment of the situation is up to those business 
associations which depend so much on a 
strong and intelligent judiciary.” 
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Magnificent Gold Trophy for the 
President's Cup Regatta, at 
Washington, Sept. 17-18 








QNE of the most outstanding trophies in 

the public eye at present, is the gold 
cup to be awarded at the President’s Cup 
Regatta which will be held on the Potomac 
River at Washington, D. C., Friday and 
Saturday of this week (Sept. 17 and 18), 
as this cup is not only the trophy for a most 
interesting event, but is one of the finest 
pieces of goldsmithing that has been pro- 
duced in recent years. 

Interest in the regatta was excited re- 
cently when it hecame known that President 
Coolidge was sponsoring a $5,000 gold cup 
to be raced for annually and to be known 
as the “President’s Cup,” while the Secre- 
tary of Navy is sponsoring a cup to be 
known as the “Secretary of the Navy Cup,” 
to be held permanently by the owner of the 
boat winning it three times. 

The President’s Cup Race is for a special 
class of speed boats and a gold bronze replica 
will be given the winner for his permanent 
possession, and he will also hold possession 
of the gold cup for one year. The “Secre- 
tary of the Navy Cup” is a free-for-all, 
boats to be of displacement type. 

The course of most of the races will have 
one and a half miles straight away parallel 
to the Speedway, where the races will be 
viewed by thousands of people. They will 
be run under the auspices of the Corinthian 
Yacht Club. 

The “President’s Cup,” of which an illus- 
tration of the front and rear views appears 
on the front cover of this week’s issue, 
stands approximately 20 inches high on a 
marble base. On one side of it is mounted 
a figure of Neptune, and on the other, the 
President’s Seal. Below this is the title of 
the cup, and a panoramic scene of the 
Potomac river with the racing boats. 

The cup was supplied by Pearson & Crain, 
jewelers, of 1331 F St., Washington. It was 
designed by D. C. Crain, of this firm, and 
was made for this occasion by Simpson, 
Hall, Miller & Co. factory of the Interna- 
tional Silver Co. at Wallingford, Conn. 
The cup was displayed in the retail show 
windows of the International Silver Co., 
9-19 Maiden Lane, New York, Friday last, 
before being sent to the Washington jewelry 
firm which ordered it. 








Attorney William G. Pickrel will speak 
at a meeting of Optometrists of Montgomery, 
Campaign, Clark, Darke, Greene, Miami and 
Preble Counties to be held today (Wednes- 
day, Sept. 15), it was announced by Dr. 
S. C. Philbrook, of Pipua, newly appointed 
zone manager of the Ohio State Optometric 
Association. Mr. Pickrel spoke on “They 
Have Eyes Yet They See Not.” His address 
will be preceeded by a discussion of plans 
for the annual convention of the State asso- 
ciation, which will be held at Dayton, ©. 
early next Spring. 
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Introducing New STYLE B “Flexa-Pear!” 





New Form of Deltah Wrist 
Watch Bracelet Cannot Be 
Broken, Crushed or Injured 





Now Ready for Delivery to Trade 




















The big new Fall item in wrist watch 
bracelets is the new form of the Flexa- 
Pearl Bracelet, called Style B. A rough 
picture of the Bracelet is shown at bot- 
tom of page, but this was made in a hurry 
and does not do the Bracelet justice. 


The new Flexa-Pearl B is of 1/20-10- 
K. white gold filled. The expansible 
ends are handsomely engraved and 
pierced; the new chain, which runs the 
length of the Bracelet along each side, 
is very strong and beautifully chassed. 
The chain is fastened to expansible ends 
by means of cylindrical gold-filled tubes 
which revolve within the end, eliminat- 
ing all danger of breakage at this most 
vital point. 

This new Bracelet can be crushed, 
folded or twisted without fear of injury. 
In fact, it can be truthfully stated that 
the bracelet cannot be broken unless de- 
liberately maltreated. 


Priced to retail at $5.50 each; all 
lengths furnished; endhooks 3 in., 7/16 
in., 9/16 in., straight or curved. With 
Sapphire or Emerald ends, $6.75 each. 
Order thru your wholesaler. 


Look for New Colored Pearl 
Pages in Your Wholesalers’ 
Catalogs 


Eight pages in full colors, in your 
wholesalers’ catalogs, illustrate the 
very finest line of Deltah Pearls ever 
shown. 

Each item is pictured in true-to-life 
colors; the pearls in beautiful blended 
iridescence; the boxes in rich textures 
of purple and gold with gold satin 
linings. 

Fine single strand necklaces, choice 
three-strand pearls, lorgnette ropes, 
jeweled pendants and plaques, Peter 
Pans, rosaries, flexa-pearl watch brace- 
lets—all these items included in this 
rare collection of eight beautifully 
colored Deltah Pearl pages. 

Use these pages liberally this Fall 
to show merchandise you haven’t in 
stock. They are almost as convincing 
as the articles themselves and will save 
you many a sale between now and 
Christmas. 








Your office boy could run your busi- 
ness if there weren’t any obstacles. It’s 
the job of the executive to overcome 
obstacles. 


Deltah Pearl Rosaries 
A Leading Fall Line 


Rosaries set with pearls have 
definitely taken a leading place in the 
jeweler’s sale of religious goods articles. 
While somewhat higher in price than 





rosaries set with cheaper beads, their 
chaste beauty has won for them this 
place of distinction. 


Since the rosary must be carried in 
the pocket or purse, Deltah has pro- 
vided a thin, knife-edge, silver plated 
rosary case which is included in the 
price of the Deltah Rosary. Each case 
also has an initial plate. 


Deltah Rosaries, regular size, with 
Sterling Silver cross and medal, retail 
at $6.00 each. Your customer may 
choose white pearls, or colored pearls 
from a range of 6 colors. Junior size 
rosary sells for $4.50 complete; Solid 
Gold Model at $8.50 complete; and 
there are handsome, enamelled De 
Luxe models to retail at $12.50. 


Ask your wholesaler to show you his 
line of Deltah Pearl Rosaries. They 
are the leading line. 
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The News from England 











Conditions in the Diamond Market—Jeweled Buckles in Vogue—Record Season 
for Deauville Jewelers—Need for Customs Revision Stressed at 
Geneva—Finding of Big Red Diamond Reported 




















Lonpon, Sept. 2—The diamond market 
anticipates that the prices of fine quality 
large diamonds will soon rival those of the 
boom period that followed the armistice, and 
that a serious shortage of the best goods 
wil! be felt for the Christmas trade. There 
has been considerable market activity of late 
despite the fact that the vacation period now 
is in full swing this side. According to 
Backes & Strauss, diamond merchants of 
Holborn Viaduct E. C. 1, important diamond 
business is developing. “Notwithstanding 
our being in full holiday season,” the firm 
informed THE JEWELERS’ CIRCULAR, “there 
has, this last fortnight, been considerably 
more movement than had been anticipated, 
some very important single stones having 
been sold. There also have been inquiries 
for important parcels of meélée and smalls, 
both eight-cuts and double-cuts. In the 
rough market the steady demand for sights 
of all shipments shown continues unabated. 
There is no doubt whatever that for the 
immediate future, and the coming Christmas 
trade, we are faced with a more serious 
shortage and higher prices than have been 
seen for many years past. We can look for- 
ward confidently to large stones of fine 
quality being practically unobtainable except 
at prices that will compare favorably (or we 
may with reason say unfavorably) with the 
highest prices seen during the boom period.” 


*k * x 


Beautifully made jeweled buckles are now 
being worn with the new high collars of 
velvet or short-haired fur. The collars are 
worn with décolleté frocks as well as with 
dresses cut high at the neck. The collars 
fasten on-one side under the jeweled buckle. 
An alternative to a buckle is a jeweled orna- 
ment in the form of a rose. The new jade- 
green crepe frocks have a two-inch suede 
belt which fastens with a carved jade and 
diamond plaque. Jade and diamond orna- 
ments in complete sets are worn with these 
frocks. The idea, of course, hails from 
Paris. 

* * * 

The purchase of jewelry by Americans at 
Deauville is, according to returned trippers, 
constituting something of a record this sea- 
son, while the display of first quality dia- 
monds by visitors on the Plage and at the 
Casino apparently has never been surpassed 
elsewhere. A French countess, whose dia- 
monds are the talk of the pleasure resort, 
and who, so far, is the heaviest loser at the 
gaming tables, has two special rooms at the 
most expensive of the hotels for her 32 dogs. 
According to the Deauville correspondent of 
the Weekly Dispatch, an American purchased 
a mammoth diamond pendant at a famous 
jeweler’s in the Rue Gontaut Biron the other 
day, the price being seven million francs. In 
American money this was around $200,000. 
This incident, he says, is typical of the 
spending orgy at the popular resort. Since 
the beginning of August something like 


75,000,000 francs have changed hands daily, 
much of it going in jewelry. Two English 
industrialists lost 7,000,000 francs between 
them the other night at the Casino, while an 
English actress, weighted down with gems, 
dropped 900,000 francs at the tables in a 
few hours. Money at Deauville has ceased 
to count any more and the jewelry shops 
are making a harvest. But seasons are 
short, and the butterfly existence for 1926 
already is drawing to a close. 
x * x 

Cut crystal is being used to good effect 
in the designing of modern earrings, neck- 
laces and bracelets, this material being spe- 
cially suited to the “white vogue” in dress. 
Crystal necklaces in a variety of attractive 
designs are expected here to rival the pearl 
choker necklace which held sway for so long 
and proved so -profitable for the retail 
jeweler. This crystal jewelry is exquisitely 
cut and is by no means cheap. Ivory is 
gaining in favor, too. Ivory beads are now 
being extensively worn as necklaces and 
bracelets with white frocks. 


* * X 


The small gold mascot brooch that origi- 
nated in Paris has now reached this side. 
These little mascot brooches are worn to 
effect in the new hats. They cover a wide 
range of subjects. Some are cleverly 
modeled silhouettes of men and women in the 
public eye—film stars, tennis champions, 
stage beauties, and the like. 

kx Ox 


One of the newest feminine fob watches 
is an exquisitely finished article mounted in 
platinum and diamonds and attached to a 
black moire ribbon. The watch itself is a 
tiny elongated piece of jewelry no wider 
than the moire ribbon that holds it. It ends 
with a tassei to match the ribbon. 

x * x 

Scotland Yard has a haul of jewelry and 
silver plate awaiting identification at head- 
quarters, most of the articles being the pro- 
ceeds of robberies in and around London. 
The Yard is advertising the collection 
through the press. Included in the list are 
zold watches, diamond rings, various gems, 
both set and unset, and considerable silver 
plate. The articles may be identified any 
day at New Scotland Yard between the hours 
of 10 a. M and 4p. Mo. 

* * x 


The need for customs revision is being 
stressed at Geneva, the marked decline in 
Swiss exports so far this year being a matter 
for concern on the part of industrialists, 
nearly all of whom are affected. Compared 
with the corresponding period of 1925 the 
export of watches, for instance, has dropped 
ty some $9,200,000. The cause is attributed 
to the high selling price of Swiss products, 
plus the increased customs duties in other 
‘ountr’es. By reducing the tariff on the raw 
materials used in the manufacture of the 
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Swiss products it is believed the exports 
slump can be cured. 
xk ok x 

Gem merchants here are informed that a 
red diamond weighing 18 carats has been 
found in the Lichtenburgh diamond fields in 
South Africa. More than usual interest 
attaches to the find so far as diamond men 
and jewelers are concerned since red dia- 
monds are said to be extremely rare and 
usually fetch prices much above the ordinary. 
Further details concerning the find are being 
awaited with interest. 








A New Gilding Process 
RITING to Juwelen und Uhren-Zeitung, 
“Trmin” tells of a new method of gild- 

ing. He says: 

“Lately a new method has been discovered 
in Germany which has found protection in 
patent rights, and which appears to be able 
to cause a revolution in the domain of creat- 
ing gold-plated wares. At the same time 
the new procedure is so far in advance of 
the older methods, especially as to durability, 
that it would not be uninteresting to take up 
a little time looking into this discovery. Past 
experiments seem to prove the above state- 
ments. The precious metal is deposited on 
articles by means of electricity aided by a 
high-vacuum container and without addition 
of acids, etc., perfectly dry and in molecular 
form. Thus it is also possible to subject 
organic pieces (textiles, laces, etc.) to it. 
A peculiar characteristic lies herein that, for 
instance, metallic articles after being subject- 
ed to the deposition show the same qualifica- 
tions they possessed before, so that matt 
objects stay matt and polished remain pol- 
ished. The after polish is entirely eliminated, 
which causes an appreciable reduction in cost 
in the manufacture of plated wares. The 
metallic coating is even, as far as sheet and 
wire are concerned; with jewelry, though, 
and irregular objects, those parts which lie 
nearest the electrodes get a thicker coat. 
Again, this is a considerable advantage, as 
the more prominent parts are those most 
subjected to wear. 

“In this process, as above stated, the ob- 
jects are placed in a high-vacuum container 
which is absolutely free from air and which 
contains electrodes of precious metals. With 
sufficiently high vacuum the electric current 
is introduced, by which tiny particles 
(atoms) are loosened and torn along. The 
speed is so great that they collide with en- 
ormous force against everything standing in 
their way and stay attached to it. The force 
depends on the intrinsic kinetic energy of 
the molecules. The irradiation is regulated 
according to the desired strength, one or 
several minutes. The deposit adheres firmly 
and is able to withstand every mechanical 
handling. The metallized plates permit press- 
ing or rolling, and it is expected that the 
economical outcome, once in universal prac- 
tice, will be very considerable.” 








Milo Hoppe, the senior member of Milo 
Hoppe Co., jewelers in the Palace The- 
ater building, Gary, Ind., has purchased an 
established jewelry busiaess in Chicago and 
will supervise the two stores. He will main- 
tain his residence in Gary. 
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Artificial Pearl Necklaces 


a superior reproduction 


direct from France 


Made and Sold in Europe for 15 Years 





Worthy of a place among gems 





ALSO 


Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K White Gold Mountings with our artificial pearls 





GATTLE & HUNTER 


576 Fifth Avenue, New York 


IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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The Labor Problem in Switzerland 





Emigration of Workers in Jewelry and Horological Trades Causing Anxiety 
to Employers—Workers’ Union Holding Conference at Basle in 
Connection with Basle International Exhibition 


























BASLE, Switzerland, Aug. 29.—The gradual, 
but none the less extensive emigration of 
skilled labor from Switzerland, where the 
cost of living is very high, to France where 
it is low, is causing anxiety to employers at 
large here and more especially to the horo- 
logical and jewelry trades. A big employer 
of labor told me yesterday that not only 
were skilled watchmakers very scarce, but 
that they were forsaking their native country 
jor France. After learning their trade at 
the Swiss schools, serving their apprentice- 
ship in Swiss factories or workshops they 
are tempted to France by more advantageous 
conditions. The pay in Switzerland is high, 
but posts are few and hard to come by, espe- 
cially for the highly skilled worker, for 
although there is a scarcity of men, there 1s 
also a lack cf continuous work. In Irance, 
on the other hand, there are very few unem- 
ployed in any trade whatsoever and _ skilled 
men are sought for everywhere to take the 
places of those killed in the war. During 
the period of hostilities too, practically no 
young men or boys were trained in France, 
the skilled luxury trades being at a stand- 
still. Since the war, the vexatious laws 
relating to apprenticeship have prevented 
skilled workers being developed. 

At Paris skilled workers are sought for 
watchmaking, while at Besancon, the center 
of the watchmaking trade in eastern France, 
they are in great demand. It would appear 
that the worker can do better in Paris with 
a high salary in French francs and living on 
a French franc than in Switzerland 
with pay in Swiss frances and the basis of 
living on the same scale. 

This appears difficult to believe, but the 
effect of the exchange on any trade or pro- 
fession is very difficult to estimate, especially 
as rates are not steady. It would appear 
that the various syndicates of clock and 
watchmakers are considering what measures 
can be taken to put a stop to this wholesale 
emigration, hundreds having left both for 
Paris and Besancon. 

Naturally it is the French-speaking Swiss 
who emigrate to France. As a matter of 
fact, a large proportion of the population 
of Geneva has moved to the other side of the 
frontier and other cities in Switzerland are 
partially deserted, the population being at- 
tracted by the lower prices on the other 
side. German-speaking craftsmen not know- 
mg French, hardly care to emigrate to 
France, but many went to Germany, when 
living was on a cheap scale, owing to the 
fall in the rate of the exchange in that coun- 
try. Some have returned, but others have 
remained where they settled, attracted by 
the conditions. 


basis 


A conference of the Workers’ Union, com- 
posed of artificers and others in Switzerland, 
's being held here this week-end, in con- 
nection with the Basle International Exhibi- 


tion. The Union published some of its prin- 
ciples. Its mottoes are “Good Quality be- 


jore everything,” “Technical Perfection is 
useless unless accompanied by beauty of 
orm,” “Designs in accordance with the de- 
mands of the times must replace the worship 
of the antique.’ The Union wants to edu- 
cate the middlemen, who make the purchases 
from the factory, in good taste and to judge 
quality. It also wants to teach the consumer 
that buying rubbish is always a mistake. 
The promoters of the present exhibition in 
3asle are inclined to regret that neither the 
United States, with its practical seeking 
after utility in art, nor Germany, with her 
perfection of workmanship, were represented 
at the International Decorative Arts Ex- 
hibition held in Paris, last year. At Basle, 
a center where French and Germanic culture 
meet, where Swiss and Belge travel to ex- 
change notes, it is considered that too much 
value is laid upon the “handmade” article. 
Members of the Workers’ Union say that 
it is of no use kicking against the pricks 
since machinery has come in for good and 
to stay. Any attempt to continue working 
by hand is doomed to disappointment. The 
ileal of the Union is to combine art and 
machinery. Evidently the use of machinery 
has led to the simplification of forms, but 
that does not exclude artistic designs, or 
perfection of workmanship. It is pointed 
ut that watch and clockmakers who are 
turning out articles by the dozen, still have 
recourse to artists to design their models 
and what can be done in the one trade can 
he done in another, says the Union. 

It is proposed to recommend the substi- 
tution of artists, fresh from the schools, for 
factories in the place of the designer who is 
merely a machine. The, latter takes the 
practical point of view only, neglecting any 
attempt at fresh ideas and new shapes in 
his designs. It is naturally a long process 
before the artist from the schools can he 
persuaded to combine the practicable and the 
beautiful. He must make many attempts 
before he can turn out something serviceable. 
The manufacturer needs to have an almost 
inexhaustible stock of patience to wait for 
the gradual process of fusion of the practical 
and the theoretical to take place in the men- 
tality of the new designer. Customers, in 
the shape of small shopkeepers who select 
wares, must also be educated in taste, to 
permit of their judging the proper thing to 
buy to satisfy the taste of their customers 
and also in obtaining the most suitable 
article, likely to stand the racket of wear 
and tear. 

The Workers’ Union is inclined to oppose 
the designation of “Hand made” applied to 
wares that are almost wholly made by ma- 
chine, but hand finished, just sufficient work 
heing put into them to enable the manufac- 
turer to give them the name, that permits 
of charging a higher price. This kind of 
trickery is held up for scorn by the Union. 
lor it is held that all obj®ets from the fact 
of their being machine-made for the most 
part, tend more and more to belong to a 
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type and a hand-linish hardly alters this fact. 
!t 1s considered that factories make a mis- 
take in finishing samples or articles for ex- 
hibition at shows or in shop windows more 
highly than the average wares, so that 
samples are of better quality than the cur- 
rent wares. The main idea of the Workers’ 
Union is the turning out of excellent aver- 
age work, made from the best materials 
obtainable anywhere, with the very best 
workmanship, the designs being produced by 
2 collaboration of artistic initiative, of tech- 
nical possibilities tempered by financial con- 
sideration and commercial possibilities. 

These conclusions are the result of the 
fusion of German excellence in execution, 
French talent in design, Italian and Flemish 
art, with Slav novelties on the Franco- 
Germano-Swiss frontier. Great ideas are 
the result of conflicts of mentalities for hard 
times in Switzerland are forcing it to search 
after perfection. 








GET VALUABLE LOOT 
Window Smashers Visit Hartford, Conn., 
Jewelry Store and Use a Stone io 
Get at Jewelry 


Hartrorp, Conn., Sept. 9—The Hartford 
police today were investigating the robbery 
of the store of William Savitt, jeweler, at 
42 Asylum St., known as Savitt, Inc., which 
was reported by Officer John F. Kivney 
as having occurred some time this morning. 
A large stone wrapped in a_handkerchiet 
had apparently been thrown through the 
portion of the window fronting the store 
vestibule, landing in the opposite corner and 
crushing jewelry displayed there, the thief 
reaching through the hole and escaping with 
loot estimated at a value of $600. 

The officer arrested a New York man on 
suspicion shortly after discovering the break, 
but released him on proof that he had driven 
friends here for the Jewish holidays. 

wir. Savitt reported that a tray of scarf 
pins, several watches and various other 
articles were missing, others being damaged 
by the stone and broken glass. The missile 
also broke through the burglary alarm wire 
connecting with the office of the American 
District Telegraph Co., but that office re- 
ported no knowledge of the break, the chief 
mystery of the robbery being the fact that 
the A.D.T. was not aware of it. 

Manager P. J. Dagnon of the local A.D.T. 
office stated that the contact wire registered 
trouble at 2:45 this morning and two opera- 
tives were sent to the Savitt store to in- 
vestigate, finding that the rear door had 
been tampered with and a spring broken, 
disconnecting the alarm. According to Mr. 
Dagnon, the operator tried to communicate 
with Mr. Savitt at 2:55 this morning at 
his home, but had no response to the call. 
Two men patrolled the store hourly until 
7 this morning, Mr. Dagnon stated, and 
reported no burglary up to that time. Mr. 
Savitt stated that he had been up until 
3 a. M. with a family reunion at his home 
in connection with the Jewish New Year 
and received no telephone message from the 
A.D.T. up to that hour. 








A new jewelry store has been opened at 
Decatur, Ind., by M. S. Elzey. 
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“Orienta Pearls” artificial with Diamonds set in Platinum or 18kt. White Gold 
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“Onenta Pearls’ are acknowledged by the best Jewelers to be the finest Artificial Pearls 
on the market and are frequently used to duplicate real pearls of high value. 


We will gladly submit designs and estimates. 


Bracelet No. 595 
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WHITEHEAD’S BODY FOUND 





‘Last Honors Paid to New- York Diamond 
Merchant Who Met Sudden Death 
While Fishing 
Aiter a search of several days the body 
of George R. Whitehead, a member of the 
frm of Marchand Bros. & Co., 68 Uni- 
versity Place, New York, which as re- 
ported in THE JEWELERS’ CIRCULAR last 
week was swept from the deck of a motor 
boat off Bay Shore, L. I., was found on 
Tuesday afternoon, Sept. 7, by a woman 
bather. The remains were seen floating on 
the water about a half mile from the place 
where Mr. Whitehead’s body was washed 














THE LATE GEORGE R. WHITEHEAD 


overboard. An examination of the body by 
two doctors disclosed no water in the dead 
man’s lungs and indicated that Mr. White- 
head evidently suffered a stroke before fall- 
ing overboard. The body was later removed 
to his home in Bay Shore where funeral 
services were held on Wednesday night. 
On Thursday morning the remains were laid 
at rest in Greenwood Cemetery. 

Mr. Whitehead had apparently been in 
good health and left his office on the pre- 
vious Friday night in high spirits. Satur- 
day he went fishing with a friend on the 
latter’s motor boat and was returning home 
early in the evening when the tragedy oc- 
curred. Mr. Whitehead’s friend had gone 
below to get a cigar, leaving the diamond 
dealer at the wheel. When he returned to 
the deck he discovered that Mr. Whitehead 
Was missing and as darkness was fast envel- 
oping the bay he was unable to find any 
trace of his friend. The tragedy was im- 
mediately reported to the police and within 
a short time the authorities, State troopers 
and Coast Guardsmen were grappling for 
the body, but it was not recovered at that 
time. 

George R. Whitehead was born in Brook- 
lyn, N. Y., and was 61 years of age at the 
time of his death. He was educated in the 
public schools of Brooklyn and spent most 
of his life in the diamond industry. He 
entered the diamond and precious stone busi- 
ness about 40 years ago and before becoming 
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affiliated with the Marchand concern was a 


salesman for the. old. well known..house of, . 


Allen.& Jonassohn. In 1900 he became as- 
sociated with the firm of J. Heilbronn & S. 
Marchand, diamond importers. The con- 
cern continued under this style until Sep- 
tember, 1902, when Mr. Whitehead be- 
came manager of the branch office of Mar- 
chand Freres. In 1909 he was admitted to 
partnership and the firm then became known 
as Marchand Bros. & Co. 

Mr. Whitehead was one of the most wide- 
ly known and best liked members in the 
trade. He was affiliated with a number of 
organizations in the industry, in which he 
always took an active part. He was affili- 
ated with the Jewelers’ 24 Karat Club of 
New York and was also a member of the 
Philadelphia Jewelers’ Club. He was like- 
wise associated with the New York Athletic 
Club, Royal Arcanum, the Bay Shore Yacht 
Club and was a director of the Maiden 
Lane Safe Deposit Vaults. 

Deceased is survived by a widow. 








WINDOW SMASHERS AT WORK 


Bandits Get Diamond Rings Valued at 
$8,000 from New York Store and 
Escape in an Automobile 





For the second time within less than a 
year, the window in the jewelry store of 
J. A. Weintraub, 332 Grand St., New York, 
was smashed on Tuesday of last week by 
two thieves who stole two trays containing 
32 diamond rings. While first reports indi- 
cated that the loss might total as much as 
$15,000, it is believed that the value of the 
loot taken by the thieves will probably not 
exceed $8,000. The articles were not insured. 

Mr. Weintraub was in the rear of the 
store, while his wife was in the family's 
apartment above the establishment when the 
window was smashed. The jeweler ran to 
the front of the store. His wife who heard 
the noise of falling glass did not think it 
was the store window until she saw the 
confusion some time later. When the jeweler 
reached the sidewalk he saw an automobile 
with three men in it dashing towards Lud- 
low St. The bandits’ car was found aban- 
doned shortly after at Ludlow and Canal 
Sts. No clue as to the identity of the 
thieves was found in the car. It was, how- 
ever, discovered that the machine was a 
stolen automobile. 

Eye witnesses to the robbery told the 
police that a machine carrying three men 
drove up to the curb in front of the store. 
Two men alighted and walked leisurely 
towards the jewelry establishment and as 
they reached a spot in front of the window 
one man drew a cover of a milk can wrapped 
in newspapers from beneath his coat and 
hurled it through the window. The pair 
then put their hands through the opening in 
the window and took out two trays of rings. 
Then they dashed back to the car and in a 
few minutes were being whisked towards 
Ludlow St. by a third man who sat at the 
wheel. 

The window in the Weintraub store was 
smashed last October by thieves who stole 
rings worth $5,000. 








Henry J. Harm, Albert Lea, Minn., is re- 


ported to be closing out his jewelry business. 
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‘Careet of the ~ President of American 


Watch Case Co., New York, Who’ Was- 
Associated with the Trade | 
for Many Years } 
Zach H. Oppenheimer, president of the 
American Watch Case Co., 58 W. 40th St., 
New York, whose death was briefly reported 
in THE JEWELERS’ CirRcULAR last week, was 


- one of the best known figures in the indus- 


try with which he had been associated prac- 
tically all his life. He became affiliated as 
a youth with his father, who at the time was 
a well known jobber in Chicago and from 














THE LATE ZACH H. OPPENHEIMER 
shen until the time of his death was a promi- 
nent member of the industry. 

Mr. Oppenheimer passed away after a long 
illness at his Summer home at White Plains, 
N. Y., on Friday afternoon, Sept. 3. Funeral 
services were held at his late Summer resi- 
dence, 45 Prospect St., White Plains, with 
Dr. Henry S. Newman, of the Ethical-Cul- 
tural Society of Brooklyn, officiating. The 
remains were later taken to the Fresh Pond 
Road Crematory, Long Island. 

Mr. Oppenheimer was born in Chicago 
and was 65 years old at the time of his 
death. He was educated in that city and 
while still a boy became associated with his 
father, Henry Oppenheimer, then a promi- 
nent jobber in that city. The firm later 
became known as Henry Oppenheimer’s Sons 
and Zach H. remained with the concern 
until the time the business was liquidated, 
about 36 years ago. After that he came to 
New York and was one of the founders of 
the American Watch Case Co. After serv- 
ing as a director in this concern for a num- 
ber of years he finally became president, 
which office he held for 21 years. While 
not active for the past three years, owing 
to ill health, he was still president of the 
concern when he died. 

During his entire life Mr. Oppenheimer 
was an exceptionally plain man and unas- 
suming in his ways. He was very charitable. 

Deceased is survived by his widow, Martha 
R. Oppenheimer, one son, Arthur W. and a 
daughter, Mrs. Louise Sloss. 
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DEATH OF J. J. S. TRIPPLIN 





Noted British Horologist Passes Away at 
Fourscore and Three Years 


Lonvon, Sept. 4.—The death Aug. 24 of 
Julien J. Stanislous Tripplin, one of the old- 
est and most prominent horologists of Eng- 
land, was a matter of much regret to the 
watchmaking trade of the entire world. 

The current issue of the Watchmaker, the 
leading British jewelry journal, contains the 
following obituary and appreciation written 
by its editor, W. Augustus Steward. 

“Julien Tripplin, F.R.A.S., Chevalier of 
the Legion of Honor, has passed away in 





THE LATE J. J. S. TRIPPLIN 


his eighty-third year, on the morning of 
the 24th ult. As my readers know, he has 
been in very indifferent health for the last 
few years, blindness and deafness ultimately 
making it difficult to get the enjoyment he 
had previously obtained from his garden and 
his 'cello. Notwithstanding his afflictions, 
he had bravely fought against the disabili- 
ties thereby entailed, and when I saw him, 
but a short time since, he was as keen as 
ever upon trade topics and the welfare of 
the horological industry, and chatted of the 
many old friends he had made during the 
business career from which he retired in 
1913. 

“He came of an old Polish family. His 
father was a military surgeon, who mi- 
grated to Besancon, where Julien Tripplin 
first saw the light on May 7, 1843. He al- 
ways had a mechanical bent, and his entry 
into the horological industry was in keeping 
with his desires. When he came to England 
he entered the workshops of J. W. Benson, 
in Bond St., where he had as colleagues 
men who, like himself, have made names in 
the industry. Starting on his own account 
at No. 1, Holborn Circus, he ultimately be- 
came the London representative of Messrs. 
Rotherham & Son, and remained as such 
until his retirement in 1913, when Mr. 
George Giddings, who had long been asso- 
ciated with him, took up the reins. He had 
traveled throughout the British Isles in the 
Pursuit of business, and had made a great 
Number of friends, particularly in Scotland, 
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and these have been a great consolation to 
him, for their visits, as well as their let- 
ters, had always been welcome in his neat 
Chiswick home. 

“Julien Tripplin, in conjunction with Mr. 
Edward Rigg, M. A., translated the monu- 
mental and standard work, ‘Saunier’s Treat- 
ise on Modern Horology.’ He was a Brit- 
ish Juror at the Inventions Exhibition, 1885, 
at the 1889 and 1900 Exhibitions in Paris, 
and acted in the same capacity, in conjunc- 
tion with myself, at the Franco-British and 
Jananese-British Exhibitions, and his inter- 
est in exhibitions never waned, for hg was 
one of the guarantors of the recent British 
Empire Exhibition. He was nominated both 
Officier d’Academie and Chevalier de la 
Legion d’Honneur, and had been awarded 
several other distinctions. He was a livery- 
man of the Clockmakers’ Company, a vice- 
president of the British Horological Insti- 
tute, and one of the founders of the British 
Watchmakers’ Guild, and an earnest sup- 
porter of the trade charities. 

“Tn his younger days he was a man of com- 
manding presence (and remained so to the 
end), a first-class shot, and took a good 
deal of interest in small firearms. An ex- 
cellent photographer, he had got together 
a large collection of slides illustrating the 
various English and Continental cathedrals 
and the great exhibitions, while he had a 
regular gallery of photographs of his friends, 
which, until his blindness overtook him, he 
was wont to show his visitors upon the 
screen. I had known him for forty-five 
years, and he was always a staunch friend; 
and that, I am sure, will be the verdict of 
the many who had the pleasure of his ac- 
quaintance. He died childless, but leaves 
a widow who has long nursed him, despite 
her own affliction, with loving care. He 
was laid to rest on the 27th ult. at Chiswick 
Cemetery, after service at the Christ Church, 
Turnham Green. 

“Among those present to pay their last re- 
spects were: Col. A. Nicol Smith of Aber- 
deen, Mr. George Giddings, representing 
Messrs. Rotherham & Son; Councillor W. 
R. Corke, Past Master, representing the 
Worshipful Company of Clockmakers and 
the National Benevolent Society of Watch 
and Clock Makers; Mr. Percy Webster, 
Warden, also represented the Clockmakers’ 
Company. Mr. J. C. Burn, vice-chairman 
of the Institute, representing the British 
Horological Institute; Dr. Hartshorn, his 
old medical adviser, and W. Augustus Stew- 
ard, editor of the “W. J. S. & O.” Mr. 
Hugh Rotherham, Master of the Clock- 
makers’ Company, was prevented from at- 
tending owing to the entertainment of the 
annuitants of the company at luncheon and 
distribution of allowances.” 








DEATH OF C. A. SCUDDER 





Athens, Ga., Jeweler Passes 


Away 

Attanta, Ga., Sept. 10—News has just 
been received of the death of C. A. Scudder, 
one of the oldest and most prominent re- 
tail jewelers of Athens, Ga. 

Mr. Scudder, who was more than 60 years 
old at the time of his death, was one of the 
best known and most popular jewelers in 
his section of the State. 

His son, it is understood, will succeed him 


Prominent 
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in the management of the big Scudder retail 
store. 








AN OLD GAME 





Men Arrested in Philadelphia While Trying 
‘to Sell “Russian Crown Jewels” 
to a Tailor 


PHILADELPHIA, Pa., Sept. 8.—Failing in 
their attempts to victimize one or more small 
jewelry retailers in the South Philadelphia 
section, swindlers attempted to work an old 
game on a tailor in the same part of the city 
but came to grief last week. The gang, a 
woman and two men, found the jewelers 
“hard-boiled” and the men are under arrest 
on charges of attempting to obtain money 
under false pretenses. The woman disap- 
peared before the police arrived. Names of 
the two jewelers on whom the game was 
tried first are withheld by the police. 

The men were arrested in the tailor shop 
of Louis Seganofsky on whom they tried 
the swindle. One of the men entered the 
shop and told Seganofsky, in broken Eng- 
lish, that he had just come from Russia. 
He showed the tailor a small Russian gold 
piece and asked him if he would give car- 
fare for it. While the tailor was examining 
the coin, another man and a woman entered 
and at once began talking excitedly to the 
first man in Russian. Suddenly the first 
man pulled a jewel case from his pocket 
and opened it, displaying several rings, neck- 
laces and bracelets, apparently of gold and 
platinum, set with diamonds. The woman 
grew more excited, exclaiming, “Aren’t they 
wonderful.” The second man asked the 
first what he wanted for them and was told 
they could be had cheap as he wanted the 
money. Then as he saw the tailor looking 
on interestedly, he intimated the jewels were 
part of the Russian royal collection, peering 
all about the store as if Soviet agents might 
be in the vicinity. He pulled out a glitter- 
ing necklace and told the woman she could 
have it for $6,000. The woman, who im- 
pressed the tailor by announcing she was 
“Mrs. Brewster, prominent in society,” said 
she would write a check, but the Russian 
refused to take it, demanding cash instead, 
and she left the shop, saying she would go 
to her bank and get the money. 

So far the affair had been well stage- 
managed but when the two men turned to 
Seganofsky, spread the “jewelry” on his 
counter and told him this was his chance to 
make a killing by buying the jewelry before 
“Mrs. Brewster” of “society” returned with 
the money, the tailor became suspicions. 

Telling the men he would go to a bank 
nearby and get some money if they would 
mind the shop until his return, he went on 
a hunt for a policeman, who called up City 
Hall police headquarters. Two detectives 
were sent to Seganofsky’s place, and posed 
as customers of the tailor, who had given 
the men an excuse for not immediately con- 
summating the deal. They admired the 
jewelry which the men still had spread out 
on the counter and picked up several of the 
“diamonds,” finding them glass. Then they 
arrested both men and are searching for 
the woman. 

The prisoners were given a hearing and 
were held for trial in court at a later 
date. 
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DEATH OF J. CLIFFORD MILLER 





President of Miller Jewelry Co., Cincinnati, 
O.. Meets Sudden Death When Hit 
by a Bus 

CINCINNATI, Sept. 9—J. Clifford Miller, 
66, president of the Miller Jewelry Co., 
Greenwood building, was instantly killed at 
McMillan St. and Woodburn Ave., Walnut 
Hills, Thursday. He was struck by an out- 
pound Madisonville bus while trying to cross 
Woodburn Ave. in order to get aboard a 
street car. Mr. Miller was beheaded and 
his body crushed by the heavy weighted bus. 
the driver of which, Jess Seals, 34, 3323 
Browning Ave., Oakley, was arrested and 
charged with manslaughter. Seals told the 
police that the accident was unavoidable and 
laid the blame primarily on the fact that an 
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automobile parked on the curbing had _ hid- 
den Miller from his sight. 

Seals said Miller stepped from the curb 
just as he swung off McMillan St. to go 
north on Woodburn Ave. The jeweler saw 
the impending danger about the time the 
chauffeur saw his victim, who tried to get 
clear, but the bus caught him. 

Mr. Miller was president and treasurer of 
the Miller Jewelry Co., fifth floor, 7 W. 6th 
St, and he was one of the most widely- 
known business men in Cincinnati. In the 
jewelry trade he was nationally known. 

His daughter was alone at his home when 
Patrolmen Patman and Kyle later appeared 
there and notified her of her father’s death. 
She fainted, and it was necessary to call a 
physician. The tragedy had occurred with- 
in sight of Miller’s hotne, but his daughter 
was unaware of it. 

The Woodburn Ave. and McMillan St. 
intersection is regarded as one of the most 
dangerous in the suburbs. It is more than 
ordinarily wide, and there have been many 
complaints concerning the speed at which 
motorists run in crossing that intersection. 

Mr. Miller was prominently identified with 
Civic and business organizations in Cincin- 
nati. He was a member of the Cincinnati 
Club, having served as an officer in this or- 
Zanization. He was active also in the Cin- 
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cinnati Rotary Club. Formerly he was de- 
voted to horsemanship and was a well-known 
figure on the bridle paths. He always was 
a leader in organization work. He _ took 
prominent part in the Liberty Loan drives 
during the war. 

Funeral services for Mr. Miller were held 
at W. Mack Johnson’s place, McMillan St. 
and Upland Place, Saturday afternoon. The 
victim is survived by Mrs. Emma Miller, 
his widow; two sons, John W. and Gordon 
B. Miller, and one daughter, Louise Jane 
Miller. Burial was in Spring Grove Ceme- 
tery. 








DEATH OF JAMES REDMOND 





Former Well Known Wholesale and Retail 

Jeweler of New England Passes Away 

at Pittsfield, Mass., in His 
74th Year 

Lynn, Mass., Sept. 9—James Redmond, 
for many years widely known in the silver 
plated ware trade and also as a wholesale 
and retail jeweler in New England, passed 
away at Pittsfield, Mass., Tuesday and will 
he buried from this city today. He was 
for many years a resident of Wallingford, 
Conn., and Springfield, Mass., but of recent 
vears had lived at Miami, Fla. 

Mr. Redmond was born May 15, 1853, in 
the parish of Tombean Carnew, county of 
Wicklow, Ireland. He was the son of John 
Redmond and Mary O'Neil, and he came 
to this country with his parents when a 
child. He was an ambitious youth and 
early in life went to New York, obtaining 
a place in the office of the New York Sun 
and his attractive personality won the notice 
of Charles A. Dana, the celebrated editor 
and journalist, who at once placed him 
where he could advance should he choose 
journalism as a_ profession. 

This intimacy was kept up as long as 
\Ir. Dana lived, and Mr. Redmond named 
his only child, Charles A. Dana Redmond. 
amily ties called Mr, Redmond back to 
Wallingford while yet a youth and he en- 
tered the office of Simpson, Hall, Miller & 
Co. He also entered into the affairs of the 
town and was elected to various offices. 

As a grand juror in those days, before 
the establishment of a borough court, he 
occupied the position of what i$ now a 
public prosecutor and he made the town a 
model New England village. 

Ambitious to have a business of his own, 
Mr. Redmond left the office and established 
a silverware and jewelry business. He was 
quite successful and removed to Spring- 
field, Mass., where for some years he oc- 
cupied a store and acquired a competency 
through his jewelry business and fortunate 
investments in real estate. 

While in the wholesale jewelry business 
he acted as his own traveling salesman and 
covered the trade in the above named terri- 
tory, to many of whom he is well and most 
favorably known, for more than 25 years. 
Among others he handled the lines of Theo. 
W. Foster & Bro. Co., Ostby & Barton Co., 
both of Providence; the Poole Silver Co. of 
Taunton, and the Simeon L. & George H. 
Rogers Co. of Hartford, Conn. 

For several years he owned and operated 
the following retail jewelry stores, among 
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others The McKenney Jewelry Co. of Port- 
land, Me., the H. M. Hill Co., of Lynn, 
Mass., and the Vanderbilt Jewelry Co., of 
\msterdam, N. Y., all now liquidated. In 
addition to these he had an interest at var- 
ious times in other retail jewelry concerns 
about his territory. 

One of his most happy traits was exe 
hibited in the way in which he took an in- 
terest in young men just beginning their 
careers as retail jewelers, many of whom 
he aided financially and assisted with advice 
and help in beginning what have proved to be 
most successful enterprises in many in- 
stances. 

For the past few years Mr. Redmond 
satisfied a desire he had for travel, and 
made several trips to the West Indies, 
Panama, Mexico and South America, He 
lived in Denver. The past two years he 
had been greatly afflicted and made his home 
during the Winter in Miami. This Summer 
in order to be near his son he had an apart- 
ment in Pittsfield where he became suddenly 
very ill and in spite of every effort of his 
family, he passed away. 

The funeral will be held this afternoon 
at 2 o’clock at the home of his son, 41 Lynn 
Shore drive. Mr, Redmond leaves a widow, 
who was his second wife; a son by his 
first wife; two grandchildren, all of whom 
reside in Massachusetts. His relatives in 
Wallingford are a_ sister, Mrs. Mary 
Murphy, Mrs. Clarence D. Lane, his niece; 
and a nephew, John Murphy. 

James J. Redmond had many friends all 
over New England. Of a generous disposi- 
tion and a genial, kindly nature he will long 
be remembered by the chosen few of whom 
he made real comrades. 








Death of Carl H. Heineman 


PHILADELPHIA, Pa., Sept. 11.—Carl H. 
Heineman, for the last two years a salesman 
in the store of S. Kind & Sons, and for 
many years before that with the retail firm 
of Van Deusen & Stokes, until their dissolu- 
tion, died here. He also had worked for 
Blair & Crawford until they went out of 
business. Mr. Heineman was of a likeable 
personality, and had many friends in and 
out of the trade. 

The sympathy of the Kind firm was ex- 
tended to Mrs. Heineman and the family in 
a practical as well as a sentimental way, for 
on the day of the funeral she received a 
check for the full amount, with interest from 
June 18, of the group insurance policy which 
every one who is employed by the Kind firm 
carries. 

The firm was represented at the funeral 
by one of its members and the following 
pall-bearers, all fellow employes: Frank 
Kind, Otto Zaiss, Albert Wegst, William 
Schmidt, Louis J. Remy and Herbert Wend- 
ler. 

Mr. Heineman is survived by his widow, a 
son and two married daughters, as well as 
a brother, George Heineman, a jeweler at 
929 Chestnut St. Mr. Heineman was the 
son of a well known jeweler who died sev- 
eral years ago. 








Wallace & Co., jewelers, a new firm has 
opened quarters in the ground floor of the 
Pacific Northwest building, Pasadena, Calif. 
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LATEST CUSTOMS RULINGS 





Customs Court Hands Down Decisions on 
Stop Watches, Silver Pencils, 
Hatpins, and Beads 
STOP WATCHES 
The United States Customs Court at New 
York, without affirming the  collector’s 
classification, overrules a protest of the 
Testrite Instrument Co. in a matter involv- 
ing the correct tariff rate applicable to cer- 
tain timers or stop watches. According to 
the record in the case at bar, the timers in 
question were assessed with duty at the rate 
of $1 each and 45 per cent. ad valorem under 
Par. 368, Tariff Act of 1922, as time measur- 
ing devices with 1 jewel in the escapement. 
Judge Fischer, who writes the opinion for 
the court, holds that the timers or stop 
watches. According to the record in the 
ease at bar, the timers in question were 
assessed with duty at the rate of $1 each and 
45 per cent. ad valorem under Par. 368, 
Tariff Act of 1922, as time measuring de- 
vices with 1 jewel in the escapement. Judge 
Fischer, who writes the opinion for the 
court, holds that the timers or stop watches 
should have been taxed under the provision 
in Par. 367 of the said act, for “watch 
movements incases . . . hav- 
ing less than seven jewels,” at the rate of 
75 cents each, and the cases, at 45 per cent. 
ad valorem under said Par. 367. Since the 
importer’s protest was directed against 
“stop watch movements,” which were 
claimed to be dutiable “at 45 per cent. under 
Par. 367,” the Court holds that it does not 
set forth the proper claim. Relief is there- 
fore denied to the protestants in the present 

<ase. 
HATPINS 

Hatpins, imported by Gerber Mack & Co., 
and taxed with duty at 55 per cent. ad 
valorem under Par. 218, law of 1922, are 
held by Judge Sullivan to be classifiable 
under Par. 350 of the same law, at but 35 
per cent. ad valorem. 

PRECIOUS STONES 

Relief is granted to D. Lisner & Co., in a 
ruling concerning the correct tariff classifi- 
cation of certain beads composed of precious 
er semi-precious stones, loosely strung for 
facility in transportation only, and imported 
under the Tariff Act of 1913. Duty was 
levied on the merchandise in question at 35 
per cent. ad valorem under Par. 333 of the 
said act. Judge Sullivan now fixes duty as 
precious or semi-precious stones, cut but not 
set, suitable for use in the manufacture of 
jewelry, at but 20 per cent. ad valorem 
under Par. 357 of the 1913 act, as. claimed 
hy the importers. 

TEMPORARILY STRUNG BEADS 

A number of New York importers win 
before the Customs Court in decisions hold- 
ing temporarily strung beads dutiable at the 
rate of 35 per cent ad valorem under Par. 
1403, law of 1922, rather than at 45 or 60 
per cent ad valorem under the same para- 
graph, as assessed by the collector. Pro- 
tests of the following importers are there- 
fore sustained : 

Abraham & Straus Inc., Samuel Blatt & 
Co., Cahn & Co. Inc., Dritz Traum Co., 
Fragale Bros. Inc., Morris Goldberg’s Sons, 
F. Hoffman & Co.. T. P. Kaikdjoglou, F. L. 
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Kraemer & Co., R. H. Macy & Co., A. I. 
Magid & Co., L. S. Mayer & Sons, Metro 
Bag Works, New York Merchandise Co., 
S. H. Pomerance, Jacob Schorsch, Nippon 
Trading Co., Veit Son & Co., Inc., Waverly 
Shoe Trimming Co., B. Weinstein, Wing & 
Co., J. J. Wyle & Bro., Albert Lorsch & 
Co., H. W. Robinson & Co., Leon Nissim 
Taranto, Stern & Stern, Van Blankensteyn 
& Hennings, Morris Hollander Co., Theo. 
1.. Stern & Co., Walter A. Yokel, A. Stein- 
hardt & Bro., Frankel Importing Co., 
Gimbel Bros., Henry Kayser & Fils, G. 
Klein & Sons, W. Reichert & Co., Samstag 
& Hilder Bros., J. D. Smith & Co, A. F. 
stauff, S. Stern, Wertheimer Plehn & Levy, 
H. Wolff & Co., L. Schenker, Cohn & Rosen- 
berger, Inc., Guthman Solomons & Co., 
i.conhardt & Brush, and the Royal Jewelry 
Mfg. Co. 
STERLING SILVER PENCILS 

Lord & Taylor, Stern Bros., and Udall & 
Ballou win before the Customs Court in de- 
cisions holding certain sterling silver 
mechanical pencils without clips, assessed on 
entry as jewelry, at 80 per cent. ad valorem 
under the provisions of Par. 1428, Act of 
1622, to be properly dutiable, as claimed in 
the protests, at 45 cents per gross and 25 
per cent. ad valorem under Par. 1451 of the 
sane act. Judge Sullivan writes the court’s 
conclusions in favor of the importers. 








ALBERT H. BEHNEL DROWNED 





Retired Jeweler of Sandusky, O., Falls 
From a Speed Boat Into Lake Erie 


Sanbusky, O., Sept. 10—Albert H. 
Behnel, 55, retired jeweler, was drowned in 
Lake Erie, Thursday, Sept. 9, when he lost 
his balance and fel! from a speed boat mid- 
way between Pelee and Middle Islands. 

Accompanied by his son Theodore Behnel 
he was returning to Sandusky from Pelee 
Island after having taken a friend there on 
business. According to his son, Behnel was 
standing in the boat when a wave struck the 
crait, the father losing his balance and 
falling into the water. The younger man 
dove into the water but was unable to rescue 
him 

The body has not been recovered. 

Mr. Behnel was engaged in the retail 
jewelry business in Sandusky for 38 years, 
retiring from business during February of 
jast vear. 








Death of Frank Schenuit 


PHILADELPHIA, Pa., Sept. 11.—Frank 
Schenuit, for many years in the retai! 
jewelry business at Germantown and Lehigh 
\ves., died after an illness of 10 weeks at 
his home, 6604 N. 12th St. 

He was reputed to have made a comfort- 
able fortune in the jewelry business before 
he retired. He then turned his attention to 
the hosiery line, being president of the Con- 
cordia Silk Hosiery Co., at the time of his 
death. 

He is survived by a daughter, Mrs. 
Raphael O’Donnell,, The funeral, held in 
St. Bonaventura’s Church, was largely at- 
tended, including many of Mr. Schenuit’s 
former friends and associates in the jewelry 
trade. 
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FALL GOLF TOURNAMENT 





Members and Guests of New York Jewel- 
ers’ Golf Club Play the Wingfoot Course 
in Westchester County and Hold 
Annual Meeting 


Clear, crisp weather, the ideal sort for out- 
door sports, greeted the 60 members and 
guests of the New York Jewelers’ Golf Club 
last Monday morning when they reached the 
Wingfoot golf course in Mamaroneck, West- 
chester county, N. Y., where the organiza- 
tion held its Fall tournament. After a 
pleasant and invigorating day spent on the 
links, the jeweler-golfers held their regular 
annual meeting and then enjoyed an evening 
of feasting and entertainment. At the busi- 
ness mecting officers and committeemen were 
selected and plans made for the next tour- 
nament in the Spring of 1927. 

The first golfers arrived at the Wingfoot 
clubhouse early in the morning, and by 9 
o'clock the first ball was teed off. From that 
moment on the jewelers and their friends 
moved into action until 60 golfers were play- 
ing over the course. As the first 18 holes 
were finished by each foursome, the jewelers 
and their guests adjourned to the dining 
room, where they enjoyed luncheon and then 
returned to play. At the close of the after- 
noon’s tussle the golfers went to the locker 
rooms, where they were refreshed with a 
cool shower and then waited for dinner to 
be served. 

They waited only a few minutes when the 
call for “chow” was issued, and as the day 
on the links had given most of the golfers 
a ravenous appetite they lost no time in 
finding places at the tables. While the din- 
ner was being served, the annual meeting of 
the organization was held. The election re- 
sulted in again selecting Ray Yard to serve 
as president, while Harry Clark was again 
chosen as secretary and treasurer. A prize 
committee was also selected, consisting of 
Roy Johnson, Alfred Morrell and Charles 
Sommers. Howard Kennedy was chosen to 
fill the vacancy on the handicap committee 
caused by the resignation of A. B. Tuthill. 
The jewelers again voted to hold their 
Spring tournament at the Wingfoot golf 
course. 

After the meeting was held the day’s win- 
ners were announced and prizes distributed. 
The winners are as follows: Low net, 36 
holes, all classes, Alfred Morrell; low gross, 
36 holes, all classes, H. M. Coxe; runner 
up, 36 holes, tie between John Sommers and 
A. Mailfert; toss-up won by Sommers, giv- 
ing Mailfert third place low net; guest, low 
net, 36 holes, L. P. Flynn; low net, 18 holes, 
Class A, morning play, Raymond Monroe; 
low net, 18 holes, Class A, afternoon play, 
tie between Arthur Tuthill and Albert Os- 
terwald, toss won by Osterwald; low net, 
18 holes, Class B, morning play, A. J. Goode; 
low net, 18 holes, Class B, afternoon play, 
Roy Johnson; low net, 18 holes, Class C, 
morning play, H. C. Kirkpatrick; low net, 
18 holes, Class C, afternoon play, tie be- 
tween David Pickering and William Downs, 
toss-up won by Downs. 

The entertainment of the evening was fur- 
nished by the club’s own quartet composed 
of Messrs. Yard, Skinner, Houck and 
Young. Several solos were sung by “Bert” 
Betteridge. Six dancing and singing girls 
rounded out the evening’s entertainment. 
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FALSE PRETENSES CHARGED 





Man Arrested at Petersburg, Ind., on Com- 
plaint Lodged by Indianapolis 
Jewelry Firm 


INDIANAPOLIS, Ind., Sept. 11.—William 
M. Smith, Princeton, Ind., was arrested at 
Petersburg, Ind., at the home of his mother 
Sept. 5, and is held in the county jail in 
Indianapolis, under $5,000 bond on a charge 
of obtaining jewelry under false pretenses 
irom Julius C. Walk & Son, jewelers of 
this city. The amount of the jewelry taken 
is estimated at $5,000. Smith was arrested 
on a capias from the criminal court in 
Indianapolis, alleging grand larceny and 
according to detectives is wanted in other 
cities. 

Reginald W. Garstang, secretary-treasurer 
of the jewelry company, refused to comment 
on how Smith obtained the jewelry other 
than to say it was obtained under false pre- 
tenses. Smith told the detectives the 
jewelry was mailed to him at his home and 
that he would return it. Articles listed in 
the search warrant used by detectives, in- 
clude a two-karat diamond ring, encircled 
with sapphires, a platinum bar pin with a 
large diamond in the center, platinum ribbon 
watch incrusted with diamonds and 
sapphires, a white gold locket, blue enamel 
with a diamond setting. 

According to detectives, they and the 
sheriff of Pike county went to the Smith 
home in Petersburg and asked for Smith, 
who replied from an adjoining room saying 
Smith had gone to Princeton. He reached 
for his revolver under a pillow when the 
sheriff covered him with a revolver. A 
search of Smith’s effects in two suitcases 
revealed a notebook with the names of 
jewelers all over the country, calipers and 
a book of measurements to determine the 
weight of diamonds, the detectives alleged. 








JEWELERS ON TRIAL 


Joseph Herman and Joseph Anzell, New 
York Merchants, Face Court on Charges 
of Conspiracy to Conceal Assets 





The trial of Joseph Herman, jeweler, 82 
Bowery, and Joseph Anzell, diamond dealer, 
36. W. 47th St., New York, accused of con- 
spiracy to corceal assets in the $1,000,000 
failure of Harry Cohn, now under an eight 
year sentence in Sing Sing Prison, was 
opened last Wednesday in the United States 
District Court. After the trial had pro- 
ceeded for two days Judge Burns granted a 
postponement until Monday, for the Jewish 
holiday, when the taking of testimony was 
resumed. 

Up until Monday afternoon when court 
adjourned for the day only four witnesses 
had been called. Most of Monday’s session 
was devoted to the direct testimony and 
cross examination of Harry Cohn, the pub- 
lic accountant and pseudo jeweler, who 
until his arrest in the Fall of 1925, main- 
tained an office at 1457 Broadway, New 
York. Cohn’s direct testimony outlined his 
dealings with I. Rogow and B. Vollman, the 
two jewelers from whom the public account- 
ant secured most of his jewelry on memo- 
randum. He also told of his relations with 
Alex Arnow, who is also now serving time 
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in Sing Sing. It was Arnow and himself 
(Cohn), according to the latter’s testimony, 
who planned to secure all the jewelry they 
could and then go into bankruptcy with the 
hope that the creditors would accept a set- 
tlement and conduct no investigation. Cohn 
was subjected to a gruelling cross examina- 
tion part of Monday morning and all of the 
afternoon. 

The other witnesses called to the stand 
before Cohn testified was Mr. Rogow, Mr. 
Vollman and Mr. Walser. The latter was 
the receiver in the Cohn failure. Rogow 
and Vollman told the court of their business 
relations with Cohn while Mr. Walser tes- 
tified about his duties as receiver. 

It is understood there are still quite a few 
witnesses to be called and it will probably 
be late this week or early next week before 
the case will go to the jury. 

Herman and. Anzell were indicted with 
several others last July on charges of con- 
spiracy to conceal assets from the trustee in 
bankruptcy. 








WINDOW SMASHER CAUGHT 


Baltimore Police Arrest Man Who Admits 
Kicking in Plate Glass at Store of 
John W. Mealy & Sons Co. 
BartimoreE, Md., Sept. 11.—Within an 
hour after he is alleged to have broken the 
plate glass window of the jewelry store of 
the John W. Mealy & Sons Co., 16 W. 
Lexington St., David Beisker, 23, alleged 
window smasher was trapped by policemen 
at Hillen station here. Beisker was ar- 
rested by Lieut. Frank Lindung and Patrol- 
man George Trendler after they had been 
furnished a description of the man by 

citizens. 

When searched several watches identified 
as property of the Mealy firm were found 
in Beisker’s pockets. Beisker was held in 
$1,000 bail for grand jury action when ar- 
raigned before Magistrate James R. Cadden. 
Beisker’s arrest was due to the alertness on 
the part of a night watchman who observed 
the man as he was standing before the 
Mealy window early Sunday morning. In- 
stead of using the conventional brick to 
break the window it is alleged that Beisker, 
according to police, raised his foot and 
kicked in the window. Beisker admitted 
the charge but denied that he was implicated 
in other window-smashings here. 

This is the second time within a year that 
the Mealy window has been broken. 











Death of Mrs. K. N. Raubert 


GosHEN, Ind., Sept. 8—Mrs. Katherine 
Nolin Raubert, aged 68 years, passed away 
last week at the family home on S. Martin 
St., Ligonier. 

The deceased was born in Sweden, but 
had lived in this country many years. She 
had been at the head of the Raubert jewelry 
business in this city and was well and 
favorably known and_ possessed many 
friends. 

Surviving are three sons and three daugh- 
ters. The sons are Frank of Ligonier, 
Fred and Harry of Two Harbors, Minn., 
and the daughters are Mrs. Will Callahan, 
Chicago, Mrs. Lawrence Albers and Mrs. 
Karl Franks of Ligonier. 
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CLEANING UP “FENCES” 





Records of District Attorney’s Office Show 
That Jewelers National Crime Committee 
and Jewelers Co-operative Bureau 
Are Causing Many Arrests 


A survey of the records in the office of 
the District Attorney for the County of 
New York discloses the fact that there are 
more charges of receiving stolen goods pend- 
ing against jewelers than ever before in the 
history of this office. By the arrest of over 
12 jewelers within the past few weeks and 
the filing of numerous indictments, the au- 
thorities expect to clean up most of the 
jewel robberies occurring in the Metropolis 
during the past year, put a few of these 
“fences” behind prison bars and probably 
recover some of the stolen loot. 


To convict the receiver is conceded by the 
District Attorney’s office to be a particularly 
difficult task, but from identifications of 
jewelry found in the possession of some of 
these alleged “fences,” statements made by 
burglars and other corroborating evidence 
which the authorities expect to get, it is 
almost certain that a few, if not most of 
the jewelers now accused of buying the 
proceeds of many jewel robberies will be 
convicted. 

Much of the information upon which these 
alleged receivers were arrested came from 
several jewelry thieves now in the custody 
of the police and also as a result of investi- 
gations made by Richard C. Murphy, counsel 
for the Jewelers National Crime Committee. 
‘For the past few weeks Mr. Murphy has 
worked constantly on several leads which 
have resulted largely in the wholesale round- 
up of these alleged “fences.” Some of these 
leads were furnished by the thieves in 
confessions made to the District Attorney, 
while others were the direct efforts of Mr. 
Murphy’s own personal investigation. In 
an effort to be of real service to the jewelry 
trade and to minimize crime in the industry, 
Mr. Murphy has appeared in court in almost 
every case where a jeweler has been in- 
volved, since the crime bureau began to 
function last Winter. 


While Mr. Murphy is aided in his work 
by several organizations in the trade and 
private detectives, his greatest assistance un- 
doubtedly comes through Captain Matt 
Stratton, generai superintendent of the 
Jewelers’ Co-operative Bureau. Captain 
Stratton’s knowledge of the industry and 
his familiarity with scratch and trade marks 
makes him valuable in the work of identi- 
fying jewelry brought into police head- 
quarters and into Mr. Murphy’s office as 
well. It is this co-operation which has 
brought about such wonderful results in the 
arrest of so many jewelry robbers in the 
past few months and in the round-up of 
alleged “fences.” It is not only Mr. 
Murphy’s dream, but the hope of the entire 
jewelry trade as well, that the thieves will 
be placed behind bars where they will no 
longer prove a menace to the trade and that 
the receivers of stolen goods will be driven 
out of business and sent to prison. 

During the past week approximately 50 
indictments have been returned against al- 
leged thieves and jewelers accused of re- 
ceiving the proceeds of many robberies. 
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Capture Bandits and Recover Loot Worth $500,000 





Men Who Held Up Three Jewelers in Pullman Car Near Champaign, Ill., Taken Into 
Custody by Local Sheriffs After Abandoning Bullet Pierced Automobile—Diamond 
Jewelry Worth Half Million Discovered in Lodi, [1l—Robbers Said to Have 
Been “Tipped Off” in Chicago 

















Cuicaco, Sept. 11—Beyond the jurisdic- 
tion of a Chicago habeas corpus and unable 
to secure their release under $100,000 bonds 
each, three diamond bandits are safely 
locked in the Champaign county jail to 


which they were remanded yesterday after 
pleas of not guilty to a charge of robbery 
According to State's Attorney 


with a gun. 


tures in the whole country. When the New 
Orleans Limited left Chicago on Wednesday 
night three diamond merchants occupied one 
of the state rooms enroute to New Orleans. 
They were Joseph Riskin of New York, 
William Davidson, of San Francisco, and 
his salesman, Morris Minsky. In_ brief 
cases and personal bags they carried nearly 


train at Mattoon and an alarm was sent 
along the roads to Chicago. 

As the bandit car approached Paxton, in 
Ford county, Sheriff Frank Curtis, who had 
been appraised of the robbery by telephone 
stoed by the road waiting for the robbers’ 
car. When a car approached he waved a 
red lantern but the car flashed past him like 





THE THREE JEWELRY BANDITS AND SOME OF THEIR CAPTORS 


Left te right-- Sherif Frank Curtis, 


Roy Cline their wait will not be long. Just 
25% hours after they raided a stateroom 
on the Illinois Central New Orleans Limited 
and secured over $500,000 worth of dia- 
monds and other jewels from three gem 
salesmen they stood before the bar of jus- 
tice, pleaded not guilty and were bound over 
to the grand jury and locked up under bonds 
of $100,000 each. 

The State’s attorney said, “We’ll indict 
them on Sept. 20, and the men will be on 
trial within a month. There will be no de- 
lays. We're going to send them. to prison 
for life and do it in a hurry.” 

Irving Hornstein, a salesman was arrested 
at his home here, 6709 Cregier Ave., last 
night as a result of alleged confessions of 
the prisoners and was taken to Champaign 
this morning to face the bandits. 

This is a brief summary of one of the 
most daring hold-ups and spectacular cap- 





Paxten, TIL; 


George Brewn, bandit; Sheriff John Gray, Champaign, 


$600,000 worth of diamonds and platinum 
jewelry. Occupying a state room adjoining 
were three robbers. Just 20 minutes before 
the train was due in Champaign, IIl., the 
three bandits threw open the door of the 
state room occupied by the salesmen and 
with drawn revolvers entered and closed 
the door. They then proceeded to bind and 
gag their victims. The hold-up was con- 
ducted on schedule, one bandit constantly 
referring to his watch and calling the time. 

The job was complete by the time the 
train reached Urbana, five minutes from 
Champaign, and the bandits dropped off the 
train. In a short time they had rented an 
automobile and instructed the driver to take 
them to Kankakee. All this time the con- 
ductor, porter and passengers were unaware 
of the hold-up. The plight of the salesmen 
was discovered by the porter shortly after 
the train left Champaign. They left the 


HL: G. A, handit; Harry Linard, bandit. 


erg. 


a streak. He dropped the lantern and fired’ 
five charges from a shot gun. 

Wilbur Jones, who was driving the car 
said later that a cash deposit of $40 had 
been made for the trip to Kankakee and 
just before the lantern was waved negotia- 
tions were under way for making the trip 
through to Chicago. When the lantern 
flashed, Jones was told to disregard it and 
speed up. The cold steel barrel of a revol- 
ver at the back of his head added emphasis 
to the order. 

The gun shots punctured the tires how- 
ever and otherwise spoiled the bandits’ plans. 
Near Loda it was discovered that the gaso- 
line tank had been pierced and the car could 
go no further. Jones was told to get it in 
shape at once and the three bandits dis- 
appeared in the dark, 

The robbers were next heard of in Buck- 
ley where they tried to enter a garage. The: 
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trail was picked up by three state policemen 
and shortly after noon the bandits were 
Jocated in the hay of a barn near Buckley. 
In the meantime posses had been formed, 
all roads and bridges guarded while a field 
in which they were supposed to be hiding 
was being surrounded. The men seeing re- 
sistance hopeless, surrendered. 

The bandits later claimed they had lost 
their loot in traveling through the muddy 
fields. Officers had no difficulty tracing their 
footprints in the mud about Loda and when 
it was noticeable that the men had walked 
considerable around a stock loading plat- 
form a search was made in a pool of water 
beneath a scale and all the cases of gems 
were recovered. 

The bandits 


identified themselves as 
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ion that Burg has long been one of the 
“intelligence units” of a syndicate of dia- 
mond thieves. He served time in New 
York, and- was shot when he attempted to 
escape from Blackwell’s Island. Five years 
ago he came to Chicago and became:a mem- 
ber of the O’Banion gang so many of whom 
have been killed recently in the gang war. 
Burg was a pal of “Sonny” Schlig, well 
known as a jewel thief, recently killed. He 
was also a companion of “Red” McLaughlin, 
another diamond thief. Crimes attributed 
to Burg’s associates in this city carry a loss 
of nearly $3,000,000 in gems since he came 
here. 

The Good and Wellfare Committee of the 
Chicago Jewelers’ Association will take an 
active interest in this case and representatives 








THE BANDITS VICTIMS: 


George Brown and G. A. Bury, Chicago and 
Harry Linard, Butte, Montana, but investi- 
gation developed that Brown’s name is 
Meyer Mendelson, Linard’s is Hymie Dick- 
holtz, both of Chicago. All have records as 
bootleggers or burglars. 

It is alleged that Mendelson confessed to 
the police. He stated that the robbery was 
planned in Chicago, the first suggestion 
coming from Dickholtz. He gave details of 
how they secured tickets to New Orleans, 
an apartment adjoining that of the salesmen, 
sketched the action of the robbery. their 
flight through the rain and mud, their pur- 
suit and capture. 

Following this confession it is said that 
Dickholtz elaborated and stated that Irving 
Hornstein, a jewelry salesman with office 
at 31 N. State St., furnished the information 
about the plans of the three diamond sales- 
men and regarding the amount of merchan- 
dise carried. When arrested last night 
Hornstein denied all guilt in the case. He 
acknowledged that he had met all three of 
the salesmen here and knew of the plan to 
zo to New Orleans that night but did not 
give any of this information to the bandits. 

Detectives in Chicago expressed the opin- 











WM. DAVIDSON, JOSEPH RISKIN AND MORRIS MINSKY 


and attorneys have gone to Champaign to 
assist in every way possible. It is expected 
that in the prosecution of this case the 
mysteries of several hold-ups will be cleared 
up and some of the “higher ups” ferreted 
out, 

Cuicaco, Ill., Sept. 10.—It is hoped that 
as a result of the information given out by 
one of the three bandits who robbed the 
three diamond men in the Pullman car be- 
tween Chicago and Champaign, IIl., that 
the police may get a line on the way such 
robberies are planned and carried out, as it 
is known here that there is a regular asso- 
ciation or organization of crooks which plan 
these robberies, get the information necessary 
for the thieves to operate, and set the men 
after their victims in the diamond trade, and, 
in this connection, the following dispatch 
was sent out today by the Associated Press. 

“Armed with the confession of one of the 
trio, detectives here groped today for details 
of a national information service which en- 
abled three bandits to obtain nearly $500,000 
in diamonds Wednesday night by holding up 
three salesmen on an IIlinois Central train. 

“Their information was from George 
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Brown, Chicago, held with Oliver Berg, 
Chicago, and Harry Linard, Butte, Mont., 
under total bonds of $900,000 at Champaign, 
where the bandits left the train afd. fled 
across country. 

“Brown said he knew nothing of the 


‘plans in advance, but that when the trio 


boarded the train here they were in a com- 
partment next to that of the three salesmen. 
Linard then detailed their moves, Brown 
said, and everything worked so smoothly that 
the robbery was completed just in time to 
permit them to alight at. Champaign. 

“Chicago police said Berg was an asso- 
ciate of gem thieves and indicated belief 
that he has been an operative of an under- 
world organization keeping track of jewelry 
men’s movements. Three millions in gem 
robberies here is charged to such a unit. 

The bandits were arraigned and held for 
the Grand Jury in Champaign last night 
after being captured by a posse of farmers 
and sheriffs, who found the trio in a hay 
mow near Loda, IIl., twelve hours after the 
robbery. They were forced to flee afoot 
when an overheated motor halted their auto- 
mobile at Loda. 

“The stolen gems were recovered from a 
cache under the scales of the village stock- 
yards and checked at Champaign last night 
by the salesmen, Joseph Riskin of New 
York and William Davidson and Morris 
Minsky of San Francisco.” 





How the Bandits Were Hunted Down 


EvANSVILLE, Ind., Sept. 11,—Corn belt 
sleuths, geared to the mud of Autumn rains, 
on Sept. 9 captured three jewel bandits and 
recovered nearly $500,000 in gems within 12 
hours of the perpetration of a bold train 
robbery. The trio, who on the night of 
Sept. 8 gagged three jewelry salesmen on 
a New Orleans train on the Illinois Central 
Railroad and robbed them of their kits of 
jewelry gems, crawled from a haymow near 
Buckley, Ill., and surrendered to a company 
of farmers and sheriff’s deputies recruited 
from the whole countryside to intercept 
flight to Chicago. And then the captors, 
aided by most of the 530 inhabitants of Lodi, 
Ill., tracked through the mud along the 
bandits’ trail and uncovered two brief cases, 
cached under the scales of the village stock- 
yards, containing a fortune in precious 
stones. The alleged jewel bandits were 
lodged in jail at Champaign, while the three 
salesmen who were robbed checked over the 
recovered jewelry with officials. The three 
men arrested gave their names as George 
Brown and O. A. Burke of Chicago, and 
Harry Linard of Butte, Mont. 

The salesmen spread the alarm at Mat- 
toon, Ill., and when the bandit party whirled 
northward through Paxton, Sheriff Frank 
Curtis greeted them with a volley of buck- 
shot. The shot punctured the rear tires and 
forced the robbers to abandon the taxi at 
Lodi, four miles north of Paxton. They ran 
on foot in the rain and night toward Buck- 
ley, a few miles farther north, where they 
broke open the mayor’s garage, but failed to 
steal his car. In the meanwhile, the officials 
and farmers gathered by Sheriff Curtis con- 
tinued to grow larger as the alarm spread. 

The bandits took refuge in a corn field, 
and at dawn on Sept. 9, after scouring every 
barn and outbuilding in Buckley, the posse 
narrowed its quest to a barn standing alone 
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on the outskirts of the village of 
Buckley. 

“Don’t shoot,” a voice called. “Here we 
come.” The three men were taken to Pax- 
ton, where they were relieved of diamonds 
and money which they carried, but they re- 
fused to tell the hiding place of the greater 
part of the loot. But the nightwatchman at 
Lodi had seen three men near the stockyards 
after midnight. The people flocked thither 
and a search presently revealed the two 
brief cases half buried in mud and water 
under the scales and filled with the missing 
diamonds. 

The three jewelry salesmen, Morris Min- 
sky, William Davidon and Joseph Riskin, 
had left the train at Mattoon to join the 
pursuit, but came back to Chicago later. 
Hearing of the capture, they went at once 
to Champaign to identify the thieves and 
check the loot. The diamond salesmen, 
after checking the recovered gems, reported 
a complete recovery. 

One of the robbers made a complete con- 
fession, according to the police at Cham- 
paign. 

Chicago Jeweler Named by Bandits as 
Tipster in $500,000 Hold-Up 


A special dispatch of the New York Times 
from Chicago, Sept. 11, stated that Irving 
Hornstein, a jewelry manufacturer, with of- 
fices in the Columbus Memorial building, 31 
N. State St., was taken secretly to Urbana, 
Ill, Friday night to face the three Illinois 
Central jewel bandits who, the police said, 
named him as the source of information that 
three jewelers were taking $500,000 in gems 
to New Orleans on Wednesday night. 

According to the dispatch, Hornstein was 
arrested near his home by detectives, who 
had aided Sheriff Gray and States Attorney 
Cline in obtaining admissions from the three 
bandits held in the Champaign County Jail 
at Urbana. 

The police said that Hornstein admitted 
knowing one of the prisoners, Harry Linard, 
but denied knowing the others, Oliver Berg 
and George Brown. Linard, according to 
the police, was the prime mover in the plot. 
Hornstein came to Chicago from Atlantic 
City seven years ago. 

The officers who interviewed the prisoners 
say that on the night of the robbery Horn- 
stein took the bandits to the Park Row 
station here and pointed out the three 
jewelers to them. 





The wallets of loose diamonds reported to 
range in value from $480,000 to $560,000 
taken by bandits from Joseph Riskin, dia- 
mond importer, 522 Fifth Ave., New York, 
and his two companions, William Davidson, 
importer and jobber, and Morris Minsky, a 
jobber, the latter two of San Francisco, Cal., 
have been recovered by the authorities, ac- 
cording to reports reaching New York sev- 
eral days ago. 

Mr. Riskin and his friends spent some time 
together in Philadelphia and Atlantic City, 
and went to Chicago en route to the Pacific 
Coast. The three were in the drawing 
room last Wednesday evening when a knock 
came to the door. As the door was opened 
~hy one of the trio of merchants, three bandits 
walked in and threatened to blow their vic- 
tims’ heads off if they made an outcry. The 
jewelers were then bound and gagged, and 
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after being relieved of their wallets of dia- 
monds, were warned to keep quiet and to 
give no alarm until the thieves had an op- 
portunity to leave the train. Sometime later 
Mr. Riskin was able to struggle into a posi- 
tion where he could reach a push button, 
and in this way arouse the trainmen. An 
alarm was sent out, and later the thieves 
were captured in a spectacular manner and 
the diamonds recovered. 

Mr. Riskin and his friends were compelled 
to remain over at Urbana, IIl., for some 
time, and it was there that they were given 
back their diamonds. Mr. Davidson, well 
known on the Pacific Coast, makes his office 
when in New York, with Mr. Riskin. Mor- 
ris Minsky is also known in San Francisco 
as a dealer in diamonds. 








SENT TO PRISON 


Philadelphia Watchmaker Pawned Jewelry 
Left for Repairs to Play the Ponies 


PHILADELPHIA, Pa., Sept. 11—John M. 
Klevan, a watchmaker, who conducted busi- 
ness on Sedgley St., near 31st St., arrested 
several weeks ago on a charge of pawning 
jewelry left with him for repairs, pleaded 
guilty when arraigned in the Court of Gen- 
eral Sessions, and was sentenced to from 
three to six years in the Eastern Peniten- 
tiary here. 

Klevan, who previously had enjoyed a 
good reputation in the trade, told the court 
he had fallen into the hands of race track 
bookmakers and owed them so much money 
they had threatened him with ruin if he did 
not pay up. To do this he took jewelry 
valued at more than $4,000 left with him by 
customers and disposed of it for what he 
could get. 

Considerable sympathy has been expressed 
for Klevan by jewelers, who say his down- 
fall is directly due to a belief that he could 
win money on horse races. 








Jewelers’ Gold Bars Withdrawn and 
Exchange at New York 
Week Ended Sept. 11, 1926 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.... 
Gold bars paid depositors............ 


$882,803.56 
84,157.28 


TENCE 5/5 atcha are era a CAO ORGS $966,960.84 


Of this the gold bars exchanged for gold 
coins are reported as follows: 





Date Exchanges 
SOUR 6 8 oo. Cabs s «ene Raraeeeerous $512,248.86 
Sete “Seccnaed sian dr Sie cat peace eaRane Seeders 116,440.34 
Be Pee ood efnidtads Satan cagesaneags 50,773.51 
SI A ai 6 a eE os. He beinawardecieais 172,928.63 
Regie ea atn ah Cased ante deg i nancatrorisian’ 30,412.22 

TOG oc cee eae eA $882,803.56 








The Arthur M. Field Co., Asheville, N. C., 
will henceforth be known as Hursey & Co., 
Mr. Field having relinquished all financial 
interest in this jewelry business which he 
established back in 1889. The change in the 
firm’s name is the only change which has 
taken place. For nearly a decade the present 
organization has been in charge of J. S. Hur- 
sey, who has been increasing his financial 
interest for the past four years, and has been 
acting as the manager of the concern. 
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JEWELERS VISIT SESQUI 





Members of Sansom Street Business Men’s 

Association and Others Make Day of 

It at Exposition Grounds 

PHILADELPHIA, Pa., Sept. 11.—Jewelers 
of this city turned out in numbers on last 
Wednesday, which was set aside as Phila- 
delphia Business Day at the Sesqui-Centenial 
Exposition and made a fine showing. San- 
som Street was 100 per cent. closed as far 
as the jewelry trade was concerned, every 
house in the membership of the Sansom 
Street Business Mens’ Association closing 
at noon, while wholesale houses in the other 
parts of the city, not under jurisdiction of 
the association, heeded the request of the 
Wholesale Jewelers’ Association to close 
that afternoon. 

The Sansom Street business men made 
a fine showing at the Sesqui, their visit be- 
ing in the nature of a parade. A number 
of large buses, bearing signs proclaiming the 
fact that the passengers are members of the 
association, left the street soon after noon 
and took the jewelers to the exposition via 
Broad St. There were more than a dozen 
buses in line, all filled, while a number of 
the wholesalers and manufacturers had their 
own cars. At the Sesqui, some of the mem- 
bers scattered for individual sightseeing but 
the majority kept together and made the 
rounds in a party. 

Naturally the jewelers. were interested in 
the displays of foreign jewelry and the ex- 
hibits of K. Mikimoto in the Japanese sec- 
tion, all cultured pearls, the jade in the 
Chinese section, the displays of the London 
jewelers, the amber exhibit and the rich ex- 
hibits of East Indian, Persian, Rumanian 
and other sections, interested them very 
much. 

All the afternoon and much of the evening 
was spent seeing the sights, that is as much 


as could be crowded into one afternoon and’ 


the majority of the members dined together 
on the grounds and talked over.the jewelry 
displays they had seen. There was a general 
agreement that the Sesqui was well worth 
seeing and that other parties will be made 
up to visit it during the rest of the season. 

The committee in charge of the trip, 
which was composed of J. F. Neill, veteran 
secretary of the association; M. Bogandof, 
Harry Gordon, J. M. J. Costello, Max E. 
Gordon and Charles E. Diesinger, with M. 
Ballen, president of the association, ex- 
officio, was congratulated on the success of 
the trip and the attendance was the best at 
any function of the organization. 

A large number of retail jewelers also 
heeded the request of the city officials and 
turned out for the trip, the aggregate at- 
tendance of the industry showing that the 
jewelers are as alive to the interests of 
their city as any other line of trade. 








Leon C. Beck has opened a jewelry store 
at 225 N. Water St., Decatur, IIl., the fifth 
in a chain which he recently organized with 
stores in Fort Wayne, Evansville and Terre 
Haute, Ind., and Peoria, Ill. The Illinois 
branches were opened this week. Walter J. 
Wahrer, former manager of the Holtz 
Diamond Shoppe, will be manager of the new 
store, with Louis R. Beck, younger brother 
of the owner, as an assistant. 





peat ona 
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George F. Atkinson was married in this 
city last week to Miss Grace G. Card. 

Miss Grace T. Booth, with Chase & Chase 
at Newport, was married last week to James 
G. Chase. 

George F. Berkander was a_ business 
visitor in New York and Philadelphia the 
past week. 

Mr. and Mrs. Albert I. Russell have been 
enjoying a brief sojourn with, friends in 
Barrington. 

Mr. and Mrs. E. C. Mayo are registered 
at the Saunders House at Saunderstown 
for a few days. 

Norris G. Abbott has been elected presi- 
dent of the Cedar Tree Point Association for 
the ensuing year. 

Jacob Hatow is owner of the Pyramid 
Novelty Co., which has recently started at 
737 Central Ave., Pawtucket. 

George F. 
York the past week to meet his mother and 
sister upon their return from abroad. 

Mr. and Mrs. James Otis and family have 
returned to the city after spending the Sum- 
mer at the Chase House, at Sakonnet. 

George W. Gerlach has the sympathy of 
the trade in the death the past week of his 
wife, Mrs. Emma J. (Kunze) Gerlach. 

Frank Kelley was in New York and 
vicinity the past week in the interests of the 
Manufacturing Jewelers’ Board of Trade. 

A marriage license was issued from the 
City Registrar’s office the past week to Rob- 
ert E. T. Furey and Miss Nora V. Gaynor. 

William Little left last week on a busi- 
ness trip through the east in the interests 
of the George H. Fuller & Son Co., Paw- 
tucket. 

The Craftwell Co. is the name of a new 
concern that has recently been opened at 131 
Washington St., of which Frank Trippoli 
is the owner. 

Mr. and Mrs. Ferdinand Ambrust have re- 
turned from an automobile trip to the White 
Mountains, and are at their Summer home 
at Jamestown. 

Joseph A. Petrozella has filed his state- 
ment at the city clerk’s office that he is the 
sole owner of the Enterprise Stone Setting 
Co., 32 Broadway. 

Mr. and Mrs. Harry M. Mays have re- 
turned from an automobile trip through 
Pennsylvania, Ontario, the Adirondacks and 
the White Mountains. 

Mr. and Mrs. Howard L. Mather and 
family, who have been Summering at their 
cottage at Shawomet Beach, have returned 
to their home in Edgewood. 

Walter R. Callender, of Callender, Mc- 
Auslan & Troup Co., is one of the guests at 
the Shawnee Country Club at Delaware 
Water Gap in Pennsylvania. 

The Albert Frost Paper Box Co. is the 
name of a new firm that has recently started 
in business at 448 High St., Central Falls. 
Charles L. Hawes is the owner. 

Mr. and Mrs. C. Henry Marty of Woon- 
socket left their Summer place at Conimicut 
last Monday for a motor trip to Poland 
Springs, Me., for a fortnight’s stay. 

James E. Rossa was chairman of the com- 
mittee of arrangements for the annual cot- 


Berkander motored to New: 
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tagers’ masquerade ball at Buttonwoods 
Beach Casino on Labor Day evening. 

Mr. and Mrs. Kalph Wilkinson of New 
York have been enjoying the hospitalities of 
Mr. and Mrs. Edward B. Hough at their 
Summer home at Buttonwoods the past 
week, 

Horace I. Manchester has been elected an 
honorary member of the Newport Artillery 
Company, organized in 1741, and the oldest 
independent military command in the United 
States. 

E. Irving Rogers, of Parks Bros. & 
Rogers, Inc., was elected a member of the 
Board of Governors of the Buttonwoods 
Beach Hall Association at the annual meet- 
ing held last week. 

It was reported last week that Alfred 
Spear, of Spear & Susskind, had a narrow 
escape in an automobile accident. Mr. 
Spear reports that he knows nothing about 
any such accident. 

Henry D. Sharpe will serve as general 
chairman of the Community lund campaign 
which opens in this city on Oct. 18, it was 
announced the past week. Arthur L. Aldred 
will be a vice-chairman. 

Mr. and Mrs. James A. Doran and fam- 
ily have returned to their Summer home at 
Shore Acres, on Narragansett Bay, after an 
extended trip to the Kangeley Lakes, Me., 
and the White Mountains. 

During the past week a permit was issued 
to F. Ronci for the erection of a one-story 
factory building, 25 by 33 feet, on Catskill 
St., which, when completed, will be occupied 
as a manufacturing jewelry establishment. 

The first meeting of the creditors of Fred- 
erick B. Strong, formerly of the Beverly 
Electroplating Co., was held last week before 
the Referee in Bankruptcy, and Aylsworth 
Brown was appointed trustee under bonds 
of $200. 

Henry Coia has filed his statement at the 
office of the city clerk that he is the sole 
owner of the Crown Jewelers’ Stone Setting 
Co. Michele Viti and Domenick Tortolina 
have sold their interests in the concern and 
withdrawn. 


Former Governor R. Livingston Beeck- 
man, a director of the International Silver- 
ware Co., was the winner last Monday of 
the president’s annual cup match golf tour- 
nament at the Newport Country Club, de- 
feating Conde Nast of New York 3 and 1. 

The case of the Tryco Products, Inc., 
against James C. Doran & Sons, Inc., was 
heard in civil session in Sixth District Court 
last Thursday before Judge Wright on a 
discounted book account. Decision was en- 
tered for the plaintiff for $202.03 and costs. 

Charles L. Hawes has given a mortgage 
for $14,000 to Joseph Stenhouse on lot and 
buildings at the southwest corner of High 
and Elm Sts., also all personal property used 
in connection with the business heretofore 
conducted by the Albert Frost Paper Box 
Co. Central Falls. 

The following changes in the organization 
of the Standard Machinery Co. of Auburn 
have been announced: Superintendent, Chris- 
topher Flynn; general foreman, Alvin M. 
Ford; engineer, Thomas H. Allen, and New 
England sales and service manager, Frank 
Patnaude. Mr. Patnaude has been plant 
superintendent for a number of years, and is 
thoroughly familiar with every type of 
jewelers’ machinery. © 


c 
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A voluntary petition in bankruptcy has 
been filed by Carmine Russo, manufacturing 
jeweler, doing business as the Delta Mfg. 
Co. at 75 Sabin St., in the United States 
District Court for Rhode Island. In his 
schedules filed with the petition the assets 
are given at $210 and the liabilities $3,034.89. 
He was adjudged bankrupt and George J. 
Sheehan was appointed as referee. 

The first meeting of the New England 
Directors of the National Jewelers’ Board 
of Trade, following the Summer recess, 
Which should have been held on Monday, 
Sept. 6, but was postponed on account of 
Labor Day, was held at the Providence of- 
fice last Monday and plans discussed for the 
coming Fall and Winter and several appli- 
cants for membership in this district were 
recommended. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: H. Kleinfeld, of the 
Star Jewelry Co., New York city; Jacob 
Avidan, of Lippman, Spier & Hahn Co., 
New York city; I. Lazard, Buenos Aires, 
South America; Mr. Goodman, of the Ancre 
Novelty Co., New York city; A. L. Pfer- 
sich, of A. L. Pfersich & Co., Philadelphia ; 
Antone Garcia of Manila, Philippine Islands; 
Mr. Picard, of Dupres Freres, Ltd., Mont- 
real, Can.; Mr. Weingarten, of Frederick 
Weingarten Co., San Francisco, Cal. 

Word was received here during the week 
of the death on Monday, Sept. 13, at Mont- 
clair, N. J., of David H. Butler, for 15 years 
a vice-president of the Inlaid Co., Inc., of 
this city. He was in his 50th year, and had 
been ill for about three years. He was born 
at Woodsville, N. H., on March 7, 1877, and 
after attending the public schools in that 
place came to Providence when about 20 
years of age, and entered the employ of the 
Brown & Sharpe Mfg. Co., where he re- 
mained several years, learning fine machin- 
ist work. He then became associated with 
the Inlaid Co., Inc., where he retained an in- 
terest as director and vice-president until 
his death. 

A distinctive honor has recently been ac- 
corded a Rhode Island craftsman, Oliver 
Smith, who has received the commission 
from Ralph Adams Cram for stained glass 
windows for St. Mary’s Church in Redford, 
Mich. Mr. Smith is now at work in his 
Summer studio at Oyster Bay on the “An- 
nunciation” window, which will be of the 
13th century type in full color. Mr. Smith, 
who has studied abroad and at Bryn Athyn,. 
Pa., uses the reds and blues of the mediaeval 
stained windows in the cathedrals of the Old 
World. He also is working on a series of 
12 windows for Christ Church, at Oyster 
Bay, the church in which President Roose- 
velt worshipped. Three of these windows, 
embodying New Testament themes, have 
already been installed in the transepts. The 
windows for the nave will portray Old 
Testament themes. 








Norman Horn, son of Samuel J. Horn, 
Fairport, N. Y., who secured one of the 
Cornell State Scholarships as a result of the 
June examinations, has received word that 
he is one of those in Monroe County en- 
titled to a State scholarship as a result of 
his work in the Regents examinations. This 
added scholarship is worth $100 a year and 
will be used in the Cornell course:-- 
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Col. Sidney O. Bigney was among the vis- 
itors at the fair at Amherst the past week. 

Larson Tool & Stamping Co. has been in- 
creasing its battery of presses and number of 
operators. 

Mr. and Mrs. Charles McDonald were 
among the tourists registered at Moncton, 
N. B., last week. 

The plant of the Flagg Mfg. Co., Inc., is 
being removed from Jay St., North Attle- 
boro, to this city. 

Mr. and Mrs. Paul Nerney and family 
have returned from Bristol Narrows, where 
they spent the Summer. 

I. S. Richter, of the Morse, Andrews Co., 
left last week on an extended business trip 
through the west in the interests of that 
concern. 

The Marathon Co. has recently installed 
a new system of polishing benches at its 
plant on Hazel St., necessitated by increas- 
ing business. 

Victor Phillips, associated with the Larson 
Tool & Stamping Co., was married on Labor 
Day to Miss Alice L. McBride and left on 
a honeymoon. 

Mr. and Mrs. James Freeman and family 
who have been summering at Hampton 
Beach, returned to their home in Chartley 
the past week. 

Joseph A. Sears, associated with Harvey 
Clap & Co. and Miss Frances M. Gapvoury, 
who has been with Sykes & Strandberg, 
were married on Labor Day. 

Mr. and Mrs. H. Dean Baker, Jr., have 
been spending the past week with Mr. and 
Mrs. Harold D. Baker at their Summer 
home at Touisset Point, on Mount Hope 
Bay. ‘ 

William H. Sargent, salesman for the M. 
S. Co. of this city, was married Saturday 
evening at East Orange to Miss Helen B. 
Falkner. After a honeymoon trip to South 
Carolina they will reside in this city. 

In the Probate Court at New Bedford on 
Friday last, Judge Hitch granted the peti- 
tion of Samuel M. Einstein, who asked that 
his name and that of his family be changed 
to Stone. Mr. Einstein is a well-known 
manufacturing jeweler (The Marathon Co.) 
and is chairman of the City Park Board. 
His petition was unopposed. 

Saturday marked the opening of the Fall 
social season at the Highland Country Club 
with the usual handicap golf tournament, 
bridge for the ladies and dinner and dance 
in the evening. Among those in charge of 
the event were Mr. and Mrs. Arthur A. Mc- 
Rae, Mr. and Mrs. George Fife, Walter G. 
Moon and Mr. and Mrs. George E. Nerney. 

The beginning of plans for the annual 
Community Chest drive in this city was an- 
nounced last Wednesday following a meet- 
ing of the directors; who elected Joseph F. 
Rioux to act as chairman of the drive, which 
is to be made from Oct. 18 to 21. Stephen 
H. Garner, who has been a leader in the 
chest work since its inception, will be vice 
chairman to Mr. Rioux. 

The fifth annual outing of the C. O. 
Sweet & Son Co. Relief Association was 
held at Rocky Point, on Narragansett Bay, 
Wednesday. A clambake was served in con- 
vention dining hall and was enjoyed by all. 
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Then followed a program of games and races 
for which appropriate prizes were awarded. 
The trip was made by automobiles, motor 
buses and trolleys and a fine time was had. 
In connection with its own 75th anniver- 
sary, the New York Times has compiled a 
booklet listing firms and companies of the 
country that have had an existence of 75 
years or more. Walter E. Hayward Co. 
and A. H. Babcock, both of Attleboro, and 
the J. F. Sturdy Sons Co. of Attleboro Falls 
are the only firms listed in the Attleboros. 











Donald LeStage left the past week on a 
western trip for the LeStage Mfg. Co. 

_ Mr. and Mrs. Otta Neuhaus spent the 
Labor Day respite at Indian Mound Beach. 

Charles Peckham is making an extended 
business trip through the west for the J. H. 
Peckham Co. 

Mr. and Mrs. Wallace D. Kenyon were 
registered at the new Viking Hotel at New- 
port last week. 

Howard M. Ballou, of R. Blackinton & 
Co., spent several days the past week in New 
York and vicinity. 

The Summer cottage of Mrs. J. E. Tweedy 
at Lake Mirimichi was broken into recently 
and considerable property stolen. 

William Peckham, New York representa- 
tive of the J. H. Peckham Co., spent several 
days at the factory here last week. 

Edward Ossowski and family have re- 
turned from Homestead, R. I., where they 
have been spending the Summer months. 

Work has been started upon the proposed 
new hotel for this place, several of the con- 
tracts for preliminary work having been 
awarded the past week. 

Henry G. Grant, who retired recently 
from active business responsibilities after 
being associated the greater part of his life 
with the firm known as the LeStage Mfg. 
Co., celebrated his 83rd birthday on Wednes- 
day. 

T. G. Frothingham & Co. reports that it 
is swamped with orders on rings, and many 
of the departments of its plant are now oper- 
ating on an overtime schedule. All of the 
space in their factory has been utilized for 
additional help, and the firm reports busi- 
ness as being ahead of any year in the past 
five. 








Birmingham, Ala. 


Several thousand visitors to Birmingham 
during the past week assisted in swelling the 
cash receipts of Birmingham retail jewelers. 
The occasion was the annual State meeting 
of the Ku Klux Klan. 

Many of the leading Rirmingham retail 
jewelers have purchased larger and better 
stocks of holiday goods this vear than ever 
before. All retail jewelry stores in Birming- 
ham and throughout Alabama are now open 
six days every week. During the months of 
June, July and August practically every 





jewelry store in Alabama closed one-half day . 


during each week. Some of the retail 
jewelry stores of Birmingham are now show- 
ing especially attractive window displays. 








The Washington Optical Institute at Spo- 
kane was damaged by the fire on Sprague 
St., that city, last week. 

Contributing to the success of a field day 
in the south end of Seattle, the Rosenthal 
Jewelry Co. of that section of the city do- 
nated a prize for the 100-yard dash. 

A building permit granted for work on 
the new store to be occupied by Burnett 
Bros., at 1216 Second Ave., calls for the 


‘expenditure of $8,000 on these improvements 


prior to removal of the jewelry shop to the 
new location. 

A new corporation to be formed at Brem- 
erton, Wash., is the Interstate Mining & 
Development Co., with a capital stock of 
$50,000. The incorporators are J. B. Bright, 
William R. Fletcher, Ray R. Greenwood, 
C. E. Brown and H. G. Swanson. 

The lure of gold and the yellow goldfields 
of Alaska, to which country Seattle is the 
gateway, were pictured by William Sulzer, 
former governor of New York, at a meeting 
of: the Seattle Mining Club recently. He 
told a most optimistic story of the resources 
of this country purchased for comparatively 
so little and over which he flew in airplanes. 

One of the finest jewelry stores in the 
northwest will be installed in the new Ranke 
building in Seattle for Weisfield & Gold- 
berg, at present located at 308 Pike St., Seat- 
tle. This well-known jewelry firm plans to 
be able to locate in the new store about the 
first of the year, and will have de luxe in- 
terior equipment installed. The new Ranke 
building is being erected at the corner of 
Fifth Ave. and Pike St. Additional space 
to be taken by the jewelry firm when it 
moves to this location, two blocks away, will 
be at 414 Pike St., where a large storeroom 
will be utilized. 

A number of Seattle jewelers contributed 
prizes for the little newsboys of the city at 
their annual celebration and general picnic 
and outing at Woodland Park last Sunday. 
Among those making the newsboys happy 
with their prizes of jewelry were: Burnett 
Bros., M. G. Chaplan, Davis Beos. of Pike 
St., Henry Hensel of Third Ave., the Eagle 
Jewelry Co. of First Ave. Gus Cohn of 
Fourth Ave., H. E. Burger of Fourth Ave., 
C. G. Sutherland of Pike St., the Alaska 
Jewelry Co. of Second Ave. S., Harry Win- 
ters of Pike St., Carroll’s jewelry store of 
Pike St., Wiesfield & Goldberg of Pike St., 
J. Victor of Second Ave., J. S. Horslich 
of First Ave., Charles H. Larne of Third 
Ave., David Levine of First Ave. W. F. 
Larne of Pike St., the Reliable Jewelers of 
Third Ave., and the Tower Jewelry Co. of 
First Ave. 








Jim Jones, negro youth, is being held on 
the charge of smashing a show window of 
Jacobs’ loan office, at 827 E. Broad St., Rich- 
mond, Va., and carrying off several watches 
and rings valued at approximately $100. 
Police announced that they had recovered all 
the loot. Police first arrested a white youth 
of Hampton, Va., visiting there at the time of 
the robbery, but he was released after being 
detained for a day. or two, They say that 
they have a clear case against the negro now 
under arrest. 
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An Instant SUCCESS 


UST ten months ago The “JULIET” was 
introduced. Its record is one of instant 
appreciation of its beauty by the consumer 
—quick turnover by the retailer, with substan- 
tial profits. The future of The “JULIET” is 
assured. If not in your ring department—it 
should be. Write today for prices and details. 





J. B. BOWDEN & CO. 
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Joe Bernstein, the Bernstein Co., is back 
in Louisville, after about 10 days spent in 
Chicago. 

Rudolph Baude and Mrs. Baude after a 
month spent in Atlantic City have returned 
to their home in Louisville. 

J. W. Berry, formerly with Marshall & 
Berry, at Elizabethtown, Ky., has estab- 
lished a new shop at 18th and Oak St. 

Howard Newmark, of the Gem Jewelry 
& Novelty Co., is expected back shortly 
from Europe, where he spent the Summer. 

William Kendrick’s Sons, according to 
Cc. L. S. Read, is getting ready for the 
formal opening of the new store, within a 
few days. 

Charles Hundley, formerly with Harry 
Schmidt, jeweler at Irvine, Ky., has recently 
come with the O. A. Cotton Co., store in 
Louisville. 

Carroll Jewel has taken charge of the 
Western Jewelry Co., at 18th and Broadway, 
succeeding Mr. Farmer, who is planning to 
leave the city on a long trip. 

Edward A, Krekel, jeweler on 6th St., 
near Market St., is on a two weeks trip. 
Charles Seng, East Market St., retailer, is 
away on a trip to California. 

Mitchell T. Roth, of David Roth’s Sons, 
and the firm of Lewis & Mitchell, jewelers, 


was chairman of arrangements for the 
annual outing of the Market Street 
Merchants’ Association, recently held at 


Whelan’s Grove. 

John B. Struble, for a number of years at 
336 E. Market St., near Shelby St., has 
moved six blocks or more west, now being 
on W. Market St., near 2nd St., closer to 
the high rental district, but in a location 
where there is a great deal more business. 

The week of Sept. 13, in Louisville will 
he a busy one, which will bring some busi- 
ness to the retailers, and more to the whole- 
salers. This will be the Kentucky State 
Fair week, which is the biggest week of 
the year in general Main St., jobbing cir- 
cles. 

Walter Hartenstein, of Moore & Harten- 
stein, Louisville, offered a diamond ring for 
the winner of the Miss Louisville Beauty 
Contest, and took part in the presentation 
exercises, placing the ring on the finger of 
Miss Gladys Imogene King, who won the 
trip to Atlantic City, offered by local news- 
papers. 

B. W. Sublette, who founded the Lincoln 
Watch & Jewelry Co., in 1909, as an in- 
stallment house, and left that concern to go 
with the Simon Stavitzky shop in January, 
has recently taken charge of the Louisville 
shop of O. A. Cotton & Co., New Orleans, 
as manager, succeeding W. F. Kripenstaple, 
who has returned to the New Orleans office. 

Starting Sept. 4, the Saturday closing 
period observed over July and August, came 
to a close in Louisville, the jewelry stores, 
department stores and women’s stores again 
being on regular hours. Some of the wo- 
men’s specialty stores were closed all day 
Saturday, over the Summer, which resulted 
in less interest in the downtown section. The 
Close of the vacation season with the re- 
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opening of the schools has resulted in many 
good customers returning to the city, and 
jewelers reported that business is improving. 
There are a number of fashionable weddings 
to be solemnized this Fall, and outlook as 
a whole is good. 

Frank & Merz, manufacturing jewelers 
of Louisville, who for a number of years 
have been in an old building, at 4th and 
Liberty Sts., owned by Will Sales, jeweler, 
have moved to 3rd and Liberty Sts., upstairs 
over the southeast corner, as the old pro- 
perty is to be torn down to make way for 
a new and modern building to be erected by 
Mr. Sales. 








Hartford, Conn. 





J. E. Griffith, 87 Pratt St, with Mrs. 
Griffith and their sons, has returned from 
Sachem’s Head, where they spent the 
Summer. 

Austin M. Bond, vice-president of Lux, 
Bond & Lux, 859 Main St., and 70 Pratt 
St., has returned from an extended motor 
trip through New England with Mrs. Bond. 

Miss Emma Gundlach of E. Gundlach & 
Co., 20 State St., has returned after visiting 
her sister, Mrs. Gilbert F. Heublein, at the 
famous Heublein tower, a lofty Summer 
home on the crest of Avon Mountain. 

A. L. Terwilliger, president of the Philip 
H. Stevens Co., 63 Pratt St., has returned 
from a deep water fishing trip which he 
makes annually to East Gloucester, Mass., 
in company with several other prominent 
Hartford business men. 


Frederick G. Wagoner, who for many 
years covered the New England territory 
for the Watson Co., Attleboro, Mass., has 
become affiliated with the Philip H. Stevens 
Co. organization, where he will be connected 
with the silver department, sterling silver 
and fine plate being among the noted 
features of the firm’s stock. 

Philip H. Stevens, of the Philip H. 
Stevens Co., has been spending the Summer 
abroad with Mrs. Stevens, planning to re- 
‘en this Autumn. Their tour has included 
Switzerland, France, Belgium, England and 
Scotland, the famous Gleneagles golf course 
in the Highlands having been played over 
by Mr. Stevens during his stay in the Brit- 
ish Isles. 

Albert M. Kohn, president of Henry 
Kohn & Sons.. Inc., with Mrs. Kohn and 
their ward, Miss Constance Speath, left for 
Bretton Woods, N. H., where he took part 
in the Fall tournament of the New England 
Tewelers’ Golf Association Sunday and Mon- 
day, Sept. 12 and 13. Mr. Kohn is secretary 
of the association. George L. Lux, secre- 
tary and treasurer of Lux, Bond & Lux, of 
859 Main St., and 70 Pratt St., also took 
part in the tournament. 

Samuel H. Havens, assistant secretary of 
Henry Kohn & Sons, Inc., 890 Main St., 
was the speaker at a recent meeting of the 
Rotary club of Meriden where he exhibited 
“ems valued at about $50,000, showing vari- 
ous styles and stages of cutting, mounting 
and perfection. Sapphires, rubies, emeralds, 
oesamarines, semi-precious stones and a fine 
collection of diamonds were included in the 
gems with which he illustrated his talk and 
it concluded with a special mention of pearls 
and their imitations, two strings, one of the 
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actual oriental pearls and one of artificial 
pearls, being used as a test of his hearers, 
who were asked to identify the genuine. In 
his talk on diamonds he used gems cut too 
thick and too thin, and off-color stones as 
illustrations of what to avoid in purchasing 
this gem. Interesting side-lights on the his- 
tory, romance and superstitions connected 
with precious stones were included in the 
talk. Other Hartford guests present at the 
luncheon were G. H. Barnum of the Henry 
Kohn organization and Paul W. Reynolds 
of the Beach-Forman Co. 











Charles Huggins, of the D. C. Percival 
Co., has returned from an automobile tour 
through Vermont over Labor Day. 

The Julius Prince Co., doing a wholesale 
jewelry business, has moved into room 67 
Jewelers’ building. The company was for- 
merly at 367 Harrison Ave. 

Mr. and Mrs. C. W. Davidson have re- 
turned from Jefferson, N. H., where they 
have been all Summer at their camp. Mr. 
Davidson is president of the Thomas Long 
Co. 

One of the largest orders for trophies in 
many years has just been filled by the D. C. 
Percival Co. It consists of more than 250 
silver cups of various sizes ranging from 
2% to 28 inches in height, all of which were 
furnished to the New York, New Haven & 
Hartford Railroad as prizes in connection 
with the system meet held Sept. 11 at Read- 
ville. The trophies were all engraved by 
Sherburne E. Miller of the Jewelers’ build- 
ing, and involved a great deal of work of 
exceptional merit. P. C. Coy and R. M. 
Funk had charge of the trophies for the 
railroad company. The value of the awards 
is more than $2,000. 

Drastic criminal features in the amend- 
ments to the Bankruptcy Act have just be- 
come effective, and will, according to United 
States Attorney Farnum, result in a ma- 
terial increase in the number of prosecutions 
in this Federal district. Boston jewelers 
are keenly interested, because it has been 
felt for a long time that fraudulent bank- 
rupts had too easy a time under the old law. 
The statutory penalties have been made 
much more severe with a view to discourag- 
ing commercial frauds. The period of lim- 
itations beyond which prosecutions became 
outlawed has been greatly extended. Fur- 
ther, under the old law it was a criminal 
offense for a bankrupt to conceal from his 
trustee property that he should have dis- 
closed and turned over for the benefit of his 
creditors. The present law extends the 
scope of the concealment features and 
makes it also a crime for the bankrupt to 
withhold any of his property from a re- 
ceiver appointed by the court and certain 
other designated officials. A penalty is now 
provided in case of concealment, destruction 
or mutiliation of the account books of a 
concern. A feature of more than passing 
interest is the provision requiring the ref- 
eree, receiver or trustee to report to the 
United States attorney for investigation and 
appropriate action any case in which a vio- 
lation of the criminal phases of the act 
is believed to have been committed. 
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Chronometric Success in 1925: 


FIRST at the NEUCHATEL Astronomical Observatory (Switzerland) 
in the class of ‘‘ Marine Chronometers’”. 64 State Prizes. 
at the National Physical Laboratory, KEW - TEDDINGTON 


FIRST (England). Timing contest for Pocket- and D> k-Chronometers. 


at the U. S. Naval Observatory, WASHINGTON, D. C. 


FIRST International competition for MarineChronometers. 
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Allentown, Pa. 





Jeweler Harry J. Dotter, Lehighton, and 
Mrs. Dotter, just returned home from a 10 
days’ visit to Wildwood, N. J. 

Jeweler C. W. Bartholomew, Palmerton, 
spent several days in Philadelphia on a Fall 
buying expedition last week. 

Charles S. Foose, Non-Retailing Co., and 
. J. Horton, International Silver Co., are 
calling on the trade in town. 

Seymour Haber, the jeweler and pro- 
prietor of the Art Gift Shop, 321 New St., 
Bethlehem, Pa., together with his family are 
at Mountain View, N. J. 

Mrs. Pardee, wife of Philip M. Pardee, 
the local representative of the Gorham Co., 
attended the wedding at Summit Point, 
W. Va., of Miss Margaret Young, former 
Girl Reserve secretary here, and Byron Mor- 
ton, Pulaski, Va., which took place last Sat- 
urday morning. Later Mrs. Pardee joined 
a motor party bound for Washington, D. C., 
where she will spend some time with Mr. 
Pardee’s mother. 

The following traveling men are calling 
on the trade in this locality: Joseph L. 
Hagy, William Rogers & Son; Herbert 
Cohen, Lewy & Co.; Norton Stember, Wil- 
liam V. Schmidt Co.; Sam Krefetz, Hoff- 
man Bros.; E. B. Midlen, the Barbour Silver 
Co.; Charles H. Mountjoy, C. F. Rumpp & 
Sons, Inc.; Frank Vogel, Alfred Humbert 
& Son; Eddie W. Jacock, with Gruen Watch 
Co.; Ben Friedman, with Joseph Friedman, 
and Richard S. Redfield, with Kohn & Co. 

James C. Beitel, probably the oldest living 
jeweler in the Lehigh Valley, and the father 
of Robert J. Beitel, Catasauqua jeweler, was 
the subject of one of a series of interesting 
biographical sketches now being published in 
one of the local newspapers. Mr. Beitel 
was born at Nazareth in 1842, in which 
town he learned the jewelers’ trade. Dur- 
ing the Civil War he served with distinction 
as an officer in Company A, 153rd Regiment. 
At the close of the war he moved to 
Catasauqua, where he embarked in the 
jewelry business for himself, building up a 
large and prosperous trade. Nine years ago 
he retired, selling out to his son Robert. In 
spite of his advanced age, he having just 
passed his 84th milestone, he is still presi- 
dent of the Lehigh National Bank, and is 
actively engaged in guiding its affairs from 
day to day. Mr. Beitel has always taken an 
active interest in civic affairs, and at one 
time served as burgess of the borough of 
Catasauqua. 

Two well known young Allentonians were 
wedded Saturday morning in the Little 
Church Around the Corner in New York 
city, when Miss Thelma Elizabeth, daughter 
of Dr. and Mrs. Clinton M. Koontz, 28 S. 
Madison St., became the bride of Charles 
Allen Fellencer, son of Mr. and Mrs. A. C. 
Fellencer, 113 S. Madison St. The. cere- 
mony was performed by the Rev. William 
Phillips, rector of the church. The young 
couple will spend a short honeymoon in the 
metropolis and vicinity, and after Sept. 15 
they will reside in their newly furnished 
apartment at 317 N. 10th St. Mr. Fellencer 
is a member of the firm of A. C. Fellencer 
& Sons, wholesale jewelers, this city. He 
was graduated from the Moravian Parochial 
School and is also a graduate of Lehigh Uni- 
versity, having taken the mining engineering 
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course at the latter institution. Following 
his college years, the young man, as a repre- 
sentative of the General Development Co., 
assisted in developing the platinum mines in 
South America. Mr. Fellencer was also for 
a time in Central America as a member of 
the foreign exploration staff of the Tonopah 
Mining Co. of Nevada, with headquarters in 
Philadelphia. It was just recently that Mr. 
Fellencer joined his father in the jewelry 
business. The bride is known for her win- 
ning personality and is a charming member 
of the younger social set of the city. She 
is a graduate of Cedar Crest College, and 
took a course in elocution at Bishopthorpe 
Manor, Bethlehem. She also spent a year at 
the Maryland Institute of Art and Design 
at Baltimore. 








Atlanta, Ga. 


James E, Edwards, prominent retail 
jeweler of Jackson, Ga., spent a day in 
Atlanta last week, coming here on a short 
buying trip. 

Something of the importance of Atlanta 
as a center of the jewelry trade, both 
wholesale and retail, can be gained from the 
fact that in the “Key to Atlanta,” the 
official hand-book of the Industrial Bureau 
of the Atlanta Chamber of Commerce, just 
published, there are seven wholesale jewelry 
firms and no less than 24 retail jewelry 
firms listed. 

J. F. Creel, prominent retail jeweler in 
the Peachtree Arcade building, has just re- 
turned from a one week’s vacation trip to 
Tampa, Fla., where he visited his son. While 
business conditions may have slowed down 
on the east coast, according to Mr. Creel, a 
great deal of construction is still going on 
at Tampa, Sarasota and other cities on the 
west coast, with business pretty much as 
usual, and he is of the opinion that Florida 
will soon recover from the depression caused 
by the drop in land values. 

With the opening of school this week and 
the return of many families from their vaca- 
tions, Atlanta jewelers are preparing for 
a good Fall and Winter business. For the 
past several weeks jewelers have been lay- 
ing in supplies against the Fall season, and 
indications are that a wide range of mer- 
chandise will be offered in the various re- 
tail stores for sale this Fall. Realizing the 
importance of “spreading out” the Christ- 
mas sales, a number of stores are advertising 
Christmas goods already, urging customers 
to make their selections early and avoid 
the rush and offering to carry the account 
open in such instances until just before 
Christmas, when the goods are to be de- 
livered. Just what success these efforts will 
meet with remains to be seen. At least, 
they represent a step in the right direction. 











Employes of the jewelry department of the 
J. L. Hudson Co., department store are tak- 
ing part in the 45th anniversary the or- 
ganization is celebrating this month. The 
jewelry department, in accordance with every 
part of the big store, is appropriately deco- 
rated and presents a festive appearance. The 
J. L. Hudson Co. maintains one of the larg- 
est retail jewelry establishments in the down- 
town district of Detroit, Mich. 





Dr. C. S. Horton, optician, has returned 
from a trip to New York with his family. 

G.- Edward Fleisher, of the Lancaster 
Watchmaking School, spent a few days in 
Philadelphia last week. 

S. Kurtz Zook and wife are home from 
a motor trip of two weeks into New Eng- 


land. Inclement weather spoiled their in- 
tended visit to Canada. 

Louis J. Morris, with E. H. Keller & Son, 
has returned from a trip to Picture Rock, 
near Williamsport, Pa. 

Effort are being made to stir up the mem- 
bers of the Lancaster Jewelers’ Association 
to get together for the purpose of arranging 
a Winter schedule of work. 

Frank Fon Dersmith, head of the watch 
department of the Louis Weber & Son store, 
and wife, have returned from a two weeks’ 
trip to the New England States. 

Melvin Ralzer, Talmage, Pa., has just re- 
turned from his wedding trip, having been 
married on Aug. 28 to Miss Bertha Mae 
Kreider, daughter of Jeweler J. M. Kreider, 
Ephrata, Pa. 

Lancaster’s stores of all kinds have re- 
sumed old schedule closing hours, opening 
at 8:30 a. M. and closing at 5:30 Pp. M. 
A few are closed at 6 p. m., while on Satur- 
day some remain open until 9 P. m. 

The J. F. Apple Co. has received orders 
for 21 silver medals and 17 ribbons which 
will be the prizes in a sports contest at 
Camp Morvana, Echo Lake, Kennebec : 
County, Me. The Apple company presented 
a silver loving cup and other articles to 
the Lancaster County Firemen’s Association, | 
which held a big demonstration at William- 
son Park, Lancaster, on Sept. 11. 

Ralph Pagett, Gastonia, S. C., a graduate 
of the Bowman Technical School, has just 
returned to it to take a course in diamond 


setting. He conducts what is called the : 
“Pagett Gift Shop.” Miss Helen Wilcox, | 
Canajoharie, N. Y., has enrolled at the | 


school as a student. 

The following were recent visitors here: 
Le Roy Futer, with the G. L. Parker Jewel- 
ry Co., of Rocky Mount, S. C.; John L. 
Caporal, Dobbs Ferry, N. Y.; R. Earl 
Dennis, Manheim, Pa.; William B. Evans, 
of the S. T. Little Jewelry Co., Cumber- 
land, Md.; Howard E. Ruhe, optometrist, 
Reading, Pa.; Mark E. Ryder, Pittsburgh; 
Clarence Withers, with Frank Tyack & 
Son, Reading, Pa.; John L. Goll, Newport 
News, Va.; A. W. Buela, Harrisburg; Wil- 
liam Little, with George H. Fuller & Son 
Co., Pawtucket, R. I.; Jack J. Felsenfeld, 
New York; Jack Lampert, of M. J. Lampert 
& Sons, New York; Eli Shapiro, with L. 
Kroll & Sons; Daniel Buckins, New Bruns- 
wick, N. J., formerly with the Hamilton 
Watch Co.; Miss Lillian Kantor, New 
York, formerly with Saul L. Solomon, Lan- 
caster; D. F. Grove, optician, Norristown, 
Pa., formerly of Lancaster; Arthur A. 
Mayer, with G. W. Feldman, of Franklin, 
Pas 








M. A. Scherffinds is moving his jewelry 
store at Dickinson, N. D., into new and 
better- quarters: 
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J. L. Marvin, Royal Oak, was a caller 
on the Detroit wholesale and manufacturing 
jewelers last week. 

H. T. Monroe, of the Wallace-Monroe 
Mfg. Co., left last week for an extended 
trip through New York and Pennsylvania. 


Burr, Patterson & Co., Detroit, man- 
ufacturing jewelers, have increased their 
capital stock from $50,000 to $90,000. This 
is one of the largest concerns of the kind 
in the city. 

F. A. Schulz, Holly, Mich., was in De- 
troit last week, buying new merchandise for 
his Fall trade. He reports the retail trade 
is increasing and anticipates a good business 
throughout the Fall and early Winter. 

D. B. Robinson, Albion, paid a visit to 
Detroit last week, where he called on a num- 
ber of wholesalers and manufacturers. Like 
most of Michigan retail jewelers, he is 
anticipating good business during the Fall 
and Winter months. 

W. H. Jones, of Luths, Dorweld, Haller 
Co., wholesale jewelers in the Liggett build- 
ing, left this week for a trip that will con- 
tinue until about Christmas time. For 
several weeks he has been giving attention 
to duties at the store. 

John Bridges, Marine City, was in Detroit 
last week buying new merchandise in prep- 
aration for a vigorous Fall trade. His sec- 
tion of the State has had an unusually suc- 
cessful season, and prospects are bright for 
a long period of good business. 

Garner Sly and Albert Kamberg of E. H. 
Pudrith & Co., have started on their Fall 
sales campaign covering the metropolitan 
district of Detroit. They report the city 
buying opening up briskly and anticipate a 
good run of business for the remainder of 
the year. 

Frank Fitch, of the Charles W. Warren 
Co., a retail jewelry concern, is back at his 
duties again after an absence of three 
months. J. Ernest Dodds, of the same or- 
ganization, passed a considerable part of his 
Summer vacation at a camp on Pelee Island, 
in Lake Erie. 

I. Silber has opened a new retail jewelry 
store at 2608 Davison Ave., East. He has 
new fixtures and a high class line of mer- 
chandise. Mr. Silber is an experienced 
jeweler, as he was for a number of years 
employed in the wholesale establishment of 
Wachler & Horwitch. 

Davidson’s Credit Jewelers on Woodward 
Ave, ‘Highland Park, has recently installed 
a new optical department. It is in charge 
of C. Holman, who, besides being an ocu- 
list, is also an artist, and during the present 
week, he has had a number of his paintings 
on exhibition in the store windows. 

_ The Daniels Jewelry Co. has recently been 
meorporated at Battle Creek, with a capital 
stock of $10,000. It will engage in a gen- 
eral jewelry business, according to the ar- 
ticles filed with the Secretary of State. The 
Owners are Thimas L. Kaplin, Toledo; 
Elmer E. Present and William Present, of 
Battle Creek. 

_ FH. McLean, formerly jewelry buyer 
lor the J. L. Hudson department store, has 
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recently engaged in business for himself at 
6360 14th Ave. This was formerly the loca- 
tion of R. J. Hamel, who now is operating 
a new store in the General Motors building. 
Mr. McLean has a new stock and other 
features which gives! him an exceedingly at+ 
tractive store. 

The H. Himelhoch Co., jewelry supply 
house, in the Metropolitan building, of late 
has made a number of changes in the way 
of show case arrangement. Merchandise also 
has been shifted about in an attractive man- 
mer. Mr. Himelhoch also states he plans 
in the near future to resume publication of 
his little house organ, which he discontinued 
some time ago. 

E. C. Avery, manager of the Detroit 
branch of the W. F. Broer Co., during the 
present week has rearranged his show 
cases and’ stock displays, giving a decided 
change to the store interior. He says he 
finds it pays to make interior changes once 
in a while, just the same as it does to change 
window decorations. He is getting ready 
now for an early Fall business. 

The jewelry centers of Detroit were ex- 
ceedingly quiet places on Thursday and 
Friday of this week, during the observance 
of the Hebrew new year. With a few ex- 
ceptions, all of the wholesale establishments 
in the Metropolitan building were closed 
throughout the holiday period. Many of 
the retail stores also were closed, particu- 
larly in the downtown shopping district. 

R. J. Hamel, who was in business for a 
considerable time at 6360 14th Ave., has 
opened a new store in the General Motors 
building on the West Grand Boulevard. He 
has new fixtures, new stock, and many other 
attractive features. The General Motors 
building is said to cover more ground space 
than any other similar office structure in the 
world and is the center of a great motor 
car industry. 

Members of the retail merchants’ associa- 
tion at Pontiac, Mich., including retail 
jewelers, have been forced to take action to 
curb theft and shoplifting in general. The 
losses of late have reached such a volume 
as to constitute a serious problem. At a 
recent meeting, it was decided to at once 
put into operation a system of detection that 
it is expected will bring prompt relief. 
Within the last two or three years, Pontiac 
has grown rapidly, owing to the expansion 
of the big motor car plants, and with this 
change has come many of the disagreeable 
features accompanying such progress. 

Retail jewelers in the suburban towns 
about Detroit report unusually heavy buying 
in their gift departments. This is particu- 
larly true of W. T. Blashill, Oxford, who 
was in Detroit last week buying extensively 
in this line of merchandise. Like many 
other retail jewelers in the neighboring 
towns, he is pushing sales in this department 
and during the Summer months has met 
with wonderful success. He resorts to 
snappy window displays and also gives much 
attention to his show case arrangements. 
The result is that his gift department is 
proving to be one of his best profit makers. 








The Gittelson Jewelry Co. is moving to 
larger quarters at 612 Nicollet Ave., Minne- 
apolis, Minn. 
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M. Wurtzburger & Co., jewelers, have | 
completed their new front window and have | 
it artistically decorated. 

Julius Duehring, president, Schmedtie 
Bros., is now at his country home in Virginia 
on a much-needed vacation. 

H. E. Claflin, of the Claflin Optical Co., 
accompanied by his son, have returned from 
an enjoyable trip through Vermont and 
Maine. 

P. K. Richter, jeweler, has just gotten 
back from a visit to Pennsylvania, where he 
went in an automobile. He says business 
is good and the. outlook for Fall trade is 
favorable. gee 

Louis Loeb, manager of the Marx 
Jewelry Co., is enjoying a week or so in 
Atlantic City. Miss Helen Billheimer, of 
the sales department, after being ill for three 
weeks, is able to be back at work. 

H. A. Seabridge, jeweler, with his family, 
have returned to Washington after a’ de- 
lightful motor trip to Atlantic City, Léwes, 
Delaware and other points. They also took 
in the Sesqui-Centennial exposition at 
Philadelphia. J 

Among the jewelry stores. closing two. 
days on account of the Jewish holiday, were’ 
D. Alpher and A. L. Saltzman. The latter’ 
has recently moved to his present location or 
%h St. The Capital Optical Co. was also’ 
closed Thursday and Friday. 

S. Mitchell, jeweler, took in the Sesqui- 
Centennial, last week, and also made 2 
short visit to Atlantic City. For some 
weeks workmen have been engaged on im- 
proving and enlarging Mr. Mitchell’s store. 
The job is complete now and he has on dis- 
play a fine assortment of jewelry and silver- 
ware. 

Charles E. Tribby, jeweler, state that the 
President’s recent order that no more 
government clerks are to be dismissed this 
year in the District of Columbia is having 
and will continue to have a good effect on 
business. In July of this year about 135 
clerks were separated from the service in 
Washington, producing a slump in the 
jewelry trade especially, as there was great 
anxiety on the part of every clerk in the 
employ of the government here. 

Isidore Kahn, president of the Kahn Op- 
tical Co., after several weeks’ indisposition, 
during which illness he recuperated at Hot 
Springs, Virginia, is completely restored to 
health. He is able to be at the store every 
day, and states, from present indications, 
he looks forward to a fine season. Mr. Kahn 
will leave the latter part of October on a 
buying trip for the company. He will be in 
New York and other points. Mrs. Kahn 
and children, after a pleasant vacation at 
Camp Edmar in New York State, have re- 
turned home. 








Mrs. Rosa L. Denham has announced 
the marriage of her daughter, Doris Way- 
land Thaden, to Paul Moore, on Friday, 
July 30, at Philadelphia, Pa. Mr. and Mrs, 
Moore will be at their home, 2512 Que St., 
N. W., Washington, D. €., after Sept. 15. 
Mr. Moore is secretary of the Horological 
Institute of America and is well known in 
the jewelry trade. 
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“A thing of Beauty \ 


is a joy forever.” 


Let your customers choose from 


“Apollo Gifts of Distinction” 


Noted for Original Designs, Excel- 
lent Quality, and Extensive Variety. 


Plated with Pure Gold. 
‘Many are Handsomely Jeweled. 





an : ig ee ‘ 
No. 2903 ‘Tray De Luxe with “Pastelle d’Or” Doily 


Candy Boxes 


Doily Trays 
Perfume Bottles 


Atomizers 


Brush, Comb, and Mirror Sets 
Jewel and Cigarette Boxes, etc. 





No. 2886 Candy Box with Partitioned Glass Lining 


Write for illustrated circulars of 
“Apollo Gifts of Distinction” 
“Apollo Beverage Shakers, Etc.” 
“Apollo Veranda Sets” 
“Apollo Flasks” 
“Apollo Pewter” 


BERNARD RICE’S SONS, Inc. 


MAKERS OF PLATED WARE OF QUALITY 
325 FIFTH AVE., NEW YORK 





Works: Pacific Coast Representative: 





139 North 10th St. Walter M. Rosenthal 
Brooklyn, N. Y. 709 Sun Blidg., Los Angeles, Cal. 
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SAMPLE CARRIERS © 


FOR THE JEWELRY TRADE 
We carry a full line of Sample Cases, 
Portfolios, Trunks and Special Cases for 
Jewelers’ Samples. 

Special Sizes and Styles Made to Order 


~ 





Our Wholesale Discount of 25% Allowed to the Jewelry Trade. 
Our Repair Department being located in the jewelers’ 
centre can handle your trunk and sample case repairs 
at short notice. 





LUGGAGE Est. 1863 
17 Dey Si. 22 Cortlandt St. 
58 Cortlandt St. NEW YORK 





50 Broadway 
102 Nassau St. 























Practical Course in 
Adjusting 


a review of the laws governing the motion of the bal- 
ance and balance spring in watches and chronometers, 
and application of the principles deduced there- 
from in the correction of variations of rate 
arising from want of isochronism, change 
of position and variation of 
temperature. 


Elucidated and Demonstrated 


by original experimental researches in the actual problem, 
showing the causes that are operative in the variation 
of rate, and leading to correct remedies. To 
which have been added chapters on 


HOW TO MAKE A BALANCE ARBOR 
WITH MODERN APPLIANCES; HOW 
TO CLEAN A WATCH PROPERLY; 
AND, THE LEVER ESCAPEMENT— 
SOME CURRENT DEFECTS IN IT AND 
HOW TO REMEDY THEM. 


By THEO. GRIBI 
Price $1.50 


THE JEWELERS’ CIRCULAR PUB. CO. 
11 John St., New York 
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Roy Rhubart, of the Merit Co., is back 
from his fishing trip in Canada. 

Sol Bergman has been elected to member- 
ship in the Cleveland Credit Stores Associa- 
tion. 

M. Fertel, auctioneer, has left for eastern 
Pennsylvania where he will conduct an auc- 
tion sale. 

Sterling Hubbard, of the Cowell & Hub- 
bard Co., and family, have returned from 
Traverse City. 

C. J. Dooley, manager of the chinaware 
department of the Cowell & Hubbard Co., 
is recovering from recent illness. 

L. B. Bach, general manager of the 
Sigler Bros. Co., is back from a_ business 
trip to New York and other eastern points. 

H. \V. Burdick, president of the H. W. 
Burdick Co., has left for an automobile trip 
through New York State and other points 
east. 

J. A. Conn, who has been conducting an 
auction in Columbus, closed it last Saturday 


and is now in the southern part of the State - 


handling another sale. 

Walter S. Gaines, Webb C. Ball Co., is 
away on his annual vacation. M. B. Shane, 
secretary-treasurer of the company, is also 
away on a short pleasure trip. 

Block Bros. have been incorporated under 
the name of Block Bros., Inc., for 500 shares 
no par value. Incorporators include J. 
Block, J. Motzbaum and others. 

Out-of-town jewelers visiting Cleveland 
last week included Sam Brainerd, Medina; 
D. A. Beswick, Berea; H. C. Webb, Bed- 
ford; H. J. Smith, Mt. Gilead; Ed. Nolf, 
Wadsworth. 

The large silver trophy that was 
presented by L. B. Bach, of the Sigler Bros. 
Co., to the winner of the Shrine Grotto ball 
game is now on exhibition at the main office 
of the Cleveland Trust Co. 

The annual clambake of the Cowell & 
Hubbard Co., will be held at “Fishers” on 
Sept. 21. The affair promises to be as en- 
joyable as all previous ones have been and 
the entire organization will be present. 

Thieves broke into Sam Watters’ jewelry 
store, 2 Woodland Ave., Youngstown, O., 
Aug. 26, by forcing a rear door. The loot 
included several watches and some cheap 
jewelry. The police are investigating. 

The executive board of the 24-Karat Club 
will hold its first meeting this Fall at the 
Hotel Statler on Friday evening, Sept. 24, at 
8 p.m. A number of applications for mem- 
bership are to be passed upon and arrange- 
ments made for the general meeting that will 
take place in October. 

Work has started on remodeling the store 
fronts on the Superior Avenue level of the 
Old Arcade, and workmen are now busy 
cn the store of Foster & Greenwood. 
Other stores that will also be improved 
are Strawn & Bro. and Beatties. The im- 
provements will add much to the appear- 
ance of the stores. 

The revised list of recommendations for 
the jewelry trade compiled by the Cleveland 
Better Business Commission will be pre- 
sented to the resolutions committee of the 
commission in the near future for their ap- 
proval. Officials are anxious to get them 
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into the hands of the trade before Christmas 
advertising starts. 

The Cleveland Better Business Commis- 
sion representatives will meet with credit 
jewelers and credit clothiers on Tuesday 
evening at 6.30 in the rooms of the Adver- 
tising Club. Luncheon will be served and a 
dusiness meeting will follow at which will 
be discussed general credit store advertising. 

In a public statement to the daily news- 
papers Safety Director Barry predicted on 
Sept. 10, that Cleveland was facing a Winter 
of crime, robbery, violence and death. This 
Barry charges, is on account of county 
officials not enforcing the law. It is a 
notorious fact that gambling is wide open, 
and, according to police, a payroll holdup 
which netted $8,400 can be traced directly 
to gamblers. 

Mr. Wile, of the Wile Importing Co., 
New York, was a victim of holdup men this 
week when driving into Cleveland. He 
was relieved of about $40 in cash but the 
robbers overlooked $12,000 worth of jewelry 
in his car. The same men held up and 
robbed the occupants of two other cars. 
Police were given the number of their car 
and located them _the same night and placed 
them under arrest. 

Albert H. Dehnel, former vice-president 
of the Henry Dehnel Co., was drowned 
Thursday, Sept. 9, when he fell from his 
speed boat in Lake Erie. The accident 
occurred about midway between Pelee Island, 
in Canadian Lake Erie and Middle Island 
just over the international boundary. Ac- 
cording to his son Ted, who accompanied 
his father on the trip, the latter stood up, 
lost his balance and fell overboard. 

The Clevelatid Credit Stores Association 
held their first meeting of the season at the 
“Regnatz.” There was an attendance of 36. 
The usual excellent dinner was served after 
which a business session was held. The 
resignation of Mrs. Riddle was accepted. 
She has been in charge of the central office 
of the association and has also been 
treasurer for two years. Ill health caused 
her resignation. She is succeeded by Miss 
Hazel Green, formerly of the Alliance 
Jewelry Co., who will have charge of the 
Central office. The unexpired term as 
treasurer will be filled by Phil Robbins, of 
Rosenblum’s. Members enjoyed some good 
music and dancing after the meeting as the 
Rotary Club was also meeting at the same 
time and giving an entertainment. 











Harper J. Ransburg, head of the Harper 
J. Ransburg Co., Indianapolis, manufacturer 
of fine cut glass and jewelry novelties, re- 
cently was the host to Thaddeus L. Rose of 
Georgiana, Ala., a philanthropist who has 
given much toward education purposes at 


Butler University in Indianapolis. Mr. 
Ransburg gave a dinner for Mr. Rose at 
which many prominent local persons were 
present. 

Stores in Indiana, which closed during the 
Summer months either Wednesday or Sat- 
urday afternoons, have declared vacations 
over and with the beginning of September, 
most of them reverted to the usual Winter 
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schedule of hours. With the coming of the 
corn harvest and the opening of public 
schools, to say nothing of the return of 
vacationists who have been absent for weeks, 
business conditions throughout central 
Indiana are rapidly improving. 

The trade at Brazil, Ind., is holding its 
annual Fall opening and open house, in- 
cluding a special feature known as a window 
decorating contest. A committee of judges, 
composed of women from _ surrounding 
towns, was selected to award the prizes on 
the window displays. The prizes are do- 
nated by the Brazil Advertising Club and 
the Chamber of Commerce. The window 
displays also will be used on the contest 
of the Wabash Valley Advertising Club con- 
vention to be held later. The idea of having 
women from the surrounding cities judge 
the contest resulted in much outside interest 
and was the cause of many hundreds of 
persons visiting Brazil during the contest. 











Henry Weil, of L. Krower & Sons, just 
returned from a trip to Memphis where 
their traveling salesmen, J. T. Kirkland, 
Paul Seil and R. A. Jannin were located, 
having on display merchandise for the Cot- 


ton States Convention. Mr. Weil made this 
trip in the interest of the firm. 

Quite a number of customers were in New 
Orleans the past week from the foreign 
countries, purchasing largely for their Fall 
requirements. The Fall Buyers Convention 
was a great success, a number of visitors 
were here who also made large purchases, 
stating they expected a large demand for 
merchandise this season. 

The Leo Miller Jewelry Co., is now lo- 
cated in its new store in the Roosevelt 
Hotel, ground floor. Mr. Miller has for the 
past six years done business at 914 Canal 
St. The new store site was chosen to get 
more space which the business required. 
Dr. Fred Ketchum, manager of the optical 
department, also will have his offices in the 
new store. 

Gail Hausmann, four-year old daughter of 
of Mr. and Mrs. Gabe Hausmann of New 
Orleans, won a silver water pitcher as first 
prize in the baby parade on the boardwalk, 
when she represented “Little Miss New 
Orleans.” She was in a float of deep blue 
velvet, with heavy gold fringe, and sat on 
a throne dressed in a gold robe with a gold 
crown. The crowd insisted that pictures be 
taken of the little prize winner and, “Miss 
New Orleans,” as the procession passed the 
reviewing stand where the beauties sat. 

Traveling salesmen in New Orleans re- 
cently included: Rudolf Bruening, Western 
Watch Case Co., Chicago; Mr. Belmont, G. 
Klein & Son, New York: Leo R. Straus, 
New York; Albert H. Kolker, J. Milhening, 
Inc., Chicago; Mortimer Conner, Jacques 
Kreisler & Co., New York; O. K., J. Alcorn, 


‘Frank W. Smith & Co., Gardner, Mass.; 


C. F. Whitte, Mulholland Silver Co., 
Aurora, Ill.: Serena P. Davis, Jacobson 
Bros. New York; Melvin Crane, Ee 
Bloch & Co.; Charles F. Moore, Moore & 
Son, Newark, N. J. 








96 THE JEWELERS’ CIRCULAR September 15, 1926 























COURTESY METRGPOLITAN MUSEUM OF ART 


Early American silver in the Metropolitan Museum of Art, New York 


Probably the most complete collection of Genuine Early American silver in the country 


Tho EARLY AMERICAN Siyh 


[t is directly to the two most famous col- 

lections of early American Silver—in the 
Metropolitan Museum of Art, in New York, 
and the Boston Art Museum—that we have 
gone for the inspiration of our new pattern, 


the EARLY AMERICAN STYLE. 


Faithfully reproducing the delightful and dis- 
tinctive features of the spoons made by our early 
silversmiths, this modern pattern provides the ideal 
Table Silver for the country-wide demand for 
house-furnishings of Early American traditions. 








H 
U 
i 





Sales prove its timeliness and its attractiveness of 
design, and point to a very remarkable success. 


Fall stock orders are now being placed 


ROGERS. Lunt & BowLEN 


o4 4 4 
SZ. Fae earpunten S3 » ~$2.. 


Ceasure Solid. Silver 








PLAIN ENGRAVED 
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Taking Advantage TEWELERS in many 
__ of the sections of the coun- 
Discontinuance try have seen in the 
of Time Service action of the large 
telephone and telegraph companies, in dis- 
continuing the so-called “time service’ an 
opportunity of which they can take advan- 
tage in giving a similar service and in also 
selling more clocks. Whether or not the 
fact that the hundreds of thousands of tele- 
phone subscribers throughout the country 
called up continuously to receive the exact 
time of day interferred with the sale of 
clocks in the jewelry trade materially, is a 
question about which there is some discus- 
sion, though the consensus of opinion seems 
to be that it did. In any case there is no 
doubt that the time service to the telephone 
subscribers, which has now been discontinued, 
made many people less concerned about hav- 
ing accurate time in the house than would 
have been the case had they been not able 
to get this time at any minute. The fact 
that such service has been discontinued will 
call to the attention of these persons the 
necessity of having accurate timepieces be- 
fore them and thus lead to either the pur- 
chase of more clocks or better clocks for 
the household. It may also have an effect 
on the timekeeping character of the watches 
that many of them carry. 

Since the “time service” was discontinued 
to the telephone subscribers, a number of 
jewelers have come out with offers in their 
local papers or in notices to their customers 
to the effect that they will gladly give this 
service, and suggests that those who need 
the accurate time simply call them up on the 
phone instead of asking the operator. In 
this they feel that they are getting a new 
point of contact with the customers that they 
did not have before and one which may lead 
to more or better business. Still other 
jewelers (including some who have offered 
this service), are making the discontinuance 
of the “time service” an excuse to make a 
“drive” on the sale of clocks, and the regu- 
lation of clocks, in some cases with very 
good effect. 

So the tribulation of the public over the 
loss of this service by the telephone com- 
pany has been an opportunity for the enter- 
prising jewelers to step into the breach and 
emphasize the fact that after all he is the 
specialist on time and the one to be con- 
sulted, ard that his customers or his potential 
customers need lose nothing by the new rules 
and regulations of the telephone companies. 





Do Not Entrust Witt the busy 
Merchandise season coming 
without Verifying upon us, it is again 
the Order necessary to caution 

all members of our trade, wholesalers, im- 
porters, manufacturers and retailers, to see 
to it that they themselves and their em- 
ployes let up in no way in the safeguards 
with which they usually surround the 
entrusting merchandise to strangers. The 
crook and swindler counts upon the busy 
season as one in which he has the best 
opportunity to operate, feeling that in the 
rush of business, merchants will be less 
careful about the verification of signatures 
or the identification of the party to whom 
he entrusts his wares. Therefore as the 
crooks look upon this time as their harvest, 
it is the time for the careful manufacturer 


97 


and distributor to exercise more caution 
than usual, and to notify his employes to 
do the same. 

In one respect, members of the jewelry 
trade are exceedingly careless, and this 
criticism is confined to no part of the indus- 
try in any geographical section, but seems 
to be universal. This is in the practice of 
entrusting on memorandum, without verifi- 
cation, valuable merchandise to messengers 
who bring an order, verbal or written, par- 
ticularly if he comes ostensibly from a 
house with whom the jeweler does business, 
or one known by reputation. Many thou- 
sands of dollars have been lost in the past, 
and many more will be lost in the future, 
unless the members of our trade use greater 
precautions in such instances than they are 
now doing. The mere fact that a mes- 
senger’s face may be known to a concern, 
is no guarantee that he has been sent by 
the firm he is supposed to represent, or that 
he is even still employed by that concern; 
and the man who entrusts merchandise 
under such circumstances, without proper 
identification of the messenger or the veri- 
fication of the order, is guilty of almost 
criminal carelessness. 

Even when a written order is presented 
by a messenger (as a number of instances 
in the New York trade have shown in the 
past month), this is not identification suffi- 
cient to make the careful jeweler feel that 
he is safe in filling it. It costs but little 
trouble to call up an ostensible customer on 
the phone, and find out if the order is 
genuine. The jeweler should remember 
that the letterheads of responsible business 
firms are available not only to all the em- 
ployes of that concern, but to ousiders as 
well, and it is a simple matter for anyone to 
typewrite an order, sign an initial and send a 
messenger for the merchandise. Many 
houses otherwise careful in their business 
methods are exceedingly careless in this 
regard and will hand to a messenger with- 
out question valuable merchandise if called 
for on the letterhead of one of the cus- 
tomers. 

The crooks know this as well as do the 
dishonest employe in the jewelry trade and 
they do not hesitate to take advantage of 
the opportunity offered. It is time, there- 
fore for many of our members to make a 
change in such practices and close this door 
which they now unwittingly leave open to 
the swindler or the dishonest employe. 





No Tarnish 
Resisting Silver 


EMBERS of the 
: jewelry and sil- 
ame ver trades eal espe- 
uality cially interested in the 
announcement made Sept. 8 by the Bureau 
of Standards at Washington that “there is 
no truly non-tarnishing alloy of silver,” but 
that several alloys have been found which ° 
will produce better results than the present 
silver in certain lines of manufacture, 
yarticularly for use in scales for surveying 
purposes and in braid for uniforms 
The announcement was made by L. H. 
Grennell, of the Bureau of Standards, who 
has been conducting the laboratory experi- 
ments in the investigation of the Bureau to 
develop a non-tarnishing -alloy of silver. 
Though this has not been found, certain, 
tarnish-resisting alloys are obtainable in 
combination with silver of a lower grade 
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Tudor Plate 


1847 Rogers Bros.—Wm. Rogers & Son 
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Send for illustrated Pyralin catalogue in colors with Jewelers’ 
Circular prices 








Ware 


Ingersoll Wetdics 
Watch and Clock Materials and Tools 


ALL DESCRIPTIONS 


Watch Glasses 


Quick Service at Factory Prices 


Cross & Beguelin 


15-17-19 Maiden Lane, New York, N. Y. 
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than sterling. The alloys so favored are 
zinc, cadmium and antimony, with possibly 
a combination of antimony and zinc with the 
silver. The surveying and uniform braid 
silver alloys are the particular uses to which 
the alloys are recommended, though doubt- 
less the uses could be extended to other fields 
of manufacture. 

Silver manufacturers have been espe- 
cially interested in this problem of tarnish 
resistance and have made up over 200 ex- 
perimental alloys but so far no one has de- 
veloped a really non-tarnishing alloy or a 
tarnish-resisting alloy with the same color, 
the same properties and the same content of 
silver, as the regular sterling silver that 
now goes into hollow ware and flatware 
made here. 

The Bureau of Standards has been con- 
ducting tests on special alloys of silver 
made up by manufacturers for their non- 
tarnishability. Three of the most promis- 
ing lines of investigation proposed are (1) 
alloy silver with magnesium; (2) alloy 
silver with some metal, such as chromium, 
if possible, which is non-tarnishing, with 
the hope that the silver lattice will be coated 
with this and thus protected from sulphidi- 
zation; (3) alloy silver with tellurium, if 
this can be done without producing brittle 
alloys, using with tellurium some metal to 
soften silver, such as zinc or cadmium. Or, 
as a fourth hypothesis, alloy silver to a 
small extent with rare metals, such as ger- 
manium. The Bureau of Mines in its earlier 
investigation found that zinc had an advan- 
tage over cadmium because of the former’s 
cheapness and its giving out a white sul- 
phide instead of a yellow one.” 

While the announcement made by the 
Bureau of Standards is of a negative nature, 
as far as the jewelry and silverware trades 
are concerned, nevertheless it is wise for 
the jewelers and silversmiths to be con- 
versant with the subject of the report and 
exactly what it means, as it is more than 
likely that the facts contained therein will 
be twisted or mixed up by some of the 
newspaper reports on the subject. In fact 
this has already been done in the headline 
of one Washington paper which headed the 
report, “New Alloys Deciared Superior to 
Sterling.” Editorial writers in other rews- 
papers or magazines may also make similar 
mistakes through failing to understand the 
text of the report or by not reading it care- 
fully. 

The question as to tarnish-resisting silver 
being one of public interest, incorrect or 
sensational announcements, not in accordance 
with the facts, might work harm to our 
industry; and for this reason jewelers 
should see to it,that their local papers, if 
they publish anything about the report of 
the Bureau of Standards in question, not 
only publish it correctly, but interpret it 
correctly in the headlines, and if incorrect 
reports are published, that they be corrected 
at once. 








Barney Cline has purchased the interest 
of his partner, Max Klein, of Chicago, in 
their jewelry store at Quincy, Ill. and will 
continue the store as sole owner. The 
present stock is being sold and will be re- 
placed by an entire new line of stock by 
Mr. Cline. 
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It was announced last week that Herbert 
Clements had severed his connections with 
Bert. L. Kaufman, 9 Maiden Lane. 

Morris Joseph, Memphis, Tenn., is an out 
of town caller in this city and while here 
is stopping at the Hotel Astor. 

Among the out of town visitors in this 


city last week was Mr. Marshall of the 
J. L. Mitchell Jewelry Co., Houston, Tex. 

L. W. Sweet, Inc., an installment jewelry 
concern at 18 W. 18th St., has been admitted 
‘9 membership in the Merchants’ Association 
of New York. 

R. Scherer, importer of diamonds, pearls 
and precious stones, 527 Fifth Ave., has re- 
cently returned from a buying trip to the 
European markets. 

Henry Vogler, Winston-Salem, N. C., ac- 
companied by his son Harry are in New 
York on a buying trip and are making their 
headquarters at the Hotel McAlpin. 

Max Fine, of Max Fine & Sons, Inc., 
importers of diamonds, 87 Nassau St., re- 
turned last week on the Olympic after a 
four months’ visit to the European diamond 
markets. 

Ernst Order, of Order Bros., importers 
and cutters of diamonds, 170 Broadway, 
returned from abroad on the Leviathan after 
a four months’ purchasing trip in the 
interests of his firm. 

Robert C. Anstead, Los Angeles, Cal., is 
in New York having recently returned from 
Europe. Mr, Anstead will open an exclu- 
sive silver and gift shop in the Hotel Am- 
bassador, Los Angeles, on or about Sept. 15. 

The members of the Sterling Silversmiths 
Guild of America were guests last Thurs- 
day and Friday of the Gorham Co, at the 
Rhode Island Country Club, where the or- 
ganization held its regular monthly meeting. 

The White Star Jewelry Co. was granted 
a charter of incorporation at Albany, N. Y., 
recently with authority to do business in 
this city. The capital is $20,000 and the 
incorporators are H. Cohen, S. R. Finkel- 
stein and I. Kay. 

The National Jewelers’ Board of Trade is 
sending to its members a copy of the by- 
laws, the names of the officers and commit- 
tees of the organization and a report of the 
last annual meeting which was held on 
Thursday, Jan. 21, 1926. 

Samuel Pitzele, diamond importer, 22 W. 
48th St., returned on Monday, Sept. 6, on 
the Leviathan after an extensive purchasing 
trip abroad. Irving Breslow, representing 
Mr. Pitzele, will leave shortly on his Fall 
trip and go to the western Coast. 

A. Cooperman, who recently severed his 
connection with J. & H. Flyer, is now call- 
ing on the trade with the gold ring line of 
Morris Rikles, 54 Lafayette St., which is 
the same line he formerly carried previous 
to representing the Flyer concern. 
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Edward Ansen of Ansen & Co., Inc., cut- 
ters and importers of fancy shaped dia- 
monds, 527 Fifth Ave., returned on Monday 
of last week on the Leviathan aiter a pur- 
chasing trip to Europe. 

Owing to increased business the Belle 
Jewelry Co., designers and makers of mount- 
ings found it necessary to move its plant 
from 38 Fulton St. to 40 John St. The 
concern in its new quarters will occupy four 
times as much space as they previously did. 
kK. M. Lipitz will continue in charge of the 
office and shop and George V. Eckstein 
will remain as the sales representative. 


A. B. Gamse, son of N. Gamse, 9 Maiden 
Lane, and manager of his father’s jewelry 
store at Tarpon Springs, Fla., who was 
seriously hurt recently when a_ colored 
woman drove her car through the store 
window, knocking Mr. Gamse down and 
breaking his leg, is reported to be recover- 
ing rapidly although still confined to his bed. 
The leg is to be placed in a cast and within 
a few days Mr. Gamse expects to be able 
to use a rolling chair and go down town. 

A regular meeting of the Jewelers 24 
Karat Club will be held at the club rooms, 
15 Maiden Lane, today (Wednesday), at 3 
p. M. All members are requested to attend. 
William J. Ward, secretary of the club, last 
week sent out to each of the members a new 
edition of the constitution and by-laws which 
contains also the full list of honorary and 
active members and their addresses, a list 
of the deceased members and a complete list 


of the officers since the club was organized 
in 1902, 


G. Percy Clap, eastern representative for 
the Harvey Clap Co., has returned to New 
York city after having been away for over 
two months. Mr. Clap suffered from an 
attack of nervous exhaustion, last June, and 
went to Battle Creek, Mich., for treatment 
and a rest. After improvement there, he 
spent a few weeks in the Pocono Hills and 
in Attleboro before returning to business. 
He states that he is feeling well and strong 
again, and is receiving the well wishes of 
his many friends on the Lane. 

Maxwell Kramer, eastern representative 
for A. Hirsch & Co., Chicago, accompanied 
by Mrs. Kramer, has returned from a six- 
week’s business and pleasure trip in the 
middle west, visiting the principal cities of 
Pennsylvania and New York States. Mr. 
Kramer visited his parents, Mr. and Mrs. 
Charles H. Kramer, in Columbus, O., and 
also called at the main offices of his firm 
in Chicago, where he took out the new Fall 
lines, and will spend some time in the 
Metropolitan district, preparatory to taking 
a two weeks’ business trip to the south at 
an early date. 

While Lester Cerf, formerly a well known 
horologist of this city, has been dead for 
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several months, many of his former cus- 
tomers still continue to send repair work to 
his old office in New York and his home in 
Brooklyn. As Mr. Cerf’s business has been 
liquidated, the widow has found it necessary 
to return all of the work sent by customers 
who probably were unaware of the fact that 
Mr. Cerf had passed away. Mr. Cerf died 
on June 12 at his home. He was 59 years 
old at the time of his death and for many 
years was well known to jewelers all over 
the country. Mr. Cerf formerly had a 
workshop at 49 Maiden Lane but later 
moved to 15 Maiden Lane. For some time 
prior to his death Mr. Cerf was more or 
less inactive but maintained an office at 16 
Maiden Lane. 

Jacob Bigeleisen, a Brooklyn jeweler, his 
wife Fannie, and their son Isidor, who were 
taken into custody last week on confessions 
reported to have been made by George 
Cohen and Sol Brofman, two of the thugs 
who took part in the hold-up and robbery 
of a Maiden Lane diamond dealer, were 
brought before Magistrate Rosenbluth in 
the First District Magistrate’s Court on 
Tuesday of last week and admitted to bail. 
The trio were accused of receiving part of 
the jewelry taken in the robbery of Wil- 
liam Sims & Co.’s jewelry store in the 
Bronx, and there was considerable contro- 
versy before bail was finally fixed for this 
trio. Assistant District Attorney Garrison 
insisted that this trio be held without bail, 
while attorney for the Bigeleisens asked that 
his clients be released on $10,000 or less 
each, which met with another objection from 
Mr. Garrison. Finally the bail for Mrs. 
Bigeleisen and her son was set at $20,000 
each, while Jacob, father of the latter was 
released in $10,000. Hearing was set for 
Sept. 28. It was reported that in looking 
over the jewelry taken from the Bigeleisen 
apartment, in Brooklyn, Captain Matt Strat- 
ton, general superintendent of the Jewelers’ 
Co-Operative Bureau, recognized a stone 
which he believed was part of the Sims’ 
loot. Mr. Sims was later called to Police 
Headquarters, where it is claimed he identi- 
fied the stone as one of those taken in the 
robbery at his store last Winter. 

Mrs. Whitman who for many years has 
been the assistant to James Leys, of Leys, 
Christie & Co., 65 Nassau St., recently re- 
turned from a trip to Great Britain where 
she and her party met with a had auto- 
mobile accident. The spring of the car, 
in which they were riding, broke while the 
car was going over a rough part of the 
road and interferred with the steering gear, 
causing the car to collide with an unyield- 
ing telegraph pole. Both Mr. and Mrs. 
Whitman were rendered unconscious and 
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Over One Hundred Years the Jewelers’ Bank 


A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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Main Office—149 Broadway 
Branches—Battery to the Bronx 
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Twenty-five ae 

seine Glee Resources Over a Quarter of a Billion Dollars 

IN THE HEART OF THE JEWELRY Announcement 
TRADE An erroneous insertion in last week’s circular to the 
effect of Mr. A. Cooperman severing connections with 
J. & H. Flyer and that he would continue to call on the 
JEWELERS in steadily increasing trade with a similar line should have read that he will 
° . continue to call on the trade with a line of gents’ ten and 
numbers are finding our location fourteen karat rings representing again the firm of Morris 
: " Rikles, 54 Lafayette Street, New York (the same line as 
On CoRVEMERE and oar Serv he had previous to J. & H. Flyer). This is the only firm 

ice very satisfactory. Mr. Cooperman will represent. 


MORRIS RIKLES 


Manufacturer of Gents’ Gold Rings 
54 Lafayette St. New York 








Fairchild & Company, Inc. 


49 EAST 21st STREET 
NEW YORK CITY 











FIDELITY TRUST We Are Manufacturing 
Pencils and Kindred Articles in Gold and Silver in New and 
COMPANY “Exclusive Designs, and the “Fairchild” Gold Pens 
of New York 
110 William St., cor. John St. If someone has been stringing you along 
New York 


it’s time to try LA VIE Stringing Service. 


Restringing of Pearls, Beads, and Novelties 25c and 35c 


LA VIE PEARL Co. 


65 Nassau St. Tel. Cortlandt 0650 New York 





Aafe Deposit Vaults 


























Banking Service for the Jewelry Trade 


\ \ JE offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY > 
81 Fulton Street, New York 
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they remained in this condition until they 
were found and rushed to the hospital. Mrs. 
Whitman suffered painful lacerations of the 
chin and arm and she was badly bruished. 
She returned to the office several days ago 
but was able to get about with difficulty. 


Joseph A. Plotkin, certified watchmaker, 
removed his office on Sept. 10 to new quar- 
ters in the Longacre building, 147 W. 42nd 
St. 

The suspicious actions of three negroes, 
one of whom entered Castle’s jewelry store, 
on Flatbush Ave., Brooklyn, last Friday 
afternoon, led to their arrest by a dozen 
policemen summoned from headquarters. 
They are being questioned. 

L. Rosenberg & Co. have started in busi- 
ness at 65 Nassau St., as importers and 
manufacturers of cameo brooches, cameo, 
onyx and stone rings and mountings. The 
concern will also import necklaces and nov- 
elties. Mr. Rosenberg was formerly with 
G. Benefico & Co., 116 Nassau St. 

Benjamin Mintz, one of the men arrested 
as a suspect in the murder of Aaron B. 
Rodack, late Washington Heights jeweler, 
was indicted last Monday with several others 
on charges of robbing several jewelers. Mintz 
is accused of taking part in the robberies 
of Samuel Brill, Lerner Bros. & Buxbaum, 
Henry Goldberg and Abe M. Lubelsky, all 
New York jewelers. 


David Lillienfeld, a diamond setter at 118 
Clinton St., who was arrested several weeks 
ago, was indicted last Thursday on a charge 
of securing $20,000 in jewelry taken by hold- 
up men from William and Harry Lerner, 
and Samuel Buxbaum doing business as 
Lerner Bros. & Buxbaum, wholesale jewel- 
ers, 5 Eldridge St. Lillienfeld is now out 
on $25,000 bail. The Eldridge St. robbery 
occurred on Jan. 31 of this year. 

The Merchants Association of New York 
is notifying its members that it is of the 
utmost importance that they be present at 
the Members’ Council luncheon meeting 
which will be held to-morrow (Thursday) 
at 12:30 p. m., at the Hotel Astor. At this 
luncheon New York’s greeting will be ex- 
tended to 350 members of the Harrisburg 
Chamber of Commerce who are officials and 
business leaders of the capital city of Penn- 
sylvania. Reservations can be made by com- 
municating directly with the office of the 
association, and, if any member is unable 
to decide until the last minute that he can 
attend, accomodations can be secured by 
paying at the door of the banquet hall. 








New Enterprises 





R. B. Stove has opened a jewelry store 
at North Little Rock, Ark. 

C. A. Bang is opening a new jewelry 
store at Bowbills, N. D. 

Frederick A. Chapman has opened a 
jewelry store at Hillsboro, Wis. 

A new jewelry store has been opened at 
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330 Fulton St., 
Bakken. 
Wallace & Co. is the name of a new con- 


cern that has opened a jewelry store in the 
Pacific Northwest building, Pasadena, Cal. 


Peoria, Ill, by Edward 











Frank A. Schulte, Holley, Mich., and A. 
Katzenmeyer, Burgettstown, Pa., were among 
the out of town retail jewelers who visited 
the wholesale trade here last week. 

FE. B. Skinner, Jr., Attica, N. Y., repre- 
sented the jewelers of that town on the com- 
mittee which directed the annual trade ex- 
cursion of the business men’s association 
to nearby towns on Sept. 7. 

In a further effort to stimulate its member- 
ship campaign and to acquaint the retail 
jewelry trade at large with the accomplish- 
ments of the various jewelry organizations, 
the Buffalo Retail Jewelers’ Association has 
invited many non-members to its next regular 
meeting on Sept. 23. The meeting will be 
held in the Hotel Lafayette at 8 Pp. M. anda 
large attendance is anticipated. 


What is believed to have been an attempt 


to rob Eric Dahlgren’s jewelry store in FE. 
3rd St., Jamestown, was frustrated when 
Police Capt. Oscar F. Nelson gave chase 
to a would-be robber who made his getaway 
amidst a fusillade of shots from the officer’s 
revolver. As the fugitive fled he dropped a 
brick wrapped in newspaper, with which he 
had evidently intended to break the show 
window of the jewelry store. 

Harry C. McCormack and Edgar N. Block 
of T. C. Tanke, Inc., representing the up- 
town and downtown stores, respectively, of 
that firm, spent the forepart of this week 
in New York on business. Mr. McCormack, 
accompanied by his wife and daughter, in- 
tends to be present at the State Kiwanis 
convention at Syracuse on Sept. 19, 20 and 
21. He is the State chairman of the com- 
mittee on underprivileged boys’ work. 























Several new watch making and ictal and 
manfacturing jewelry shops have opened in 
Memphis this season. 

John Flateau will open a new retail 
jewelry store on the lower end of S. Main 
St. near the depots this week. 

Mr. Goldman, manager of the wholesale 
department of Perel & Lowenstein, 144 S. 
Main St., has returned from a trip to Chi- 
cago and the cities on the lake. 

George T. Roy, retail jeweler and optom- 
etrist, is back home after a trip of several 
thousand miles by automobile in New Eng- 
land. He visited all the great historic points, 
went up the Hudson river and stopped in 
several of the great centers of trade. 

J. H. Mednikow, of J. H. Mednikow & 
“o., 83 S. 2nd St., reports a pleasant trip 
east and a fine business and enjoyable stay 
of six days in Florida whither he went east 
on the Seminole. The Memphis store ex- 
pects to add two more salesmen later in the 
month. 





A stone was thrown through one of the 
plate glass windows-in the store of Norbert 
Bertl, at 44 Springfield Ave., Friday night. 
A passerby notified the police who awakened 


Mr. Bertl. It is believed nothing was 
stolen. 
Col. Richard Hartdegen, who has been 


out of the city since June, returned to busi- 
ness Monday. For two weeks he was with 
his outfit, the 112th Field Artillery, New 
Jersey National Guard, on active duty at 
Pine Camp. 

William F. Hingle, designer for Carter, 
Gough & Co., has been appointed head of 
the department of jewelry design at Fawcett 
School of Industrial Arts, evening division, 
succeeding Lawrence M. Bayan. The school 
is scheduled :o be opened on Sept. 27. 


Frank Adelmann, who moved his store 
last Winter from Academy St. to the corner 
of Broad and Court Sts., has found business 
slower this Summer than last. A new de- 
mand for cameo brooches and strap wrist 
watches for women is the chief feature of 
the late Summer trade, he finds. 


Ralph K. Lum, executor of the estate of 
Charles Hartdegen, has been empowered by 
Vice Chancellor Church to sell the residence 
of the late jeweler at 302 Summer Ave., for 
$15,500. Thomas and Mrs. Susan Coleman 
are the buyers. In his will Mr. Hartdegen 
directed that not only his jewelry business, 
but all other assets be converted into cash to 
be invested in real estate bonds and mort- 
gages. Out of the income from the invest- 
ments, the testator directed that an annuity 
be paid his mother, Mrs. Elizabeth Hart- 
degen of Cassel, Germany, the residue to be 
paid to Mrs. Anna Hartdegen, his widow in 
“such amounts as she may require for her 
maintenance.” Upen the death of their 
mother the estate is to be divided among 
the testator’s six children. The executor 
named in the will was William Koch who 
predeceased Mr. Hartdegen. Mr. Lum was 
appointed administrator by the courts. 


A. W. Cornelius, Asbury Park, N. J., 
whose jewelry business has just been sold 
out at auction, has leased his building at 
646 Cookman Ave., to J. J. Newberry, for 
a term of 20 years. His stock, estimated at 
$150,000 in value, was sold by James L. 
Hand, of 14 Maiden Lane, New York, over 
a period of eight weeks, the sale closing 
Saturday night. This is the second big 
auction sale to be conducted in New Jersey 
within about eight months by Mr. Hand, 
who was in charge of the Hartdegen admin- 
istrator’s sale in Newark, last December. 
The amount of merchandise disposed of at 
the Cornelius auction was said to be about 
half that of the Hartdegen sale. The fix- 
tures of the Cornelius store are offered at 
private sale and include drop door mahogany 
cases, wall cases with mirror backs, electri- 
fied, a Howard street clock and regulator, 
mahogany display tables, mirror mahogany 
fireplace mantle, mirrored office partition, 
inlaid linoleum floor covering, safes and 
assorted jewelry trays. Mr. Cornelius if 
retiring from gencral business, but is re- 
taining an upstairs office in the building he 
has leased. 
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Service Developed From 








Establishea 





The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in all parts of 
the country. 


Service Performed 


icefounded upon expe-ience 
and achievement, one that 
is practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 





Consequently, it is a serv- jewelry trade. 


ce =~ NATIONAL PARK BANK 


OF NEW YORK 
2/4 Broadway 





Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 


Capital, Surplus and 
Undivided Profits $34,000,000 























GRACE NATIONAL BANK 


Fills a Real Need in the Trade 


Admirably equipped to advise and 
assist jewelers in all their requirements. 








We extend a courteous and sincere welcome 














HANOVER SQUARE Capital and Surplus $2,500,000 NEw YORK = 








A NEW JEWELRY SAMPLE CASE 


in the Style of a Kit Bag 


THE CAMOUFLAGE SAMPLE CASE FOR THE 
VALUABLE LINE 
THESE CASES HAVE 
The New “Sesamee” Keyless Lock 
THE PERFECT LOCK 














No. 2354 Kit Bag Open Showing Trays 


Enlarged View of Lock 


these Cases Sent on neauet RUKCKERT MANUFACTURING CO., Providence, R. I. 


these Cases Sent on Request 





No. 2354 Kit Bag 
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TRAE CONDITIONS 


Optimism over the Fall and Winter outlook 
for business is prevalent in jewelry circles here 
and the advent of cooler weather appears to have 
stimulated both wholesale and retail trade. With 
general business, with t)e textile industry the only 
exception, much better, the retailers report good 
prospects for them locally, and the wholesalers 
generally say they find a better call from near and 
far customers. Mam~rfacturers here report the same 
conditions, and all lines are of the belief that 1926 
will end better so fay as the jewelry trade is con- 
cerned than was the outlook last Spring. <A 
feature of the retail tirade here is the increasing 
care taken in window displays, the better quality 
of goods being featured now more generally than 
ever before. 

Thomas McGinley is a new addition to the 
salesmen in the silverware department of 
M. Sickles & Sons. 

Trade visitors here included H. D. Law- 
son, representing F. H. Noble & Co., Chi- 
cago, and George Wiltshire, for W. R. Cobb 
& Co., Pawtucket. 

F. C. Bode, well known retail jeweler, and 
Mrs. Bode have returned from an enjoyable 
stay in the White Mountains of New Hamp- 
shire, where they were guests at the Colum- 
bia Hotel. 

One of the interesting trade visitors last 
week was “Jack” Lambert, of M. J. Lam- 
bert & Sons, New York, who on this occa- 
sion was accompanied by Mrs. Lambert, the 
couple spending several days “doing” the 
Sesqui here. 

Samuel Ballen,. well known in the Sansom 
St. wholesale district, has branched into the 
retail business in Camden, having opened a 
well-appointed store at Federal and 25th 
Sts. in that city. He will, however, retain 
his interest in the wholesale line, and will 
not forsake ibe -treet altogether. 

One of the exhibits in the display Windows 
of S. Kind & Sons, on Chestnut St., within 
a few days was a Bulova watch in platinum 
and diamonds destined for a gift to “Miss 
America” of 1926 when chosen at Atlantic 
City. It is circular in shape, and the plati- 
num case is studded with a border of small 
diamonds. It attracted much attention. 

E. J. Pousine, 536 Arcade building, St. 
Louis, has been appointed representative for 
Byard J. Brogan, ring and mounting manu- 
facturer of this city, and will handle the 
well-known Brogan line in that territory. 
The Brogan business is growing so rapidly 
that it now has in addition to representatives 
in the five largest cities in America, six men 
on the road. 

F. E. Baylies, son of A. H. Baylies, 
jeweler of Bristol, Pa., has to stand a lot of 
good natured talk when he visits the trade 
here about the status of the “war” on in 
Bristol over the question of a volunteer or a 
paid fire department. As he is one of the 
volunteer firemen, his sympathies naturally 
are against the idea of a paid department, 
and thus far the volunteers are having the 
best of it. 

Samuel Delaney, for some time a salesman 
in the silver department of M. S. Sickles 
& Sons, has left the employ of the firm and 
is now studying for the priesthood at a 
seminary near Cornwall, N. Y. After his 


ordination his work will be among the In- 
dians and negroes, in conjunction with the 


THE JEWELERS’ CIRCULAR 
work of the Sisterhood, founded by Mother 
Katherine Drexel, a member of the well 


known banking family of this city, who is - 


at the head of the Order. 

With Sansom St. having many of its 
establishments closed for a couple of days 
last week because of the Jewish New Year 
hoiidays and Saturday of this week, owing 
to Yom Kippur, as well as the closing on 
Wednesday afternwon for the Sesqui visit, 
the wholesale section has had more “days 
off” than in many years. The Sansom Street 
Business Men’s Association is more con- 
vinced than ever that the time is ripe for 
the arrangement of an entire day’s outing 
next year which will bring everybody in the 
jewelry trade here together, either in the 
form of a picnic or a trip to some resort. 
Meantime the membership campaign is pro- 
gressing well and the objective of 100 per 
cent, seems to be in a fair way of attainment 
before the end of the administration year. 











According to all repgrts out of town mer- 
chants are buying more freely than they did, 
all of which leads the wholesale section to 
believe that there will be a good Fall busi- 
ness. A little bit of everything is selling, 
with merchants making their purchases on 
a conservative basis. 

Retail jewelers are now beginning to 
make plans for their Christmas trade and 
also getting a line on sales forces for that 
period. As is customary many of the stores 
will take advantage of the opportunity to 
enlist the services of some of the students 
attending the higher institutions of learning 
in this city. 

Samuel J. Landaw, head of Landaw Bros., 
} Penn Ave., has returned from Battle Creek, 
Mich., Where he spent a few weeks’ recrea- 
tion. His brother, Harry Landaw, was 
in Detroit last week on business for the 
concern, which reports trade improving 
every day. Some excellent orders are com- 
ing forward from all parts of the country. 
Miss Louis Hugel long associated with the 
firm and C. S. Hemphill of Parnassus were 
married recently. 

Each of the young women who were re- 
cently eliminated in a contest held here to 
determine which of a number of blondes, 
brunettes and auburn haired girls is the 
most beautiful were presented with a neck- 
lace by Loftis Bros. & Co., 616 Liberty 
Ave. The Pittsburgh Press was very active 
in the contest and gave the Loftis firm a 
front page write up for their liberality. A 
brunette from Stevenson St., a little Hun- 
garian girl, was the final winner. 

Two men who gave the names of Henry 
Moran, aged 24, and Joseph Ruiz, aged 28, 
and their home at Homestead, Pa., were 
arrested last week after they left the store 
of Louis De Roy & Bro. in Smithfield St., 
on a charge of having substituted a 50-cent 
ring for one valued at $100. They were 
taken before Magistrate Edward Hough in 
the Allegheny Police Court and each fined 
$100. Lawrence Braman, a clerk in the 
store, testified that Moran took a ring from 
the tray and. substituted .the imitation one for 
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it. While Braman was getting another tray 
the two men ran from the store but were 
caught after a chase of some distance. It 
is believed that the way the case terminated 
taught the men a lesson. 

Nine clubs representing eight jewelry 
firms have been organized into the Jewelers 
Bowling League and will play each Tuesday 
night in the Liberty National Alleys. The 
clubs include bowlers from the following 
firms: S. Gallinger, Jr., Henry Wilkins Co., 
W. J. Kappel, Helm & Hahn, W. J. Yenny, 
East Pittsburgh; John M. Roberts & Son 
Co., Heeren Bros. Co., and a team to be 
known as the Associated Opticians, organ- 
ized from among optometrists. The organi- 
zation was perfected last week: It is stated 
that its function also will be social and that 
an effort will be made to pave the way, 
through the associations in this organization, 
for a new jewelry organization in Pitts- 
burgh, representative of the industry as a 
whole. The Jewelers League will hold 28 
meetings until next April. 

Word of the capture in Illinois of the 
bandits who robbed two San Francisco and 
one New York salesmen of valuable dia- 
monds last week was received in Pittsburgh 
with much satisfaction. One very prominent 
jeweler told THE JEWELERS’ CIRCULAR Cor- 
respondent that he would be only too willing 
to subscribe to a fund, not only to see that 
the three thieves are brought to justice in 
a manner that will satisfy the members of 
the trade, but to ferret out who tipped off 
the bandits about the jewelry salesmen. He 
said someone must have told about the 
movements of these men and thereby made 
possible robbing them. It is surmised that 
there is a good deal of this sort of thing 
going on and it is held here that where this 
is done, those giving out information should 
be held as guilty as those committing the 
crime. 

One day last week a stranger, who said 
he had just come from Europe, showed a 
Penn Ave. grocer about a dozen uncut dia- 
monds, which he claimed he had smuggled 
in. A stool pigeon whom it was claimed 
was a jeweler was brought in and said they 
were worth more than $10,000 and the 
grocer handed over $3,000 the price agreed 
upon, believing he was getting a bargain. 
To make the thing appreciative, the bunco 
men gave three of the stones to the grocer’s 
wife, just as a present. Then the bunco 
men said they could sell the stones—the nine 
taken by the grocer and he handed them 
back. A real jeweler was brought in then 
to look at the stones which the wife still 
had and he pronounced them “fine pieces of 
glass.” The bunco men did not return and 
the grocer is out $3,000. The police are 
hunting the confidence men. 








Market Prices for Silver Bars 


t he following are the quotations for silver 
bars in London and New York as reported 
for the past week. 


Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
SOME «Fda 2845 63% 61% 

si . ee 284; 63% 61% 

ae. ee 28% 641% 6134 

” | 284% 64% 61% 

ce | ee 28% 6414 61% 

“ 16 heres 284; 641% 61% 
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Cameo Rings 


Gone Cornilian Cameo Rings with a brilliant 
Diamond set in the Cameo are the latest in fashion. 
The 14K white gold mounting is beautifully pierced 
and engraved. ‘The price and the beauty combined 
will make sales for you. 


HENRY DAVIDSON 5x3, Maiden Lane 











PROMPT RETURNS 


made on 
PRECIOUS METAL 


SCRAP 


Platinum filled and lated | 
Polishings and Tilings | 
Gold and Silver 


)D(E® 


~ SMELTING**° REFININGCO. - 


- MINNEAPOLIS__MINN 











EXPERT | Watch Case 
> Repairs) | The Buyers’ 


Gold, Silver and 
Platinum Plating 


Engraving and 6 

oo dheorong irectory 
\ Manufacturers 
aim, of Special Cases 
i Swiss and 
Mam) English cases 
iwi} changed to fit 
American 
movements on 
all kinds of 
Raised Colored 

. Gold Work 

Attachments ioe bracelets put on watches and 
pendants lowered. The largest and promptest 
repair shop in Chicago. All kinds of bracelets 
repaired. Send for Price List. 


J. C. Howard & Company Price, $1.00 


Room 816, 5 South Wabash Avenue 
Mallers Building CHICAGO, ILL. 

















Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 : 
pages, with 32 illustrations. The Jewelers’ Circular 


Chapter I, comprising 80 ‘ P 
pages, is devoted to the anat- Publishing Company 


_— of 0 eye and especially 
the ocular nervous system. 1J York 
Price, $5,00 Joho Street New 


The Optical Publishing Co. 
11 John St., New York 


| 
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A. Gerwe, Frohman & Co., left 


John ; 
Wednesday night for a long tour of the 


south. : ; 
Roland Noterman, of Joseph Noterman & 


Co., recovered from a seizure of illness and 


left Saturday for his first Fall sojourn 
through the south. 

J. Harvey Phillips, vice-president of the 
Richter & Phillips Co., has gone to Pitts- 
burgh, Pa., for a short visit. He was ac- 
companied by Mrs. Phillips. 

Julian and Melvin Hesse and Elmer and 
Stanley Wallenstein of the Wallenstein- 
Mayer Co., are out on their respective 
territories for the first Fall trip. 

C. E. Tresh, Marietta, O., was seen in 
Cincinnati over the week end. It was sus- 
pected that he came down to see the Reds 
play against St. Louis last Sunday. 

Jesse Phillips, of Richter & Phillips, and 
his wife are expected to return to Cincin- 
nati Sept. 16. They spent about four weeks 
traveling through continental Europe ac- 
companied by Mr. Phillips’ nephew. 

Owen Sherwood, jeweler of Falmouth, 
Ky., saw the final games that the Reds 
played at Redland Field with the Chicago 
Cubs. He occupied the box of Arno Dorst 
at the ball park as did members of his 
family. 

Clarence Loeb of L. Loeb & Sons will 
make a short trip through Ohio and Indiana 
next week and will then start for the south- 
west on a seven weeks’ jaunt. Mayo Loeb 
of the same firm leaves next week for the 
south, 

McLean E. Reemelin, one of the secre- 
taries of the Cincinnati Wholesale Jewelers 
and Manufacturers’ Association has gone to 
Pelican Rapids to see how well the fish are 
biting. Mr. Reemelin, officially is member- 
ship secretary of the Chamber of Commerce. 

Another diamond setter has been added 
to the staff of Walter H. Wilkening in the 
Andrews building, 5th and Race Sts. He 
is Norman Rossfelder who formerly had 
been connected with T. Knoebber & Co., on 
Race St. The staff was increased in prep- 
aration for the Fall season. 

Some of the visitors to Cincinnati during 
the week included: O. K. Stewers of A. 
Graves Co., Memphis, Tenn; Ray Murphy 
of P. J. Murphy, Maysville, Ky.; Mr. ana 
Mrs. W. Bowden of Stripling-Hazelwood 
Co., Nacogdoches, Tex., and Carl Rost of 
H. L. Rost & Son, Columbus, Ind. 

The house of Richter & Phillips will be 
represented in the 6th St. Bowling League 
which starts operation at the Federal bowl- 
ing alleys early next month. The team 
will be made up of Joseph Sund and John 
G. Joachim both of whom average 185 on 
the season, Albert Bader, Stanley Harper 
and George Kohler. 

Several pocket editions were found by the 
caretaker of the Ohio Boat club following 
the annual Fall outing of the Cincinnati 
Wholesale Jewelers and Manufacturers’ As- 
sociation. They were held for Clarence 


Loeb, chairman of the Entertainment Com- 
mittee and president of the boat club, who 
later delivered them to the owners. 

The loving cup’ that was presented to the 
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Tiger Athletic Club, champions of the Cov- 
ington Optometrists Junior Base _ Ball 
league, was given by Fred Pieper of the 
Pieper Jewelry Co., Pike St., Covington. 
The cup was presented at Redland Field by 
Manager Jack Hendricks of the Reds when 
128 boys of the league attended the game 
between Cincinnati and Pittsburgh last 
week. Medals were also presented through 
the Michaels Art Bronze Co. 

Although she became the wife of Norbert 
Sieve, jeweler of 3625 Erie Ave., last Janu- 
ary, Miss Mary Wonnell, 3567 Erie Ave., 
clerk in the office of U. S. Commissioner 
Thomas Gregory, did not let the fact be- 
come known until she returned from her 
vacation, Tuesday. Mrs. Sieve admitted that 
her vacation also served as their honeymoon. 
They quietly slipped away to Brookville, 
Ind., last Winter and were married but did 
not let the fact become known until Tues- 
Mrs. Sieve formerly was a profes- 


day. 
sional dancer and appeared in the first 
edition of the Music Box Revue. 


The jewelry store of L. Wolpa & Son, at 
230 W. 5th St., will become involved in 
the suit that was filed by Frank Wolpa, 532 
Prospect Place, Avondale, to break the will 
of his father Louis Wolpa, who died Nov. 
14, 1925. The suit was filed because he 
was given a bequest of $5 from an estate 
that was estimated to be worth $110,000 or 
more. The suit is directed against Mrs. 
Mary Wolpa, widow and chief beneficiary, 
various relatives and Jewish organizations. 
The plaintiff asserts that the will is not 
that of his father and asks for a jury to 
decide the matter. In alloting $5 to his 
son Louis, the father said, “that he is al- 
ready well provided for and feeling that in 
the settlement of our business relation | 
dealt generously with him.” Harry Wolpa, 
another son, is in charge of the jewelry 
store on W. 5th St. 











There is a movement on foot to have the 
jewelers do some community advertising, but 
so far nothing definite seems to have come 
of it. 

The shop of N. Solomon, for many years 
located on Morrison St., just below Broad- 
way, was ousted by the taking of its space 
by the Northwestern Bank, and is tem- 
porarily located in room 335 of the same 
building. 

Each year Burnett Bros., 386 Washington 
St., give away at the height of the gladioli 
season, thousands of the Oregon-grown 
blooms to all visitors to the shop. Friday 
and Saturday of last week were “gladiolus 
days,” and everybody who entered the store 
went away laden with the lovely spikes of 
blooms. 

O. Korber, 4th and Alder Sts., has opened 
a second shop on 3rd St., just one door off 
Washington; an excellent location. It is 
called Goodwin’s Inc., and is under the 
management of S. Felvarg, formerly with 
the Korber store.. He is assisted by Ronald 
Saxty, who has been engaged for some 
years in the jewelry business. The shop is 
very attractive, with mahogany woodwork 
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and cases, and the total expenditure of fitting 
it up was $5.000. The display windows are 
especially handsome. The shop will do a 
general jewelry business, but will also con- 
duct a high-class loan business, loaning on 
only diamonds. It is interesting to note 
that this location was the one in which the 
Korber store was conducted for seven years, 
so there is a bit of sentiment about opening 
up the new place. 

The Bengale jewelers, 343 Washington 
St., are selling diamonds on a unique plan. 
The price is to be paid a dollar down and 
a dollar weekly. When the amount of $7.50 
is paid, the firm will allow $15 on the pur- 
chase price of a larger one. Then the full 
price of the larger stone plus seven per cent. 
is allowed cn a still bigger diamond, and 
so on. 

A combination of wet pavement and an 
attempt to avoid another automobile, caused 
Ben Reingold, 613 Ladd Ave., to swerve 
the machine he was driving one day recently, 
into a pole at E. 22nd and Fremont Sts. 
Mr. and Mrs. Harry Reingold were badly 
enough injured to necessitate their removal 
to a local hospital. Mrs. Reingold suffered 
a fractured pelvis, and her husband’s back 
was strained. Miss Rose Reingold and the 
driver of the auto were shaken up and 
bruised, but otherwise uninjured. According 
to the statement given to the city traffic 
department, Mr. Reingold was driving at a 
moderate speed, but when he applied the 
brakes to avoid the other machine, his own 
car skidded. The Reingold family operate 
two jewelry shops in Portland, one at 343 
Washington St. and the other at 147 3rd 
St. 








One of the biggest crowds that ever as- 
sembled in Atlantic City witnessed the se- 
lection of Miss Norma Smallwood of Tulsa, 
Okla., as Miss America. Entered as Miss 
Tulsa, she was one of 73 contestants. The 
Jury of Awards was comprised of 15 famous 
artists and sculptors. Immediately after 
making their selection, the judges awarded 
Miss Smallwood what is claimed to be the 
“smallest watch in the world,” made by the 
Bulova Watch Co. This watch is smaller 
than a dime and is made of solid platinum, 
studded around the edge with finely matched 
blue white diamonds. A _ noted horologist 
in Switzerland, employed by the Bulova con- 
cern, devoted three months of his entire 
time and effort to the production of this 
watch, every bit of which was made by 
hand. The watch is so small that it was 
impossible to embody the regular winding 
mechanism in order to wind the watch, the 
back of the case must be rotated backward 
and forward. When Miss America was 
awarded the watch she remarked to her 
friends around her, “This is the most beauti- 
ful piece of jewelry I have ever seen. I 
will cherish it as long as I live. While I 
am very happy to have been chosen Miss 
America, I am really more delighted for 
having been awarded this magnificent 
watch.” The Committee of Awards also 
selected a $500 diamond set Bulova watch 
as first prize to the winner of the Profes- 
sional Beauty Contest, the participants of 
which were recruited from the stage, mov- 
ing picture field and other professional 
walks of life. 











Me: 





THE JEWELERS’ CIRCULAR September 15, 1926 


OES ATS PATE TTTTTSeTeATTTTTTsTPATA 





Me: 


i 

















Mil 


ATM 


nl 





ATT 


aN 






na 






AA 


fh 


OT 


ME: 





7 





ALT 


aN 






ATT 


Me 










ALU 


aN 


U 
U 





TM 23 


on 
M4 











Fred’k M. Gottlieb & Co. 


IMPORTERS OF DIAMONDS 


cAnnounce 


“Ghe Formal Opening 
of their new offices 


Suite 1536 Jewelers Building 
“Wacker Drive at (Wabash Avenue 
Ghicago 
week beginning “Monday, September twentieth 
| Nineteen hundred twenty-six 
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Chicago Notes 





Julius Zeigler, of J. Zeigler & Co., is mak- 
ing his regular business trip through Illinois 
and will be gone for two weeks. 

M. Iralson, diamond dealer at 31 N. State 
St., left recently for a three weeks’ business 
trip through the south to call on his trade. 

Edward Fry, of the firm of Edward Fry 
& Co., Columbus Memorial building, is mak- 
ing a business trip through Wisconsin, and 
will be gone for several weeks. 

B. C. Allen, of Benjamin Allen & Co., ac- 
companied by his wife and daughter, re- 
turned last week from an extended tour to 
Canada and eastern points of interest. 

Julius Ghislin, in charge of the watch de- 
partment for Benjamin Allen & Co., is mak- 
ing a two weeks’ motor trip through Wis- 
consin, accompanied by his wife and family. 

George Fox, of the Fox Mfg. Co., travel- 
ing out of the Chicago office on South Wa- 
bash Ave., returned last week from his 
semi-annual business trip to the Pacific 
Coast. 

L. O. Liljegren, in charge of the watch- 
makers at Benjamin Allen & Co., returned 
last week from Sweden, where he spent two 
months visiting at his old home and calling 
on many of his old friends. 

Charles H. Bern, retail jeweler with 
stores at 5116 Wentworth Ave., and the 
LaSalle Depot, returned recently from Swe- 
den, where he spent two months visiting 
with relatives and friends at his old home. 

Durward Howes, son of B. D. Howes, of 
B. D. Howes & Sons, Los Angeles, Cal., 
stopped off in Chicago last week for a few 
days to look over the markets on his way 
home from the east, where he spent some 
time. 

Chauncey Smith, of Reed & Barton, com- 
pleted a business trip last week through the 
mountain country, and will remain in Chi- 
cago at their local office for about 10 days 
before making his regular trip through the 
south. 

Henry Cohen, of the R. L. W. Ring Co., 
Rochester, N. Y., left last Wednesday night 
for a business trip to the larger cities of 
Indiana. Mr. Cohen will call on the retail 
trade and will be gone for about three 
weeks. 

Edward Dockman, retail jeweler at St. 
Paul, Minn., and wife spent three days in 
Chicago last week on an automobile trip to 
Detroit, Mich. From there they will go by 
boat to Duluth, Minn., and return home to 
St. Paul by motor. 

S. J. Son, of the firm of Son. & Prins, 
diamond dealers and importers, returned last 


week on the Columbus, from a two months’ 
visit in Europe. Mr. Son spent his time 
visiting France, Germany, Holland and Bel- 
gium, and looking over the diamond mar- 
kets. 

Norman Johns, who represented Benja- 
min Allen & Co. in Chicago and vicinity, 
will now represent this firm in Michigan, 
taking over the territory of the late George 
F. Reichow. Mr. Johns left for a trip 
through the territory and will be gone for 
several weeks. 

Clarence J. Roehr, vice-president of the 
Bassett Jewelry Co., Providence, R. I., ar- 
rived at the Chicago office last week after 
completing a business trip to Pittsburgh, 
cities in Ohio and Detroit. He will remain 
at the Chicago office for about 10 days visit- 
ing with friends. 

Phil Laks, of the Pennant Watch Supply 
Co. of New York, arrived in Chicago last 
week from an _ extended business _ trip 
through the west as far as the Pacific Coast. 
Mr. Laks will remain at Chicago for a short 
time calling on the trade here before making 
a trip through his middle west territory. 

John Warren, for many years connected 
with the watch trade of Chicago, and in 
more recent years located at San Francisco, 
Cal., associated in other lines, was a visitor 
in Chicago last week. Mr. Warren has a 
host of friends in Chicago, and they de- 
manded a great deal of his time while here. 

George Boergerhoff, who represents 
George Kohlstede of Providence, and has 
headquarters in the Columbus Vaults, 31 N. 
State St., returned home last week after 
spending some time at the home office and 
factory. En route home Mr. Boergerhoff 
visited his trade in the larger cities of his 
eastern territory. 

“Jack” Spector, diamond dealer and im- 
porter, with offices in the Columbus Me- 
morial building, sailed on Wednesday of last 
week on the Berengaria for the diamond 
markets at Belgium, London and Amster- 
dam. Mr. Spector expects to be gone until 
Oct. 1, and will devote the greater part of 
his time to the diamond markets. 

Tom J. Noonan, representing the Ostby & 
Barton Co., who returned last week from a 
two weeks’ business trip through the north- 
west, reports business as good. Fred Hal- 
ler, manager of the Chicago office of this 
company, is making a business trip through 
the far south and will return home about 
Sept. 20, in time for the Chicago Trade 
Show. 

Maurice Vanderhaeghen, representing the 
George H. Fuller & Son Co., left last week 
on a short business trip-to St. Louis, Cin- 


cinnati and Indianapolis. J. Vincent Huber, 
another ambassador of this concern, is mak- 
ing his maiden trip through Colorado. In 
connection with business he spent a few 
days at Big Bear Canyon enjoying a few 
days’ rest. 

B. R. Fischer, retail jeweler, located in 
room 700 Heyworth building, returned to 
his office last Thursday, after spending ten 
weeks visiting cities of Sweden, Germany 
and Switzerland. Mr. Fischer arrived in 
New York city on the Gripsholm, and 
returned to Chicago immediately. Mr. 
Fischer spent the greater part of his time 
in Germany, taking the baths and getting a 
good rest. 

Thomas R. Reid, associated for many 
years with Briggs & Reid, auctioneers, has 
announced to the trade his retirement from 
that company and has opened offices under 
the name of Thomas R. Reid & Associates, 
at room 1376 Jewelers’ building, Chicago, 
and room 609 Title Guarantee building, Los 
Angeles, Cal. Mr. Reid is well known in 
the trade and his time will be divided be- 
tween the Chicago and the Los Angeles 
office. 

H. C. Stern, B. J. Hagamann and H. R. 
Vanse, will represent the Garfield Blvd. 
Kiwanis Club, at the Illinois-Iowa district 
convention of that organization at Daven- 
port, Ia., Sept. 20 to 22, The delegates 
were chosen one day last week at the regular 
noon day luncheon. Herman C. Stern is a 
retail jeweler, located at 229 E. Garfield 
Blvd., and is secretary-treasurer of the 
Illinois Retail Jewelers’ Association. B. J. 
Hagamann is also a retail jeweler, at 5454 
Wentworth Ave., and is chairman of the 
executive committee of the Illinois Retail 
Jewelers’ Association. 

Walter A. Hamilton, Kalamazoo, Mich., 
spent a few hours in Chicago on Thursday 
of last week and called on a few friends in 
the trade. Mr. Hamilton was returning 
home from Colorado and Wyoming, where 
he spent two months. After visiting his 
brother, H. A. Hamilton, of Colorado 
Springs, formerly in the jewelry business in 
that city, he drove up into Wyoming and 
spent the remainder of the time motoring 
that State. In October Mr. Hamilton ex- 
pects to go to Florida to arrange a home 
for his family, who will spend the winter 
there. 

Helge Erickson, retail jeweler, at 5304 
N. Clark St., is back at his place of business 
after spending two months visiting his 
mother at his old home in Sweden. Mr. 
Erickson had not been home for many years 
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and he was happy in the renewing of old 
acquaintances and the visit with his mother. 

Ed. Schwartz, of L. H. Keller & Co., New 
York, was in Chicago last week calling on 
the trade on his way to the middlewest 
territory. 

George Dahlman, manager of the Chicago 
office of the Reliance Mig. Co., is spending 
this week in calling on the trade in the 
middle west. 

Mrs. Fraco, of the Fraco Art Jewelry 
Co., Clinton, O., was in Chicago last week 
visiting with her mother who is ill. While 
here Mrs. Fraco spent some time looking 
over the Fall lines. 

Retail jewelers who spent the past week 
in Chicago looking over the markets in- 
cluded: H. L. Winters, Minot, N. Dak.; 
O. P. M. Squire, Logansport, Ind.; J. J. 
Hayes, Austin, Minn. 

Victor B. Hume, manufacturers repre- 
sentative, with offices in room 1103 Hey- 
worth building, is making a business trip 
through the middlewest in the interest of 
the firm he represents. 

Tom Barrowman, of the wholesale firm of 
Thos. L. Barrowman, Youngstown, O., and 
his wife, were visiting in Chicago during 
the past week, calling on friends in the 
trade and looking over the markets. 

Joe Frank, of Sussfield, Lorsch & Schim- 
mel, New York, arrived in Chicago last 
week to look after the trade, while Sidney 
Greenberger, their Chicago representative, 
is making a business trip through the north- 
west. 

Harry Farquharson, manufacturers’ rep- 
resentative, located on the 16th floor of the 
Heyworth building, is able to attend to his 
duties again, after being confined to the 
Henrotin Hospital for several days on ac- 
count of ptomaine poisoning. 

H. W. Benton has joined the sales force 
of Benj. Allen & Co., and represents this 
firm in southern Iowa, Missouri, and Kansas. 
For many years Mr. Benton was in the re- 
tail jewelry business at Great Falls, Mont., 
and this is his first venture on the road. 

M. Feinberg, wholesale diamond dealer at 
Los Angeles, Cal., was in Chicago last week 
to meet his wife, who has been spending 
the Summer at Atlantic City. While in 
Chicago Mr. Feinberg visited with members 
of the trade and renewed old acquaintances. 

George T. Baker, of George T. Baker & 
Co., Bemidji, Minn., accompanied by his 
wife and daughter, spent several days of he 
past week at Chicago visiting the markets 
and members in the trade. Mr. Baker made 
the trip by motor and is stopping at some 
of the larger cities en route home. 

Richard Seligman, of the Seligman 
Jewelry Co., Seattle, Wash., spent the past 
week at Chicago visiting with his mother 
and sisters and calling on members of the 
trade. Mr. Seligman left last Sunday night 
for New York and the east to look over 
the markets, and will spend another week 
in Chicago on his way home. 

Allen Pinero, Chicago representative for 
the LeStage Mfg. Co., and H. Hailparn, 
returned last week from a two weeks’ visit 
to the trade in the middle-west. Upon his 
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return to Chicago, Mr. Pinero removed kis 
offices from the 8th floor of the Heywcrth 
building to room 1103 of the same building, 
where he-occupies about the same amount cf 
space. 

Bassin & Bodo is the name of a new 
manufacturing concern that has opened for 
business this week in suite 1106 Capitol 
building, 159 N. State St. R. Bassin and 
Joseph Bodo are the members of the firm, 
and both for many years were employed by 
the Jacques Kreisler Co., of New York. 
The new firm manufactures both gold and 
platinum chains of all descriptions, and pearl 
and mesh bracelets. The shop has been 
equipped with the most modern machinery 
and equipment. 

George H. Adamson left last Saturday for 
New York and on Sept. 25 will sail from 
that port on the Southern Cross, for Rio 
de Janiero, Brazil. Mr. Adamson is repre- 
senting a syndicate of Chicago jewelers, and 
is making this trip to make better arrange- 
ments for the shipping of emeralds into this 
country. He explained that the emerald 
mine they are interested in is quite a dis- 
tance inland and now it takes three weeks to 
send the stones from the mine to shipping 
quarters. All of this work is done by mules. 
Mr. Adamson will return to this country 
about Dec. 1. 

W. G. Leslie, retail jeweler of Eldora, 
Ia., accompanied by Mrs. Léslie, spent 
several weeks in touring the east by automo- 
bile. They took along a complete camping 
outfit so enjoyed the great outdoors. They 
left home on July 15 and went to South 
Haven, Mich., to visit with relatives, and 
from there went to Toronto, Can., and mak- 
ing Niagara Falls on their way to Boston. 
Before returning home they spent some time 
at New York, Philadelphia, Gettysburg, 
several cities in Ohio, and then came back 
to Chicago. They report having had a 
very interesting and most enjoyable trip and 
expressed their appreciation for the cour- 
tesies extended them along the route. 

On Friday evening, Sept. 10, members of 
the Chicago Jewelers Bowling League 
played their first series of games for the 
season, at Bensinger’s Billiards and Bowling 
Alleys, at 235 S. Wabash Ave. At a recent 
meeting of the club, W. C. Harris was re- 
elected president; C. F. Gerstner, vice-presi- 
dent, and D. E. Newman, secretary-treasurer. 
The teams in the league will play every 
Friday evening, at 6:15 o’clock, until Nov. 
19, when games will be postponed until 
Jan. 7 on account of the holiday rush. They 
will then play until the end of the season, 
April 29. At the end of the season cash 
prizes will be given to high team series, 
high individual games, high individuals and 
team finals. The teams represented in the 
league with their captain are as follows: 
Norris, Alister-Ball Co., G. Reinert; Otto 
Young & Co., F. Carlman; A. C. Becken & 
Co., J. Hilfer; American Optical Co., F. 
Kreissl; Bulova Watch Co., O. Nelson; 
Wexler Bros., E. Lenke; W. R. Anderson 
Co., J. Wiler; Goldsmith Bros. Smelting & 
Refining Co., E. Ferretti. The players were 
full of enthusiasm this first evening, and 
after the series had been played the stand- 
ing of the teams were: Norris, Alister-Ball 
Co., won 3 games from A. C. Becken & 
Co.; Otto Young & Co., won 2 games from 
the Bulova Watch Co., Goldsmith Bros. 
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Smelting & Refining Co., won 2 games from 
Wexler Bros.; and American Optical Co, 
won 2 games from W, R. Anderson Co, 











calling on the wholesalers the past week. 

A. P. Haas, Hiawatha, Kans., was con- 
ducting an auction last week to reduce his 
stock. 

Miss Doyle, buyer for the jewelry depart- 
ment of the Thomas Kilpatrick Co., has re- 
turned from a buying trip in New York city, 

Edward P. Clark, Omaha representative 
for the Oneida Community, Ltd., has re- 
turned from Oneida, N. Y., where he went 
to attend a conference of salesmen of the 
company. 

W. H. Sapp, jeweler at Tilden, Neb., was 
in Omaha last week, having driven in from 
southern Iowa over some poor roads, for he 
plowed mud and water part of the way fol- 
lowing the exceedingly heavy rains. 

E. O. Furen, Omaha jeweler, has returned 
from his motor trip in the Black Hills, where 
he spent some time catching trout in the 
famous Spearfish canyon. He arranged his 
car to provide sleeping quarters and lived in 
the car. 

H. W. Woodis, of the C. E. Reese Jewelry 
Co., has returned from his fishing trip at 
Spicer, Minn., bringing a handsome kodak 
picture of the prize string of four and five- 
pound black bass he caught up there, which 
was rated as the prize catch of the season. 

A. F. Schroeder, Bloomfield, Neb., who 
has been in Seattle the past two years for 
the benefit of Mrs. Schroeder’s health, has 
returned to Bloomfield, where he has long 
been a partner in a jewelry business. He 
again takes up active work in the jewelry 
store in which he is interested. 

Gordon Smith, son of A. F. Smith, of the 
A. F. Smith’ Co., has returned from Los 
Angeles and Hollywood, where his mother 
had spent most of the Summer. His mother 
returned home with him. Mr. Smith studied 
the jewelry stores both retail and wholesale 
while out there, especially with reference to 
window displays and decorations, and said 
he finds that in Los Angeles and Hollywood 
the jewelers run particularly strong to beau- 
tifully decorated windows and handsome and 
attractive displays of goods. 

Oscar Homan, manager of the C. B. 
Brown Jewelry Co., lost his mother in an 
automobile collision in Des Moines, Ia., last 
week. His mother was 82. She was riding 
in a car when it collided with another, and 
she suffered many injuries and bruises, in- 
cluding a fracture of both limbs. Mr. 
Homan went to Des Moines at once on hear- 
ing of the accident, and found his mother 
in a dangerous condition. After remaining 
there for a few days he went to Clear Lake, 
Ia., to bring his family home from the Sum- 
mer resort. On reaching Omaha with his 
family he was summoned to come back to 
his mother’s bedside: He left here Monday 
night and his mother died the following day: 








Elmer Peterson will engage in the jewelry 
business in Sleepy Eye, Minn. 
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W. Earl Trauger, well known retail 
jeweler on 6th St., Racine, has had plans 
drawn for a new store front for his building 
and work will be started on it shortly by the 
contractors. 

E. J. Metzke, retail jeweler at 3719 North 
Ave., Milwaukee, made a trip to Kilbourn, 
Wis., over the recent holiday, to look over 
his real estate which he has acquired in 
that section. 

John H. Dabel, retail jeweler at Antigo, 
Wis., was a visitor at Milwaukee last week 
to see his brother, Carl Dabel, who is with 
the William F. Gollberg Co., wholesale 
jewelers’ supply house. 

Philip Laks, vice-president of the Pennant 
Watch Supply Corp., called on the trade in 
Milwaukee during the past week. He and 
Mrs. Laks had spent several days at Elk- 
hart Lake, Wis., prior to his Milwaukee 
visit. 

Miss Irene Lippert, bookkeeper at the O. 
H. Bingenheimer Co., Milwaukee wholesale 
house, for the past two years, has resigned 
her position, which is now filled by Miss 
Lois Jensen. Miss Lippert will be married 
within a short time. 

Mrs. Thomas Thompson is now operating 
the retail jewelry store at Blanchardville, 
Wis., which her husband owned prior to his 
recent death. He died at the Lutheran 
hospital at Dodgeville, Wis., following a 
long illness during which he was confined 
to the hospital. 

John Montgomery, president of the Re- 
liance Silver Co., who is now traveling 
through the State of Iowa has reported that 
business is holding up well there and com- 
pares favorably with a year ago, despite the 
fact that poor crop conditions this season 
have held business back to a great ‘extent. 

Fred J. Theleman, manufacturing jeweler 
at Milwaukee, was a member of the enter- 
tainment committee of the Milwaukee Aerie, 
Fraternal Order of Eagles, for the annual 
picnic which was held at Waukesha Beach, 
Pewaukee, on Sept. 5. Due to a heavy rain 
the picnic was broken up early in the after- 
noon. 

Frank Kloiber, who has been the head 
watchmaker at the Rank & Motteram Co., 
retail jewelers at Milwaukee, for the past 
eight years, has opened a store and shop on 
the fifth floor of the First Wisconsin Trust 
Co. building, at East Water and Wisconsin 
Sts. Alfred Marewald has taken Mr. Kloi- 
ber’s place. 

Arthur E. Hall, representative of the 
Holmes & Edwards Silver Co., who has 
been confined to his home at Minneapolis 
for the past two months with a serious 
illness, has improved slightly according to 
reports received during the past week at 
Milwaukee. His many friends in this terri- 
tory look for. a speedy recovery and have 
sent their best wishes to him. 

The Milwaukee Wholesale Jewelers Club 
held its first meeting of the Fall season at 
the Milwaukee Elks’ Club on Tuesday night, 
Sept. 7. Practically a full attendance was 
there and following the dinner, the whole- 
salers discussed plans for their activities 
during the Winter. One of the major things 
before the wholesalers at the present time 


THE JEWELERS’ CIRCULAR 


is the handling of the trade during the 
Christmas rush, and a plan is to be worked 
out which will afford co-operation with the 
retailers so that the best possible service 
will be given during the holiday period. 

Retail jewelers who visited at Milwaukee 
during the past week to purchase stocks 
from the local jobbers and wholesalers in- 
cluded: J. O. Cox, Fort Atkinson; William 
Volckman, Sr., South Milwaukee; F. H. 
Kennedy, Iron Ridge; C. B. Bartholf, East 
Troy; F. E. Kiehl, Waukesha; A. R. Perry, 
Waterford; George Bubnick, Sturgeon Bay, 
and Mrs. R. Hille, Menomonee Falls. 

Milwaukee retail jewelers are interested 
in the work to promote truth in advertising 
which the Milwaukee Association of Com- 
merce has started among the retail mer- 
chants in this city. At a recent meeting of 
the retail committee of. the association it 
was decided to call a meeting of the mer- 
chants, and the Better Business Bureau of 
the association, the vigilance committee of 
the Milwaukee Advertising Club, the dis- 
trict attorney, a representative of the State 
engaged in enforcing the present State law 
on advertising, and newspaper representa- 
tives are to be invited to attend. 











VIN ze 


M. A. Grief, a retailer at Glen Elder, 
Kans., was in the Kansas City wholesale 
jewelry market for a few days last week. 

D. B. Ward, head of D. B. Ward & Co., 
wholesalers and jobbers here, is on a trip 
through the Oklahoma territory this week. 

A beautiful specimen of Minnesota lake 
fish, said to have weighed 10% pounds when 
caught by J. H. Mace last July, is being 
displayed in one of the windows of the 
Grand Ave. store of the J. H. Mace Co. 
this week. 

Best’s retail store at 3909 Main St. has 
recently undergone some additions in equip- 
ment. Attractive new wall cases have been 
installed in the front of the store, and an 
office and a shop have been built into the 
rear of the store-room. Miss E, Kelly is a 





new member of the store’s staff. She is in’ 


direct charge of the bric-a-brac and gift- 
wares department and is office manager. 

Dan B. Weil, well known to the local 
trade, was in Kansas City Sept. 8, with his 
uncle, M. Oppenheimer, head of L. Bache 
& Co., 218 S. State St., Chicago. Mr. Weil 
covered this territory for several years for 
G. Reis & Bro., Inc., Chicago, and was for- 
merly in the retail business. He returned 
to Chicago after the one-day visit here, ac- 
companied by Mr. Oppenheimer, with whom 
he has become associated in the Bache com- 
pany, said to be one of Chicago’s leading 
credit jewelry houses. 

C. B. Norton, head of the C. B. Norton 
Jewelry Co., Mrs. Norton and their daugh- 
ter returned last week from their Summer 
home in the Minnesota lakes region, where 
the family spends the month of August, 
each year. Mr. Norton, besides being well! 
known in the middle-west and southwest as 
a wholesale jeweler, is quite a fishing en- 
thusiast with various notable successes to 
his credit in former years. Mr. Norton and 
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his family made the trip to and from: their 
lake cottage by motor car this year. 

Thomas Ware & Son, jewelers operating 
a retail establishment at 219 E. 1lth St. 
after having installed new fixtures and wall 
cases of modern and attractive design, re- 
port that their store has enjoyed a good 
business during recent weeks. The store 
is one of the most attractive smaller estab- 
lishments in this city and is located just at 
the edge of the local shopping district on 
Petticoat Lane. Thomas Ware & Son spec- 
ialize in watches and clocks, althougl. a 
full general line of jewelry and silverware 
is stocked in the store. 

Orders from the retailers of the west and 
southwest territories received by the local 
wholesale market are said to be generally 
showing some increase in volume in the 
major portion of this section. Business in 
the southern Nebraska and northern Kansas 
region, however, is said to be still very light, 
due to the failure of the wheat and corn 
crops this year in that section. The out- 
look had been the brightest in several years 
until recently, when three or four days of 
hot winds literally seared the life from the 
grain; so the local market is not anticipat- 
ing any great volume from that section dur- 
ing this year. 

Miss Mollie LaVine of this city and Mil- 
ton H. Goldberg, proprietor of the Stone 
Jewelry Co. in the Glennon Hotel building, 
were married here on the afternoon of Sun- 
day, August 22. The ceremony was at- 
tended by only close friends and the im- 
mediate families of the couple. The groom 
is well known in retail jewelry circles here, 
having been associated with the trade for 
the last eight years. or more. He opened 
the new store of the Stone Jewelry Co. only 
a few weeks previous to the marriage. The 
bride is assistant manager of Edmund 
Loewey & Co., dress wholesalers of this 
city. Mr. and Mrs. Goldberg are at home 
temporarily at the home of the bride’s 
—" which is at 28th St. and Bennington 
Ave. 
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Florida Notes 


Earl L. Middleton, Miami, has returned 
from a trip to Philadelphia, Pa. and New 
York. 

Herman Poppendick, Miami Ave., Miami, 
has just returned from a two months’ trip 
principally to points in Ohio. 

Alvin Magnan, of the Adams Jewelry Co., 
Tampa, and Mrs. Magnan, have returned 
from visits in New York and Virginia. 

Harold Coles, wife and son, Gainesville, 
Fla., have just returned from an automobile 
trip to Philadelphia and points in New York 
State. 

The Norris Alister Ball Co., Chicago, has 
opened Florida offices in the Tuttle Hotel, 
Miami. The office will be in charge of Mr. 
Trost. 

Albert C. Vivada, formerly of Providence 
and more recently with the Maynard store 
in Miami, has opened a trade watch repair 
shop in the Seybold building, Miami. 











The Abelson-Harris Co., Utica, N. Y., 
has moved its offices in the Martin building 
to 404 First National Bank building. 

















Thomas White of A. White, Inc., Vallejo, 
Cal., was in San Francisco recently calling 
on the trade. 

G. Noack of the C. J. Noack Co., Sacra- 
mento, was in San Francisco recently for 
a few days. 

Sidney Weinshenk is in the northwest 
visiting the trade, and reports that business 
there is very good. 

William Malvin of the John Hood Co., 
Santa Rosa, was in San Francisco during 
the week calling on the trade. 

Harry A. Harris, traveling salesman for 
R. & L. Myers is in the San Joaquin Valley, 
and reports that business there is picking 
up. 

The Elite Jewelry Store, 2953 College 
Ave., Berkeley, Cal., has been remodeled, 
and it now contains all of the latest im- 
provements. 

Mr. Williams, sales manager of the Wal- 
tham Watch Co., arrived in San Francisco 
on Aug. 27, accompanied by Mr. McKeen, 
local representative. 

A. I. Hall & Son are welcoming to their 
sales force Sidney Sommer, formerly with 
Mayer & Weinshenk. P. S. Rowe is now 
established in the watch department. 

Leon Van Vliet, jeweler at 704 Market 
St., was knocked down recently by a taxi 
as he was getting off a street car, and re- 
ceived a dislocated shoulder and arm. 

Mrs. F. H. Levy, mother of Harry J. 
Levy, who is vice-president of the firm of 
M. Schussler & Co., Inc., passed away last 
Friday, Aug. 27, after a long illness. 

Charles E. Hanni, representative for Suss- 
field, Lorsch & Schimmel has just returned 
from Europe. He is back at his desk again 
at his headquarters, located in the Palace 
hotel. 

Edwin Hellinger, representing the Movado 
Watch Agency, 516 Fifth Ave., New York, 
will be in San Francisco on or about Oct. 
5 and will make his headquarters at the St. 
Francis. ee 

George Algie, formerly with the B. Italie 
Co., Portland, Ore., has accepted a posi- 
tion as material manager of R. & L. Myers. 
He started to work in his new position on 
Tuesday, Sep. 7. 

Mr. Knox, of Knox & Kaye, is enjoying 
a motor trip to San Diego, Cal., with his 
wife. Mr. Knox felt that he needed a rest 
after his trip to Europe, from which he 
just recently returned. 

C. B. Mathes, sales manager of the Conk- 
lin Pen Co., has been visiting in this part 
of the State, and with Mr. Rowe, and Mr. 
Emerson, local representative of the Conklin 
Co., spent the week-end of Aug. 28 at Mon- 
terey. 

Al. DeKay, after a very successful trip 
to the northern territory, returned recently 
with very bright accounts of the prospects 
for diamond sales in the north. Mr. DeKay 
will again go north for a three weeks’ trip 
about October 9. 

Harley H. Noyes, assistant to the general 
manager of the Oneida Community, Ltd., 
is making a tour of the Pacific Coast. Mr. 
Allen, general manager of the San Francisco 
office, left on Sept. 1 to meet Mr. Noyes 
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in Los Angeles. Both men are expected 
to arrive in San Francisco on Sept. 7. 

Mr. Kielty, of Kielty & Beard, has just 
returned from a very satisfactory trip to 
the southern part of the State. Mr. Beard 
is in Spokane, and reports that business is 
very good. He expects to be back in San 
Francisco in about two weeks. -J. L. Callan 
of this company is to leave soon on a two 
weeks’ business trip to the northern part 
of the State. 

Recent visitors to San Francisco were 
H. Ginsburg, of the Ginsburg Jewelry Co., 
Reno, Nev.; Norbert Hoffman, of Eichberg 
& Co. New York; Walter G. Moon, of 
the Walter E. Hayward Co., Attleboro, 
Mass.; Irving Klampert, of Benjamin & 
Edward J. Gross Co., New York; S. E. 
Edises, of Reno, Nev., and Mr. Mills, owner 
of the North Bend Jewelry Co., North Bend, 
Ore. 








Pacific Coast Notes 





Robert J. Dale recently sold his store 
at Bakersfield, Cal., to Nathan Strauss. 

Jules C. Rufener, 818 Baker St., Bakers- 
field, Cal., died in that city early last month. 

George L. Henderson has sold his busi- 
ness at Escondido, Cal., to George W. Gray- 
beal. 

G. W. Macomber, Eagle Rock, Cal., has 
sold his jewelry business to Charles F. 
Manahan. 

F. A. Curtis, of Denver, Colo., opened a 
jewelry and watch repair store at Temple, 
Cal., on Sept. 1. 

Albert E. Goodman, Ripon, Cal., will dis- 
continue his business at Ripon and move 
to San Jose, Cal. 

The Patterson Optical Co., 454 Main 
St., Watsonville, Cal., has sold the business 
to Dr. E. M. Moore. 

Fred L. Roseborough, Concord, Cal., died 
on Sept. 2. Mr. Roseborough had many 
friends at Concord and Martinez, Cal., who 
are mourning his loss. 

After a pretty thorough investigation of 
both northern and southern California, 
George L. Henderson has decided on La 
Jolla, Cal., as a permanent home. He has 
closed a deal for a lease on a store room 
in a fine new building now going up in the 
central business block of the main highway 
street in La Jolla, where he will open a 
new jewelry store. The store will be named 
“The Jewel,” which is given by La Jolla 
people as the meaning of the Spanish word, 
“La Jolla.” 








Oscar Walden, for 50 years an employe 
of the Whiting & Davis Co., Plainville, 
Mass., was honored by the firm and its em- 
ployes recently. The power in the entire 
plant was shut off and Charles A. Whiting, 
president of the concern, personally pre- 
sented him a $50 gold piece and Frank A. 
Brown in behalf of his fellow workmen 
presented him with another $50 gold piece 
and a purse of money to defray his ex- 
nenses to witness the World Series. Mr. 
Walden entered the employ of the Whiting 
& Davis Co. on Sept. 5, 1876, and has been 
continuously in its employ. He is an en- 


thusiastic baseball fan and rarely misses 
seeing at least one game a_ week in 
Boston. 
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TRADE CONDITIONS 


_ Trade with the local retail jewelers has been 
fairly good during the past week or two. In 
fact business conditions have improved some over 
those that prevailed during the month of August. 
Dealers are of the opinion that things will gradu- 
ally get better from this time on and that October, 
November and December will bring in a very 
nice volume of business. Manufacturing plants of 
all: kinds in Evansville are being operated on 
fairly good time now and there are said to be 
but few idle men in the city. 





T. C. Basye, retail jeweler and druggist 
at Rockport, Ind., was a business visitor in 
Evansville a few days ago. He reported an 
improvement in trade conditions in Rock- 
port and southern Spencer county. 

E. A. Rhodes, retail jeweler at Chrisney, 
Ind., says that trade in that community has 
improved some of late, and he is looking 
for a very good trade between now and the 
Christmas holidays. 

Hovey H. Tislow, one of the pioneer re- 
tail jewelers of Petersburg, Ind., accompa- 
nied by his wife, has returned home from 
Wisconsin, where they spent several weeks 
on the lakes fishing. Mr. Tislow has been 
making this trip each year for a number of 
years. 

At the first Fall meeting of the Evansville 
Retail Jewelers’ Association, held at Long 
Branch at the edge of the city on Thursday 
night, Sept. 2, a fine dinner was served, and 
this was followed by a discussion of several 
important business matters. It was decided 
that a beautiful watch fob will be presented 
by the local jewelers to the best all-round 
baseball player on the Evansville baseball 
team, of the Three-Eye League. Many of 
the local jewelers are baseball fans and have 
been among the best boosters for the local 
team. Monthly meetings of the association 
will be held from this time on until June 
or July of next year. 

Suit to recover $6,825 from William M. 
Smith, now under arrest in Indianapolis in 
connection with a $5,000 jewel theft, has 
been filed in the Circuit Court at Princeton, 
Ind., by Miss Daisy Leffel, of Evansville. 
The complaint alleges that Smith gave the 
plaintiff notes, two for $2,500 each and one 
for $700, payable in three months, which 
have remained unpaid up to this time. Gar- 
nishee also was instituted against Maude J. 
Smith, wife of the defendant, the Farmers’ 
National Bank of Princeton and Henry C. 
Dietrich, all alleged to have funds belonging 
to Smith. The plaintiff is understood to 
have loaned Smith money when he repre- 
sented himself to be interested in a land 
transaction in the west. It is said he 
claimed to be a resident of a western State, 
and it was not until recently that it was 
learned his home is in Princeton. His family 
is now at Princeton. The whereabouts of 
Smith, it is alleged, were unknown to the 
plaintiff and her attorneys until his arrest at 
Petersburg on Sunday, Sept. 5, on the charge 
of grand larceny filed by Julius C. Walk & 
Son, wholesale jewelers at Indianapolis, Ind. 








Barney Cline has bought .the interest of 
his partner Max Klein in their jewelry store 
at Quincy, TIl. 
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M. F. Lindeburg, manufacturing jeweler, 
6412 Hollywood Boulevard, passed away a 
few days ago. 

Saul De Lue, jewelry auctioneer, with an 
office in the Title Guarantee building, has 
gone east, called by the serious illness of 
his mother, who lives in Chicago. 

L. F. Schum of the diamond department 
of Montgomery Bros., who has been it St. 
Louis visiting his mother, has arrived home 
again and returned to the service of the 
store. 

L. M. Jabner, in the Jewelers building, 
is changing his front show window and will 
have an up-to-the-minute display in keeping 
with the fine platinum jewelry which he 
manufactures and sells. 

George D. Davidson of the G. D. David- 
son Co. has left for Salt Lake City, where 
he will look after the business of his com- 
pany. After that he will continue his jour- 
ney to Chicago and New York. 

G. R. White, traveling for E. A. George, 
wholesaler, left recently on a sales trip 
through the north. Nate Blank, also of the 
E. A. George force, has gone to Santa 
Catalina Island on a business trip. 

A. P. Klingele, traveling representative 
of the Los Angeles office of A. I. Hall & 
Son, has just started to visit the trade north 
of Los Angeles, taking in Santa Barbara, 
San Luis Obispo, and other northerly towns. 

H. B. Robinson, office manager of the 
Berson-Measer Jewelry Co., spent his Labor 
Day outing, from Friday until Wednesday, 
on a trip to Ensenada, Lower California, 
where he was the guest of a famous hunting 
club below that city. 

Mark Clark, formerly of Roessel & Clark, 
diamond merchants in the Brack Shops 
building, who retired from that firm not 
long ago, has joined the force of the James 
A. Apffel Co., manufacturing jewelers, 511 
Title Guarantee building. 

The Zemansky Bros. have opened a mag- 
nificent new room on the third floor in the 
new Orpheum building for their loan busi- 
ness. The room is a very large one and 
gives a fine opportunity to display their dia- 
monds and other merchandise. 

Joseph R. Brilliant, representative of about 
half a dozen eastern concerns, has estab- 
lished an office at 610 Title Guarantee build- 
ing. He has just left on a selling trip 
through Denver and the northwest. He ex- 
pects to be gone about two months. 

I. Harry Treister, who has been located 
for some years past on W. 6th St., is open- 
ing a new store on S. Broadway, next to 
the old Orpheum building. He expects to 
be ready for business there about Sept. 15. 
The lease in his old location is expiring. 

H. L. Gruber, Henry L. O’Neill, J. E. 
Dunaway, Roy Wetmore and Mr. Gilrain, 
all jewelers, are members of the Los An- 
geles Elks Glee Club and went with the 
club to Redlands on Friday evening, Sent. 
3, where they sang in the Redlands “bowl.” 

Ambrose Edwards, Jr., associated with 
A. F. Edwards, Oakland jeweler, has just 
returned home after several weeks spent in 
recreation in southern California. G. Noack 
of the Chas. J. Noack Co., Sacramento, who 
has also been spending a vacation in south- 
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ern California, has likewise returned to his 
home. 

F. K. Randall, Monrovia, is moving his 
business to a new location about one block 
from his present place, where he will have 
a much larger store. He is increasing his 
stock materially, and will have one of the 
finest stores of its size in southern Cali- 
fornia. 

Carl Schultz, of the James A. Apffel Co., 
is back after an extended vacation, during 
which he visited first his ranch at Yucaipa 
and afterward made a tour to Santa Cruz, 
Del Monte, Carmel-by-the-Sea, and other 
interesting points in the north. He was 
gone two weeks. 

H. L. Gruber, diamond merchant on the 
sixth floor of the Title Guarantee building, 
intends to go soon on a motor trip as far 
north as Eureka, Humboldt county. En 
route he will pass over the famous Red- 
wood Highway, one of the most scenic routes 
on the Pacific Coast. 

Mr. Noyes, of the Oneida Community, 
Ltd., has been spending several days here 
on his way back to the factory, after having 
visited the trade in San Francisco. He was 
accompanied by H. H. Allen, Pacific Coast 


representative of the Community, having 
his headquarters in San Francisco. 
J. Rosenkranz, formerly at 704 Title 


Guarantee building, and Wm. Deitsch, for- 
merly at room 610 in the same building, 
have moved into room 709 in that building. 
Sharing the large room with them is Joseph 
Besbeck, who is starting in business for 
himself. The room is very attractive. 

H. E. Wellman, Alhambra, was in this 
city a few days ago. He remarked that 
he began business in Alhambra in 1913, that 
his street number at that time was 13, and 
he now has been in business for 13 years. 
In spite of all this supposed handicap, he 
reports that his business is increasing and 
the outlook is very encouraging. 

The stock of jewelry, diamonds, and so 
forth, formerly owned by John Caspar 
Gerdes, now deceased, was sold at auction 
at administrator’s sale by the order of the 
local bank in charge on Aug. 30. Thomas 
B. Clark, formerly in the jewelry business 
in Los Angeles. was the auctioneer. The 
goods were sold in lots to suit dealers. 

Bert Hedges, formerly of Baldwin Park, 
a few miles east of Los Angeles, who spent 
the last year in Jacksonville, Fla., has re- 
turned to Southern California and expects to 
locate in business somewhere in the vicinity 
of Los Angeles in the near future. He re- 
ports that business has been very good in 
Jacksonville, but that the boom in the south- 
ern part of Florida is collapsing. 

Hubert A. Wood of Koke, Slaudt & Co., 
is back from San Diego, where he found 
business very good. He intends to start 
on a trip to Denver, Salt Lake City and 
El Paso about Sept. 15, when it is expected 
that H. W. Slaudt of the firm will have 
reached home from the east. Mr. Slaudt 
has been on an extended trip up the Coast, 
and to Salt Lake City, Denver and Chicago. 

Among the out-of-town jewelers who have 
been in Los Angeles recently are the fol- 
lowing: R. W. Steere and R. W. Popejoy, 
Redondo; J. S. Cleland, Glendale; Mr. 
Proudfoot, Ventura; R. W. Wilson, Hunt- 
ington Park; Mrs. J. E. Campbell, West- 
gate: Jas. Funfar, Santa Monica; Ray 
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Finch, Covina; Otto Narum, Puente; N. 
Baranov, San Diego; -Henry Gold, San 
Pedro; W. E. Coleman, Long Beach; D. 
Van Wart, Huntington Park; J. T. Stod- 
dard, Whittier; Arthur Cohn and E. C. 
Kendrick, Anaheim; Herbert Gould, San 
Bernardino; Baker Smith, Torrance; Leslie 
Gold, San Pedro; H. E. Wellman, Al- 
hambra. 

Jesse Measer, of -the Berson-Measer 
Jewelry Co., who started recently on a trip 
through the south, reports from Atlanta, 
Ga., that he is doing a successful and satis- 
factory business, the trip being one of the 
best he has ever had through that section. 
He is now on his way to New York, where 
he will pick up some new merchandise for 
the Fall trade. He expects to cover the 
territory between Chicago and Los Angeles 
on his return. B. H. Berson of the same 
concern has left for San Diego and the 
southeastern part of the State. This firm 
reports finding business conditions in this 
vicinity much improved, everybody antici- 
pating big Fall trade. 

A local paper gives considerable promi- 
nence to the exhibition in the windows of 
the Donavan & Seamans Co. of an original 
painting by Emil Pollak Ottordorf. The 
local paper says the theme of this painting 
is to show that sterling silver has always 
been held in high regard by artists and by 
all who appreciate the genuine. “The pic- 
ture itself shows a cavern near the sea 
with three figures, one a massive bearded 
man toiling with a chisel and a mallet on 
a vein of virgin silver ore. The other two 
are beautiful female figures, one holding 
a lighted torch while the other gazes at the 
worker. The lighting effects of the picture 
are marvelous.” The painting is owned by 
the Towle Mfg. Co. 

Miss Murray of the office force of the 
G. G. Voege Co. suffered serious injury in 
an automobile accident recently on a grade 
about 40 or 50 miles north of Los Angeles. 
The accident resulted in the death of a 
woman companion of Miss Murray and the 
injury of another. Miss Murray was re- 
moved to a hospital at Oxnard. It was at 
first feared that her hand would have to 
be amputated as a result of the breaking 
of several bones in the hand and arm. Sur- 
geons worked for about six hours in order 
to care for the broken member. Miss Mur- 
ray is still in the hospital at Oxnard and 
was visited there a few nights ago by friends 
of hers from the Voege Co. 








Business Troubles 


Luke D. Petrey, Clearwater, Fla., has 
filed a voluntary petition in bankruptcy. 

A petition in bankruptcy has been filed by 
Miller Bros. Co., Cleveland, O. The assets 
are given as $75 and _ liabilities $1,800. 

Andrew P. Tarter, Los Angeles, Calif., is 
reported to have assigned. The assets are 
estimated at $10,000 with liabilities of 
$12,000. 











well known in the 
jewelry trade in Peoria, IIl., has established 
his own business at 330 Fulton St. He has 
a large stock of watches, silverware, rings 
and jewels and will also devote himself to 
repair work. 


Edward Bakken, 
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Minneapolis and St. Paul 





Fred W. Wehler, Algona, Ia., was in 
Minneapolis a short time ago. 

F. A. Klass, retail jeweler, 
Minn., recently was in Minneapolis. 

Alex Wittamaki, retail jeweler, Eveleth, 
Minn., drove to Minneapolis a short time 
ago. 

Jesse L. Cross, retail jeweler, Staples, 
Minn., who recently stopped in Minneapolis, 
expects a big business this Fall. 

T. C. Wilson, Moorhead, Minn., called on 
the jobbing trade when he was in Minne- 
apolis for the Minnesota State Fair this 
month. 

Oliver Bendickson, retail jeweler, Lake 
Mills, Ia., was in St. Paul to attend the 
Minnesota State Fair and take care of some 
business. 

Mr. O’Connell, of the International Silver 
Co., and Raymond Hurley, of Lenox, Inc., 
Trenton, N. J., were in Minneapolis a short 
time ago. 

Mr. Borg, of the Borg Jewelry and Opti- 
cal Co., Misoula, Mont., has gone on a pleas- 
ure trip to the Pacific Coast. He is accom- 
panied by his family. 

John S. Allen, veteran Minneapolis retail 
jeweler, 110 Metropolitan Life building, 
spent Labor Day at Rockford, Minn., with 
members of his family. 

R. Saygol, wholesale jeweler, Ryan build- 
ing, St. Paul, is expected to return about 
‘Oct. 15 from an extended selling trip 
through the northwest. 

E. F. Mueller, Centuria, Wis., was in St. 
Paul recently, accompanied by his wife. Mr. 
Mueller has been in business in Centuria 
about five or six years. 

A. G. Lenz, retail jeweler, Osakis, Minn., 
was calling on the jobbing trade in St. Paul 
a short time ago when he was in town on a 
buying and pleasure trip. 

Morton Sauer, watchmaker for the Gittel- 
son Jewelry Co., 116 E. 7th St., St. Paul, is 
back at work after an illness which confined 
him for about three weeks. 

Mr. Stokes, of the Stokes Jewelry Co., 
Miles City, Mont., has closed out his busi- 
ness by auction, and is looking for a new 
location on the Pacific Coast. 

David J. Laven, of Thomas B. Wilson & 
Co., wholesale jewelers, 100 N. 7th St., 
Minneapolis, recently made a trip to his for- 
mer home in South Bend, Ind. 

Henry B. Pratt, president of the Bullard 
Bros. Co., jewelers, 95 E. 6th St., St. Paul, 
drove to Mabel, Minn., over Labor Day. He 
was accompanied by his family. 

A. E. Madsen, president of Rettig, Hess 
& Madsen, wholesale jewelers, 100 N. 7th 
St., Minneapolis, returned Sept. 1 from a 
trip of six weeks to the Pacific Coast. 

Mrs. Mary A. Kenna, who travels from 
the factory of Oneida Community, Ltd., 
Oneida, N. Y., has been working on mer- 
chandising in the Twin Cities for about 
three weeks. 

L. B. Wheeler, traveling representative 
for J. M. Bennett Co., wholesale jewelers, 
627 First Ave. N., Minneapolis, left Sept. 
8 for a trip of about a week through west- 
ern Minnesota. 

Jack A. Ruvelson, of the wholesale jewelry 
firm of Phil G. Ruvelson, 606 Ryan building, 
St.. Paul, returned Sept. 5 from a trip of 
three weeks through southern territory, in- 


Hibbing, 
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cluding the States of Kansas and Nebraska. 

H. J. Anderson, retail jeweler, Red Wing, 
Minn., who called on the Minneapolis whole- 
sale trade recently, said that business in Red 
Wing was good, and that prospects for the 
Fall were “better than ever.” 

H. C. Pratt, Helena, Mont., has been 
conducting a closing out sale. He is re- 
ported to be contemplating retiring from 
business after engaging in the retail busi- 
ness in that town over 30 years. 

Herbert W. Gaus, of Louis C. Gaus & Co., 
wholesale jewelers, 100 N. 7th St., Minne- 
apolis, returned Sept. 4 from a trip through 
southern Minnesota. He said that business 
prospects for the Fall were good. 

P. O. Hartsad, retail jeweler, after driv- 
ing through North Dakota to get first hand 
knowledge of business conditions, opened a 
store in Wildrose, N. Dak. He formerly 
had a jewelry business in Ellendale. 

Mr. Koppe, of the Koppe Jewelry Co., 
Billings, Mont., has returned home from a 
motor trip to California. His family had 
been visiting there, and Mr. Koppe joined 
them for a short time before driving them 
home. 

A. A. Mueller, of the R. G. Winter 
Jewelry Co., 608 Nicollet Ave., Minneapolis, 
returned Sept. 7 from a trip of about three 
weeks to Milwaukee, New York, Philadel- 
phia and Washington. Mrs. Mueller accom- 
panied him. 

K. Rolf Thomsen, of the C. M. Thomsen 
Co., wholesale jewelers, 100 N. 7th St. 
Minneapolis, returned Sept. 7 from a trip 
of two weeks in the east. He stopped in 
Atlantic City, New York, Philadelphia and 
Washington. 

H. O. Schleuder, retail jeweler, New Ulm, 
Minn., has remodeled his store and has taken 
his three sons into the firm as partners. 
They are Lessing, Victor and Walter. The 
store has included an optical as well as a 
jewelry business. 

F. E. Murphy, northwest manager for 
Oneida Community, Ltd., 505 Ryan building, 
St. Paul, left Sept. 7 for a trip of a week 
which would take him to Escanaba and Me- 
nominee, Mich., and Green Bay, Manitowoc 
and Marinette, Wis. 

Charles A. Gustason, Tracy, Minn., re- 
cently returned from a trip to Florida. Mr. 
Gustason has some real estate holdings in 
that State, and he took this opportunity to 
give them some personal attention. He was 
gone about two weeks. 

E. P. Peterson, Sleepy Eye, Minn., drove 
to Minneapolis during State Fair week to 
do some buying. N.C. Clemensen and Mrs. 
Clemensen of Long Prairie, Minn., also spent 
a few days in Minneapolis while attending 
the Minnesota State Fair. 

W. T. Earl, working out of the factory 
of Oneida Community, Ltd., Oneida, N. Y., 
recently visited this territory. He stopped 
at the St. Paul office of the company, 505 
Ryan building, on Sept. 2 and 3, and then 
proceeded to Duluth, Minn. 

M. R. Keller, formerly a retail jeweler in 
Argyle, Minn., and for the last four years 
in Denver, Colo., has just returned to Minne- 
sota, where he expects to make his perma- 
nent home. He is at present looking for a 
desirable location in this State. 

H. H. Nerbovig, St. Peter, -Minn., who 
was a recent Minneapolis visitor, is about 87 
years old, and for the last 50 years has been 
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in business in southern Minnesota. He js 
still working at the bench, where he began 
60 years ago, and owns his own store. 

Pearl Linden, of the Bullard Bros. Co., 
retail jewelers, 95 E. 6th St., St. Paul, re- 
turned Sept. 5 from a trip of three weeks in 
the east. Some of the cities in which she 
stopped were Buffalo, Atlantic City, New 
York, Philadelphia and Washington. 

A. J. Baerman, Lime Springs, Ia., and 
Mrs. Baerman, was recently in Minneapolis 
buying holiday fancy goods for the gift 
department of his store. He drove up. Mr. 
Baerman said that there were prospects for 
an excellent corn crop in his locality. 

F. B. Sweet, traveling for the Charles 
Beard Co., wholesale jewelers, 512 Ryan 
building, St. Paul, is expected back about 
Oct. 15 from a trip which is taking about 
six weeks. He is covering part of western 
Minnesota, Montana and North Dakota. 

A. A. Schaeppi, of Esslinger & Schaeppi 
Co., wholesalers of jewelers’ supplies, 510 
Ryan building, St. Paul, drove to Minnesota, 
Minn., in the western part of the State, over 
Labor Day, where he did some fishing. 
Minnesota is about 100 miles from St. Paul. 

Tom C. Bebout, T. G. Hawkes & Co, 
Corning, N. Y.; John Irons, Towle Mfg. 
Co., Newburyport, Mass.; Henry Kelly, 
Rogers, Lunt & Bowlen Co., Greenfield, 
Mass.; and Mr. Willis, The Gorham Co., 
Providence, R. I., were among the travelers 
recently in St. Paul. 

C. S. Jorgenson, employed until recently 
by N. S. Nelsen, retail jeweler, Hutchinson, 
Minn., has purchased the Douglas Farrell 
jewelry store in Warren, Minn. Mr. Jor- 
genson worked about five years for Mr. Nel- 
son and then took an optical course in 
Chicago. Mr. Farrell died last spring. 

Quade C. Weld, of Weld & Sons, retail 
jewelers, 817 Nicollet Ave., Minneapolis, re- 
turned Sept. 4 from a trip of seven weeks 
with Mrs. Weld and their daughters, the 
Misses Florence and Patricia Weld. They 
motored to Murray Camp, near Grand Lake, 
Colo., which is noted as an especially good 
trout fishing country. 

Ted Madsen, traveling for Rettig, Hess 
& Madsen, and C. M. Thomsen Co., whole- 
sale jewelry firms, 100 N. 7th St., Minne- 
apolis, returned Sept. 3 from a trip of about 
two weeks through southern Minnesota, and 
just previous to that made a trip of three 
weeks through northern Minnesota and east- 
ern North Dakota. He was home three days 
in between. He reported finding business 
good. 








The opening of a second store by Beighley 
& Russell at Bay and Laura Sts., Jackson- 
ville, Fla., will mark another milestone in 
the steady growth of that firm of jewelry 
merchants. Within a few weeks the com- 
pany will observe its fifth anniversary in 
the jewelry field in Jacksonville, Fla. The 
new jewelry store is modern in every detail 
and was especially designed to give the 
store patrons the utmost in convenience. The 
fixtures are of a fine grade of walnut and 
the lighting effect is unusually attractive. A 
balcony forms a half circle about the store 
and offers an opportunity for the storing of 
excess stock and for offices. Display win- 


dows attract the attention. of the public on 
both the Laura and Bay Sts. sides, of the 
store. ; 














1t 











September 15, 1926 


THE JEWELERS’ CIRCULAR 


113 




















= 
= * , 
National Gift and Art Show 
Many New Lines Shown at Fall Exhibit in Hotel Adelphia, Philadelphia, Pa. — New 
Officers and Directors Elected 

















PHILADELPHIA, Sept. 8.—George F. Little 
of New York, managing director of the 
Eastern Manufacturers’ and Importers’ As- 
sociation, will manage the next exhibit of 
the National Gift and Art Association in 
the Spring here. This is the result of his 
unanimous election as secretary of the asso- 
ciation at its annual meeting here in connec- 
tion with the Fall show of the association 
at the Hotel Adelphia, and the choice means 
a decided change in the methods of conduct- 
irig the show. 

At the opening of the session the room 
was crowded, and President Emmet White 
of Baltimore requested all to leave with the 
exception of legitimate exhibitors and their 
assistants. Two tickets had been nominated, 
and it was voted to ballot for them as a 
whole. E. R. Thieler of New York moved 
the nominations be closed, and A. L. Reed, 
R. Gunschel and Mr. Hirschberg were ap- 
pointed as tellers. 

The officers elected are: President, Emmet 
White, Baltimore Clipper Importing Co.; 
vice-president, E. R. Thieler, E. R. Thieler ; 
treasurer, Thomas G. Williams, La France 
Textile Industries; secretary, George F. Lit- 
tle, George F. Little. 

Directors chosen are: I. M. Meyers, A. L. 
Tuska Son & Co., Inc.; J. C. Butterworth, 
Butterworth Co.; E. Wanda Baker, Colonial 
Candle Co.; Anne C. Wilmerding, Gifts 
Bazaar; Morris Cohen, Gift House, Inc.; 
R. Aberli, Jr., The Norwood Co.; E. H. 
Coles, Day Craft, Inc.; C. W. Fallows, At- 
lantic Refining Co.; Leon Sultan, Nathan 
Straus & Sons, Inc.; Joseph A. Jones, 
Mountain Communities, Inc. 

The election was made unanimous in quick 
order after the result of the balloting was 
announced. 

The slogan of the show this year was 
“Every Day Is a Gift Day,” and this was 
displayed prominently in every exhibit and 
on every floor. The show was on a larger 
scale than that of last Spring, six floors 
being utilized by the exhibitors, whose dis- 
plays covered a wide range of articles, in- 
cluding everything that possibly could he 
construed as having anything to do with 
gifts. 

The show was favored with much better 
weather than was the case last Spring, just 
escaping two solid weeks of incessant rain, 
and also the intense heat that only a short 
time before had transformed Philadelphia 
into a fairly good imitation of the Satanic 
Majesty’s realm. Buyers were in attendance 
early, and the exhibitors were much encour- 
aged by a good array of early orders. At 
other shows here much of the ordering was 
done in the last day or two, buyers holding 
off until they had seen everything and then 
doing their picking and chosing. This time, 
however, they indicated that the gift shop 
business had got down to real practical basis 
by making as many of their selections as 


possible on the first day or two, devoting the 
rest of the time to making second and third 
tours of the exhibits to see if they had over- 
looked anything that might be to their ad- 
vantage. 

A number of firms not at previous shows 
here were represented, as were several new 
lines. Mexican and Indian potteries and 
basket work were among them. Another 
new line was ostrich, shark, alligator and 
calfskin leathers for men and women, while 
the hooked rug also was on view, and im- 
ported writing paper and stationery had a 
place this year. Even greeting cards were 
on view, something out of the ordinary at a 
Gift Show. Some of the newer things at 
the show, the majority of them imported, in- 
cluded Chinese silk lamp shades of rich hues, 
rich black silk moire under arm bags, leather 
portrait holders in new designs and colors, 
glass atomizer sets in gold incrusted ware, 
perfumes, hand wrought silver in a number 
of cunning designs, buckles, rings, brooches, 
bracelets, etc., of sterling silver superim- 
posed on bronze, a novelty that attracted 
much attention. 

There were many new things in glass, 
Czecho-Slovakia being responsible for a 
large number of them, while France, Italy 
and England were the source of others. A 
novelty was glassware in black with a finish 
that gave it the appearance of satin, and this 
in pitchers, vases, etc., attracted much at- 
tention from the buyers. Combination white 
gold or Roman gold ship designs was an- 
other new thing that drew attention. 

From Czecho-Slovakia also came some- 
thing new in illuminated fruit pieces that 
had the colors of the real fruit so well 
simulated as to deceive at the first casual 
glance, while the decorative effects were 
appealing. Then, too, there were the fa- 
miliar peacock lamps, but in smaller sizes 
with correspondingly lower prices and some- 
what better turned out than the larger sizes. 
There were many new things in silver and 
bronze goods and in wrought iron, one of 
the best things in the latter being an eight- 
legged octagonal table with a top of Span- 
ish tile, the effect being decidedly artistic 
and brilliant. There also were Spanish 
wrought iron candlesticks and iron “gon- 
dola” smoking stands decorated in three 
colors. 

Hand-hammered brass was there in plenty, 
but several exhibitors showed this in a new 
treatment, giving a much richer effect. For 
table decoration there were several new 
pieces, one a four-piece electric candlestick 
supporting a bowl for flowers, the effect 
being very artistic. An imitation green gold 
knocker was a rich piece of work. One of 
the rooms housed green gold knocker was 
a rich piece of work. One of the rooms 
housed an array of music box novelties from 
Switzerland, and was one of the most popu- 
lar displays of the show. There was a musi- 


cal Christmas tree, a large number of which 
already have been ordered by one of the 
largest electrical houses of the country for 
distribution during the holiday season. There 
were all kinds of trick boxes for cigarettes, 
and other uses, all with music concealed in 
them which burst forth at the lifting of the 
lid. There have been musical boxes at pre- 
vious shows, but none in the number or 
variety as at this one. 

Of pottery there was no end. Most of it, 
of course, was imported, but nevertheless 
American potters had a very creditable rep- 
resentation, and none of them need to be 
ashamed by comparison with the imported 
articles. A novelty was the yellow flambe, 
with a very rich color effect, and there were 
several new designs in flower holders, the 
figures being beautiful in modeling. Per- 
fume lamps were shown and drew consider- 
able attention as a dainty adjunct to a bou- 
doir. Of course, there were all sorts of 
novelties in bridge sets and prizes, one cute 
bit being place numbers simulating street 
signs. Another pretty thing that attracted 
the women buyers was a swansdown powder 
puff with a pretty girl’s head as a handle. 

Among the new pottery numbers were 
polka dot jugs, vases, pitchers, etc., in blue 
and white, another claim of them to the at- 
tention of the buyers being that they are 
fireproof. 

One of the most attractive novelties of the 
show was the sets of Dickens’ characters, 
little figures in lifelike colors and including 
Mr. Pickwick, Sam Weller, Mrs. Gamp, 
Mr. Bumble, the Beadle in “Oliver Twist’; 
Micawber and several others immortalized 
by the great novelist. These attracted, per- 
haps, as much attention as anything. 

One novelty that claimed considerable at- 
tention was an English hanging porch vase 
in several colors. Its rich effect drew favor- 
able comment from the majority of buyers. 

Automatic cigarette boxes in new designs, 
sweetmeat sets with a lustre center, a tea 
and cake set with cake tray and cup com- 
bined, but sans saucer, in rich colors proved 
a good offering. 

Of Oriental goods there were many, but 
in the main these followed the usual lines, 
although there were several novelties, but of 
a minor nature, among them. 

The show was marked by a larger attend- 
ance of jewelers than ever noted at previous 
gift shows in this city, and this indicated 
that the Philadelphia jewelry trade at least 
is awakening to the opportunities in the gift 
business and will hereafter be potential com- 
petitors of the regular gift ware shops. It 
was noticeable, also, that among those in 
attendance were a number of “up-State” 
jewelers from Pennsylvania, New Jersey, 
Delaware and Maryland, showing they are 
proportionately more awake to the possibili- 
ties of the gift shop business than their city 


brethren. 
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The Pairpoint Corporation 


Manufacturers 


of 





Silver Plated Ware, 
Metal Electroliers, 
Decorated Glass Shades, 
Cut and Engraved 
Crystal Glass, 

Fancy Colored 

Blown Glass 














Showing-a-New 
TABLE ENSEMBLE 
of Hand Wrought-Crystal 


The Pairpoint Corporation 
Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 
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Lamps the “Jewels of the Night” 








Some Valuable Hints Which the Jeweler Can Use to Advantage 
in His Store and Gift Department 
By Robert E. Parrish 








PRESTIGE, that moral influence due to 

past reputation, is one of the greatest 
assets enjoyed by reputable retail jewelers. 
It is guarded jealously. 

Fifth Ave. lends no’ prestige to its fore- 
most concern—a world-known firm of 
jewelers—but the name of that firm lends 
an atmosphere to Fifth Ave. greater than 
any combination of other trades, grouped 
from Washington Square to Central Park. 
Its building is an architectural delight. 
Formality and dignity are reflected almost 
to the degree of austerity. Millions have 
passed it by, becoming awe-inspired at the 
first, quick glance within. Instinctively,. the 
mind associates all inside with the precious 
and the costly. 

In every city retail jewelers have vied 
for such prestige. By its very virtue this 
business for years has been confined mostly 
to a wealthy patronage. Individual visits 
were infrequent. Credits were extended. 
Custom was dignified. 

Quite by accident, we once purchased from 
that world-known firm a quire of the finest 
writing paper we have ever used. The cost 
was no greater than elsewhere, less than our 
daily contribution at the altar of Lady Nico- 
tine. This was followed by an order for 
business stationery. Aggregate purchases 
since have totaled far more than any ex- 
penditure of ours upon diamonds. 

The effect upon guests of the name at- 
tached to simple little bridge prizes amazed 
us. Identical articles from other sources 
would have afforded nothing like the pleas- 
ure. For such is the reaction of the human 
mind. Few of our friends rank among the 
extremely wealthy. Most of them own 
homes and support a car or two. Among 
them, not one had considered this fine firm 
for small purchases. Contact between them 
had been limited to an engagement ring— 
ina few cases two of them—or articles of 
great intrinsic worth. 

Quite a coterie of buyers has resulted 





from that initial quire of writing paper. 
Without actually knowing, we would esti- 
mate aggregate purchases to run well into 
thousands of dollars. Advertisement has 
been entirely verbal. 

No loss of prestige is apparent as a result 
of it. On the contrary, it has cemented busi- 





The Birth of the Lamp 


“Unseen, unheard, the rains of a 
thousand years fell upon a stone. In 
the end a hollow place was worn, 
and after that, when fell the rain, 
it stayed therein a little space. . . . 

“In after years a man chanced 
by—when man he came to be— and 
looked thereon and thought. . . . 

“A friendly fish, more daring than 
the rest, supplied the oil; a piece 
of moss, sun dried, the wick. One 
stone against another he struck 
then, until a spark came forth, as 
he had seen it come before. 

“And thus THE LAMP was 
born.” 











ness trust and confidence. It was aptly ex- 
pressed by one matron who exclaimed, “I 
used to hate buying baubles. Now the pleas- 
ure of buying exceeds that of giving.” 

In this little incident there would seem to 
be food for thought. It is good business 
judgment to protect this prestige. Is it 
necessary, however, to permit increasing en- 
croachments upon all sides by department 
stores and gift shops? Must this prestige 
react as a barrier against expansion? 

If the argument is presented in rebuttal 
that gifts are carried; that at various times 
ventures have been tried only to prove un- 
successful, we would answer it is due to the 


fact that such attempts generally have been 
haphazard. Lacking careful planning, they 
were doomed at conception. For the sake of 
illustration, let us select one of the most im- 
portant items among gifts, with which most 
jewelers are familiar—lamps. Some years 
ago it was an important one in the jewelry 
trade. Today its field is greater than ever 
before. It is an industry of approximately 
$60,000,000. Its potentiality may be grasped 
by the fact that although the potential field 
averages eight lamps per each house in the 
United States, the present number in use 
actually totals but one and a fraction. It 
does not even approach the point of satura- 
tion. Many jewelers have emphasized they 
have been unsuccessful with lamps due to 
department store competition. Why? 

One deterrent factor has been lack of 
proper display. It is recognized that most 
gems, particularly diamonds, are best dis- 
played under a blue-white light, which. both 
enhances their apparent value and stimulates 
desire of ownership. So important is this, 
and rightly, that’ such general overhead 
lighting is standardized. Yet the nature of 
that light, in color and intensity, is decidedly 
cold. Satisfactory for jewels, under it few 
gifts appear to best advantage, while lamps 
actually suffer. For a lamp makes its best 
appeal when lighted. It is athrob with life; 
a vital spark of ornament. Again, lamps 
have been scattered over the entire area, fre- 
quently distributed along counters. They 
lacked the appeal of orderly mass display. 
Generally they have stood alone, or been 
placed in an association entirely foreign to 
them. 

A second factor has been that of salesman- 
ship. Salesmanship has been defined as the 
ability to sell merchandise which won't 
come back to customers who will. Well 
versed in diamonds and watches, when pre- 
senting these, a salesman’s arguments were 
convincing. His knowledge of lamps, upon 
the other hand, has been meagre. Because 
he was not intimate with his subject, he 
failed to inspire confidence. 

A third factor has been in the buying. A 
buyer will attempt to meet department store 
competition. He has gauged his purchases 
by their displays. It may have been done 
unconsciously. Too frequently we have en- 
countered identical lamps, or very similar 
lamps, displayed by jeweler and department 
store even in small towns. Alone, he is 
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Good Merchandising for Jewelers 


demands a class of goods which you can sell all year round 





That is why far-seeing jewelers everywhere 
are turning to 


BRISTOL ART OBJECTS & GIFTWARES 


—new and beautiful home decorations, ideal for 
your stock and a tonic for your window displays 








These giftwares sell retail for $20.00 and up, 
and there are no dull seasons 






Come to our showroom in New York and see 
the wonderful display 


The BRISTOL COMPANY 


Importers—Manufacturers 


Showrooms—is54 East 55th Street, New York. 
Factory—340-342 East 38th Street, New York 
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competing against syndicated purchases. 
Perhaps some day we will meet syndicated 
gift buying for the jewelry trade, when com- 
plete lines will be reserved exclusively for 
its use, but that is a thing of the future. 
Again, many lamps have been bought with 
little or no thought to fitness of purpose. It 
is insufficient for a lamp to be beautiful; it 
must be useful. 

Another reason: for failure has been that 
he has not followed style trend. Within the 
last year, hundreds of thousands of dollars’ 
worth of American Colonial furniture has 
been built; fully as much has been turned 
out in the Spanish style. Obviously, these 
will demand lamps of kindred nature. More 
and more, houses have smaller rooms with 
lower ceilings. Increasingly, people are de- 
serting large homes for apartments. Chairs 
and tables are lower in height. As a conse- 
quence, smaller lamps are the vogue. 

Perhaps the greatest single factor has 
been due, however, to the fact that because 
the jeweler has ‘considered such items as 
lamps as incidental, his customers have had 
the same reaction. His name is simply not 
associated by them with these items. 

It would seem, therefore—and many jewel- 
ers have been so impressed—that lamps were 
no longer within the scope of the retail 
jeweler’s business. Fortunately, this is not 
true. These are the reasons: 


Lamps require neither daylight nor over- 
head light, and since mass display is de- 
sirable, a section should be devoted to them. 
Such a section utilizes space of little gen- 
eral value. If made easily accessible, by stairs 
or elevator, the basement is excellent. The 
best approach, of course, is that of wide 
stairs, carpeted, with a well arranged dis- 
play upon the landing. The lower floor 
should be carpeted and walls finished in 
neutral tone. The atmosphere should be one 
of richness. 


The extreme rear of the floor may be 
used. A colorful display at this point off- 
sets the austerity of the front, expressing a 
spirit of cheerfulness generally lacking. 
Since diamonds usually are displayed well 
toward the front, the warmth of a mosaic 
of shades in the rear will not affect their 
brilliancy of color, yet present an inviting 
background to the entire store. A balcony 
may be used. 


Whether upon the landing, first floor rear, 
or upon balcony, they are their own adver- 
tisement. Light attracts, and the appeal of 
color is universal. Customers will remem- 
ber, and at the proper time associate its 
appeal with their needs. Of course, the 
section must be aided by judicious advertis- 
ing; the windows are a valuable supple- 
ment. Augmented by window displays and 
newspapers, an upper floor may be used to 
advantage. 

Lamps are never displayed alone in the 
home. That is, they do not stand alone. 
They may, therefore, more advantageously 
be displayed with pieces of occasional fur- 
niture. 
rectangular tables; consoles and mirrors; in- 
teresting chairs; all of these may be used. 
They should be separately priced, and ar- 
ranged in groupings. Smokers’ ash-trays, 
humidors, cellarettes, Majolicas, book-ends, 
and numerous objects of art selected from 
stock may be included in the various groups. 
It is not unusual for a customer to select 


Round, hexagonal, octagonal, and . 
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an entire group, when well arranged. A 
console, mirror and torcheres, aided, perhaps, 
by a blue vase filled with purple heather, 
approximates in cost the value of a gem. 

The next reason is salesmanship. A sales- 
man’s qualifications are supposed to include 
perseverance, enthusiasm, tact, a good ap- 
pearance, and a full and complete knowledge 
of the articles offered for sale. Conceding 
the first two of these qualifications to be 
met adequately by the department store or 
gift shop, in tact, personal appearance and 
education as well, the calibre of the retail 
jewelry salesman is beyond comparison. If 
incompetence is acknowledged, it is due to 
lack of information ,and not to lack of abil- 
ity. This is true of business incompetence 
in all fields. 


Another reason is in buying. The field of 
selection is large. There are candlesticks 
and candelabra; floor lamps with large, me- 
dium and small shades; so-called “bridge” 
lamps of every description; torcheres, lan- 
thornes, novelties and pedestal and vase 
forms in infinite variety. Materials include 
—in addition to the more precious metals— 
bronze, brass, iron, porcelain, pottery, quartz, 
glass, pewter, tin and marble. Study the 
market. You have an entré to many sources 
which few department stores can ever hope 
to reach. There are firms which not only 
do not solicit but will not accept department 
store business. Study the differences in 
materials, and of great importance, see that 
the sales force is acquainted with these dif- 
ferences. Much may be learned from manu- 
facturers’ representatives. There are many 
good books on interior decoration. Read at 
least one. It will acquaint you with that 
phase. 

See that your sales force studies each 
lamp, both lighted and unlighted. Each 
point of interest or superiority should be 
carefully noted for future presentation to a 
prospect. Its qualifications to meet its re- 
quirements should be considered. Decide 
its fitness in regard to simplicity or elegance; 
to form; to height; to the amount of light 
given; to its own proportions and the pro- 
portions of its groupings; to tone; to color- 
ing; and to the character of the background 
where it will prove most fitting. 

In buying choose carefully to meet the 
needs of the clientele to whom you intend 
appealing. Utilize the general knowledge 
of your associates. A well-read jewelry 
salesman has a broad knowledge of the 
period styles. He knows porcelains, whether 
Wedgwood, Sevres or Chinese. His knowl- 
edge is far greater than many who have sold 
lamps for years. He recognizes the differ- 
ence between temple, rose and ginger-jars; 
he quickly senses the main points of superi- 
ority between Chinese and Japanese ware. 
His knowledge will stand him well among 
figured lamps, whether of jade, rock-crystal, 
rose-quartz or ivory. Among these, facts 
of interest are as impressive when present- 
ing a lamp as a pendant. He may stress the 
fact that better jade is greenish-white in 
color, is very hard, and differs from soft 
jade, or soapstone in the touch, since the 
latter has a greasy feel to the fingers. As 
he would hold a string of rock-crystal to the 
cheek, explaining a trait of real crystal is 
its ice-like coldness, he may inspire inter- 
est in such a figured lamp. He may ex- 
pound somewhat on the fact that the peach- 


117 


bloom. of rose-quartz is enhanced under arti- 
ficial light, for which reason thicker figures 
are better; or he may point out the lozenge- 
shaped markings of real ivory in contrast to 
pieces of imitation ivory or bone, which lack 
these. He may liken an exquisite mounting 
to a piece of finely chased gold. 

Similarly will he soon learn to present 
his shades. If of silk he may draw atten- 
tion to the workmanship, safely relying upon 
the fact that every woman has a more in- 
timate knowledge of needlework than mere 
man may ever hope to possess. He will 
learn much from them, of assistance in fu- 
ture buying. If of parchment, he may liken 
to a painting. Unless one is satisfied with 
a chromo-lithograph, he or she should not 
be content with less because it takes the 
form of a shade. For it should be remem- 
bered, and mentioned, that a shade 20 inches 
in diameter when stretched out into its 
original panel becomes a painting more-than 
five feet in length. The circumference of 
any shade is more than three times its diam- 
eter. 

He may then seat his customer beside the 
lamp, that the practical phase be considered. 
Use a telephone book; its print is impres- 
sively fine yet distinct. Adjust the position 
of the lamp so it does not break the cardinal 
rule of illuminating engineering: “Light 
upon the object, not in the eyes.” 

Always see that the filament of the bulb 
is not visible through the fabric. Generally, 
the diameter of a lamp shade should not be 
more than two-thirds that of the table upon 
which it sets; the distance from the table 
to bottom of a shade should approximate the 
shade’s diameter; upon low tables, closed 
top shades are best, as they protect the eye 
when one stands above them, and eliminate 
circles of light being cast upon the 
ceiling. 

Lamps are a proper item for the retail 
jeweler. They are “jewels of the night.” 
The backbone of most department store busi- 
ness is price appeal. It seems to us that the 
most intelligent method of overcoming such 
competition is not in desertion of the field, 
but -by taking inventory of our sales assets, 
and using them to their fullest extent. 
Otherwise, “What price prestige?” 





A Misconception of Decoration 





(THOUGH the art of decoration legitimate- 
ly permits deviation from “the straight 
and narrow path,” vagaries are not in that 
good taste which retains favor in the eye of 
the lover of beauty. On this point perhaps 
a paragraph from R. G. Hatton’s “Princi- 
PLES OF DECORATION” (London: Chapman & 
Hall, 1925) is an illustration. He writes: 
“The primary canon of the art of the later 
Renaissance—that the whole is vastly more 
important than the part, and consequently 
that the part is of little importance beyond 
contributing its note to the effect—had an 
extremely bad influence on art. For this 
apotheosis of the whole, chiming well with 
the notion of grandiose organization of so- 
ciety under such monarchs as Louis XIV, 
became established as one of the main char- 
acteristics of High Art and of the Grand 
Style, so that there has come down to our 
own time a glibness of composition which 
shelters under the dogma of the exigencies 
of decorative conditions.”—C. W. C. 
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One of the New Janusch Line of 


Genuine Cast Brass Lamps 


comprising a large assortment of Table, Boudoir, Console, 
Bridge and Junior Lamps of exquisite beauty both as to 
modeling and finish. 


Brass - Bronze and Wrought Iron Goods 








Ash Trays Door Porters Lamps Paper Knives 
Andirons Fire Sets Table, Floor and Sun Dials 
Book Ends Fire Lighters Boudoir Screens 
Candlesticks Fenders Mantel Ornaments Sconces 
Candelabras Girondols Medallions Toasting Forks 
Coal Hods Hob Grates Match Safes Tea Caddies 
Cigarette Boxes Jamb Hooks Nut Crackers Vases 
Chestnut Roasters Lanterns Nut Bowls Wood Carriers 
Drapery Pins Lantern Brackets Paper Weights Wood Boxes 


Door Knockers 


Janusch Manufacturing Company 
282-290 East 135th Street, New York City 


Established 1873 Incorporated 1907 


SAMPLE ROOMS: SAMPLE ROOMS: SAMPLE ROOMS: 
180 New Montgomery St. Terminal Sales Bldg. Hibernian Bldg. 
San Francisco, Cal. Seattle, Wash. Los Angeles, Cal. 
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Let the Buyer Beware of Overbuying 


Careful, Thoughtful Purchasing and Keeping in Constant Contact With Sources of Supply 
Essentials of the Successful Gift Department 





3y Norman Hawthorn 
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ELL do | re- 

member a re- 
mark made by one 
of the best buyers 
in his field. We 
were discussing the 
qualification of sev- 
eral men whom it 
was expected would 
try for the buyer- 
ship in a large de- 
partment store and 
it was rather ex- 
pected that one particular man was more 
likely to get it than any of the others. 
Mentioning this particular applicant's name 
and his possibilities, the man with whom I 
was conversing said “No, he won't get it; 
he can’t say No.” For the moment the re- 
mark was rather puzzling until enlarged 
upon and, as near as I can remember, the 
explanation was something like this: 


“That man is one of the best posted men 
in the game. He knows good values, he 
knows good wares, he has fine taste and will 
always have a beautiful department wherever 
he is, but he can not refrain from buying 
pretty nearly everything that is offered to 
him, provided the value is there. He does 
not stay very long in any one place and 
always leaves a whale of a stock behind 
when he leaves. What he needs is a tough 
merchandise man to put the brakes on. He’s 
a wonderful assistant and when he learns to 
say ‘No,’ will be a fine buyer, but not yet.” 

This little conversation has stuck in my 
mind for years and it seems to me that it 
is not the least important quality that a 
buyer should have whether he is the owner 
of an establishment or in charge of a de- 
partment. None of us are free from mak- 
ing mistakes and too much care can not be 
used in placing orders. The small store 
with a limited outlet finds it serious to have 
.a heavy stock of any one particular line. 
It cramps it all around. First of all, it ties 
up money in stock that gets no turnover. 
Sometimes this prevents buying other things 
that move readily and therefore causes a 
double loss; one because you can not make 
a profit on something that does not sell and 
one, the more or less theoretical loss of a 
profit on something you could sell if you 
had it but can’t get it because money is tied 
up elsewhere. Then again there is the men- 
tal attitude of salespeople for things that 
won’t move. The majority of them will 
follow the lines of least resistance and push 
the sales of those items that are the easiest 
to sell. They must sell a definite amount 
‘each week or they don’t pay and are re- 
leased. They know this and the book they 
run is important to them. The time spent 
‘in trying to push a slow moving item might 
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be better used with the more lively ones and 
their average figures run better. The in- 
evitable result is that everyone sours on the 
slow stock moving items and they become 
sort of “outlaws” in the stock, shunned by 
customers and salespeople alike and a difh- 
cult problem for the buyer to solve. 

The larger stores can more easily “take 
the medicine” for although their stocks are 
proportionately larger, their pulling power 
through advertising, is infinitely larger than 
the little fellow’s and a sharp cut, an ad and 
most likely they dispose of the stock, free 
some money, even if at a loss and proceed 
to tackle the next problem. Buying ahead 
is responsible for quite a bit of grief in 
this respect and is one of the things that 
should be done very cautiously. It is 
frightfully easy to spend a lot of money for 
future deliveries and not a great many 
buyers are so constituted that they can pre- 
vent getting top heavy in some things. This 
is a type of buying that really belongs to 
the large establishments where heavy orders 
must be placed and the wares made up after 
the order is given. It is even more neces- 
sary to buy ahead on foreign wares for 
there the time in transit must be considered. 

Granted that better prices are given to 
large buyers for future deliveries. Is this 
enough to balance the uncertainty of quick 
re-sale and possible changes in the taste of 
the buying public? We well know that 
some things have to be bought in advance 
or you just can’t get them at all. Well, 
what of it? What has the other method 
of buying to present? The largest argu- 
ment against a modified hand to mouth 
method of buying is that higher prices must, 
as a whole, be paid and purchases made 
more frequently. There is no argument in 
favor of a higher purchase price if that 
alone must be considered. 


Take it for granted that the large store 
can always buy closer than the small one, 
even on the same wares, for quantity enters 
and quantity counts when it comes to price. 
Then again the large establishment must do 
infinitely more business than the smaller one 
as their cost of doing business is much 
heavier. One of the objections to very 
large establishments, is the almost total loss 
of personal contact between buyer and pur- 
chaser and this contact in the smaller places 
is the most valuable asset they have. Quite 
naturally, the details of the smaller shop 
come more directly under the observation 
of the owner or manager than they do in 
the larger one. There is more personal 
supervision given all angles of the business. 
A lot of the mechanical detail is not needed 
and the touch of individuality is ever 
present. That touch of individuality counts 
and is a very big factor for the smaller 


places. The personality of those with whom 
the customer comes in contact. The fact 
that the wares are largely individual. A 
wide variety of items of which the stock 
carried is not large but selected with care 
and of which a large quantity quite often is 
not obtainable. Regardless of the size of a 
store, any article of which a very large 
quantity 1s obtained loses part of its charm 
and for those firms that try to present a 
constantly changing and well chosen assort- 
ment, price should not be the only con- 
sideration. 


Those buyers who are more interested in 
the building of a quality and character estab- 
lishment, find that price follows quality and 
a little more in the cost does not mean very 
much. Small shops, of recent years, have 
grown like mushrooms even in communities 
where there are large or fairly large stores. 
Enough of them survive to prove that at 
least a goodly part of the buying public is 
not primarily interested in price first, but 
that fair pricing of the better wares and the 
irresistible charm of individuality are 
profitable to the smaller shop. Consider 
then, the advisability of not putting too 
much stress on quantity production and dis- 
tribution. 

True, you are in business to earn a living; 
but if while doing so you can get thorough 
enjoyment and real pleasure, are you not 
getting more out of life? You will spend 
more time in the various markets from 
whence you draw your stock but you will 
also be enlarging your own views as well 
and obtaining more information than you 
think for. You will see the newer things 
quicker than most of your competitors. You 
quickly get the reputation of having the best 
there is in your business and the very fact 
that you are always on the hunt for new 
things, sort of puts a stamp of progress on 
your place that is the best advertising. 


Quantity; yes—but diversity should come 
first. Don’t think you will be regarded as a 
little fellow. You won't, but you will be 
regarded as a very satisfactory customer by 
the wholesaler and the outlet for good wares 
in your vicinity. I don’t ever remember of 
having heard of a buyer being “stuck” with 
good ware bought in moderation and the 
ability to say “No” won't hurt a bit. Say 
“Yes” too, as occasion requires, but some- 
how or other, a buyer can always get all the 
merchandise he wants to whenever he wants 
it. While factories produce, don’t think you 
have to buy the entire output to insure get- 
ting your share. “Let the buyer beware” is 
ever true for it is always far easier to buy 
than to sell. By that I mean it is easier to 
spend money than to get it back, plus a 
profit. 

Every dollar you-spend for. merchandise 
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Perfect Gems ~ 


All the painstaking care of the Jeweler’s Art has been applied to the many items 
of beauty embodied in Selden Selections. Their grace, color and manufacture 
make them perfect gems in their own field and their low price makes them still 


more attractive. 
Literature sent on request 
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must earn enough to pay not only for itself, 
but also a proportion of the non-productive 
expenses of doing business generally classed 
as “overhead” or “the cost of doing business.” 
Every dollar spent must therefore be looked 
at from a selling, as well as a cost stand- 
point. A dollar spent for merchandise 
means a dollar and sixty cents, at least, must 
come back through the item you buy or 
something else has to do double duty. If 
you can not make a profit at re-sale, noth- 
ing is a good buy, regardless of price. 

It pays to be careful and my observations 
have been that the most successful of smaller 
shops are successful because of careful, 
thoughtful purchasing, keeping in constant 
contact with their sources of supply and 
watching the individual transaction, both 
buying and selling. 





Stocking October Merchandise 
in the Gift Department 





THE months of September and October 

are almost similar in demands upon the 
gift department of the jewelry store. House- 
hold items for those who will start house- 
keeping in the Fall and for those who will 
redecorate and replenish their household 
stock are in great demand during September 
and October. The Summer merchandise 
should be in the background by the middle 
of this month, and Winter should have full 
sway in the gift department. 

Young people are at school. They have 
been stocked and well taken care of by now. 
The jeweler is interested in keeping the 
women, with their first bridge club meetings, 
supplied with the best of prizes, and in 
bringing before the public some of his first 
ideas of Christmas merchandise. In the lat- 
ter part of October he begins to drive home 
to his customers the number of beautiful 
gifts he has and how appropriate they are 
for Christmas presents. He drives this home 
through display methods in interior and in 
windows. Newer merchandise will be shown 
in the latter part of the month and the store 
carrying favors will push them to the fore- 
ground in a separate display on a table or 
showcase, reminding the customers of Hal- 
lowe’en. 

Novelties of all sorts which will appeal 
to the woman who is fixing up her house 
after the Summer bareness should be in win- 
dows and prominently displayed in the gift 
department. 

Andirons and fireplace brooms, and other 
items such as wood and coal carriers which 
are handled in the gift department of many 
jewelry stores, can be brought to the fore- 
ground at this time. They make a very at- 
tractive display, and a chimney and fireplace 
arrangement can be used for they are in 
great demand for Christmas displays. This 
can be used as a background for a store dis- 
play or if the window is large enough can 
be used in the window. Attractive chocolate 
sets, coffee and tea sets in china, pottery and 
silver can be featured this month, and trays 
should also be shown. ‘Telephone pad, tele- 
Phone set, telephone screen, and anything 
connected with a telephone can be displayed 
Now for the woman is beginning her endless 
telephone talks and arrangements for parties 
and bridges and luncheons. 

An engagement calendar, or engagement 
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books are good items, too, for this time of 
the year for the Fall social activities are 
now in swing. 

Smoking sets, for men and women, and 
card items are in demand and will be 
throughout the Winter months and on into 
early Spring. The jeweler can always 
bring those items to the attention of his 
customers in some kind of a display. Per- 
colator sets are also good items to bring 
before the public now. They add to the ease 
with which the late supper can be served and 
should be accompanied with a display which 
suggests this to the prospective customer. 

Birthday greeting cards and Hallowe’en 
cards should be on display in plenty of time 
to catch the buying public. 

There are many new items to be seen on 
the market today for Fall delivery. The 
jeweler who has realized the possibility of 
pottery and china in his gift department will 
be more than interested in these items. Noth- 
ing could be more popular than the invalid 
or convalescent set, an individual 16-piece set 
which can also be used as a breakfast set. 
This set is a dainty affair, in blue with black 
spouts and handles and edges, the insides of 
the cup, etc., being white, and there being a 
white spot in the center of each plate. The 
other colors besides blue are, rose, yellow and 
a light green which most likely will be called 
olive green. The set consists of a coffee pot, 
a teapot, and a hot water pot, a cream 
pitcher, a sugar cup, a cup and saucer, a 
cereal plate, egg cup, covered muffin or toast 
dish, a luncheon plate and a bread and but- 
ter plate. 

The jeweler stocking this set can arrange 
it on the tea wagon and feature it as an in- 
dividual breakfast or luncheon set, or he can 
feature the convalescent idea. This set is 
small and dainty enough to be displayed in 
any jeweler’s window and will draw much 
attention if shown on a tray and the tiny 
card bearing the explanation, “Convalescent 
service” at the edge of the tray. It is not 
too feminine for use by male convalescents. 





Experience in Art 





A GLIMPSE of the essential qualities of 
art, and the fashioning of such a piece 
of work, is given in “Glamour,” the recent 
work by Stark Young, who states: 

“Every man has some ability and gift 
toward seeing the essential quality of what 
he experiences. He may easily see that the 
characteristic of a circle is a series of points 
equi-distant from one point. The essence of 
a straight line is that it is the shortest dis- 
tance between any two points within it. And 
from such as these he passes to more diffi- 
cult pieces of experience, and to the discov- 
ery of what shall be for him the essential 
quality of the wind at night say, or the 
poetry of Shellet or Leopardi, the art of 
Duccio or Botticelli, the character of a great 
city, or heroic figures in time, or cycles of 
thought. 

“An artist, however, is by his very nature 
distinguished from most men by the force 
that drives him toward an essential char- 
acteristic. The extent of this force is one 
of the measures of the artist in him. He ap- 
proaches his material—the sculptor his living 
model or anatomy, the painter his landscape, 
the dramatist his men and events—and finds 
in it something that is his idea; he means 
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to discover that element which for. him-will 
be the conscious being; he finds in his ma- 
terial that something; he finds that which 
will be for him permanent and ideal, and 
will remain for-him when the material itself 
has faded. He is driven on by hié desire to 
free his idea from the confusions and acci- 
dents of the original material and to leave it 
essential. 

* * * The separate and individual na- 
ture of each art, and of any school or period 
in art, best appears through the essential 
idea or quality expressed in any piece of 
it. All arts have at bottom 'the same func- 
tion.” CME. 





Cashing in on Hallowe'en Gifts 





THERE are many jewelers who will not 

know what to do at Hallowe’en because 
it is not a gift day for which they carry 
particular merchandise. But, they can dress 
an appropriate window, showing in it gift 
suggestions, and place in that window the 
suggestion on a neat card. .“Hallowe’en is 
the time for giving her another gift.” 

The color scheme should! be black and 
orange, as all jewelers know: The window 
can be in crepe paper and .made very at- 
tractive, or the window can have only a 
black velvet ground with a few paper witches 
and black cats and a couple of pumpkins, 
in the background, making the Hallowe’en 
greeting cards carry the main idea of the 
season. The items as suggestions for a “gift 
for her” should be small, and not too ex- 
pensive—principally novelties ;which will ap- 
peal to the woman and not put a big hole in: 
the man’s bank roll. The jeweler must re- 
member Christmas is but two months off,. 
and he cannot expect to. get a large percent- 
age of men to invest in a Hallowe’en and a 
Thanksgiving gift of any financial propor- 
tion and then buy heavily at Christmas. The 
jeweler can, though, catch the men for just 
little gifts for Hallowe’en “for her” which 
will please her and make an occasion of the 
day. 

Just what these little gift suggestions will 
be is very difficult to say. The jeweler, with 
one glance over his stock, can tell what items 
under $5 make attractive gifts for women, 
and those are the items for him to select 
for his window display. 

In the front of the store he should group. 
his suggestions for the gifts “for her” and 
put a few there “for him,” for many women 
will buy something in the hope that their 
husbands will also buy them something. 

The Hallowe’en cards, both place cards 
and greeting cards, and any favors which the 
jeweler may carry, should also be on promi- 
nent display in the store, co-operating with 
the window display by their prominence in 
the store once the customer is inside. 

The Hallowe’en window display should 
be striking. The jeweler who does not want 
the crépe paper and the bats, and cats and 
witches and pumpkins can depend on the 
greeting cards alone at the front of the win- 
dow, but then he should use no other color 
but black as the ground in his window dis- 
play. But, jewelers today are gradually 
getting away from the idea that they cannot . 
join the other window dressers in being in‘ 
style and in season, and many jewelers will 
find that with a little care they can arrange - 
very attractive Hallowe’en windows. 
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THE MIGNON 
CORPORATION 





Mignon—the line complete 
consisting of Perfwme Sprays, 
Perfume Droppers, Powder 
Boxes. Designed and created to 
appeal as containers for the pre- 
cious perfumes and toiletries of 
those who command the best— 
and those who are pleased to 
have the finest to offer. Mignon 
Perfume Sprays are designed to 
preserve and avoid waste by 
evaporation. 


Delightful for gifts—small and 
inexpensive styles for favors— 
more costly styles for treasured 
gifts, including satin boxed sets. 





29 West 35th Street, New Yerk City 


LONDON 


PARIS 











Distinctive Art Ware 
WROUGHT IRON 


of hand made hammered iron in early American 
Styles 


Lamps 
Of the unusual type from the Italian and Flem- 


ish Schools, done in the Floréntine manner, in 
gold and colors. 


Bronzes 


To have bought them direct from the manufac- 
turer and saved considerable by so doing, satis- 
files your sense of economy and a ready sale, 
because of their artistic value, workmanship and 
finish, 

Catalog and prices sent on request 


Pompeian Bronze Co. 


INCORPORATED 
Manufacturers of Artistic Bronzes 
225 Fifth Avenue Room 507 New York City 


September 15, 1926 














JUST OUT 
Our 1927 Catalog 


Illustrating Complete Lines of All the 
New and Popular 


Toilet Sets 


In 


Translueent Pearl 


All Colors—Plain or Stone Set 
Also Engraved Designs 








Write for Your Copy. 





K. D. Rogers Company 
39 So. Wabash Avenue 
CHICAGO ILLINOIS 
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The Pulling Power of a Gift Department 





By A. Stanley Brussel, President of the Eastern Manufacturers 


and Importers Association 























—— 


N organized survey by one of the leading 

trade journals of this country, covering 
a period of several years, has brought to 
light the fact, that it costs the department 
stores in the 10 largest cities of the United 
States, seven cents for every man, woman or 
child that entered their doors. This was ar- 
rived at by offsetting the total number of 
customers and visitors against all expenses 
such as rent, light, heat, advertising, salaries, 
delivery expenses, etc. Several other interest- 
ing facts were brought to light by this 
survey, the most important of all being that 
notwithstanding the increased cost of doing 
business in the last 10 years, the department 
stores had succeeded in materially decreasing 
the per capita pulling power cost. This 
was accomplished by the addition of many 
departments which had never been featured 
in department stores before and which served 
as an added attraction to the buying public. 

All the foregoing is set forth to bring to 
the attention of the retail jeweler the fact 
that the addition of an attractive gift depart- 
ment would reduce the per capita cost of 
each customer or prospective customer enter- 
ing the jeweler’s shop by attracting a greater 
number of such people without adding to 
his regular overhead charges. This has been 
proven in so many cases that it no longer 
admits of argument. The jeweler who has 
been wise enough to note the trend of the 
times and has installed such a gift depart- 
ment in his establishment, has found that 
the entire complexion of his business has been 
changed. Instead of having just two months 
in the year of business activity, he now finds 
that his gift department brings to his shop 
a Clientele that make their purchases through- 
out the year and not exclusively for the 
June wedding or the Christmas gift. 

When the gift shop idea first came into 
being, the jeweler held aloof because he re- 
garded the handling of low priced gift objects 
as being beneath his dignity; but the ingenu- 
ity and resourcefullness of the manufacturers 
and importers of this country have been 
brought into play to such an extent, that 
today a woman can purchase a whist prize 
or luncheon favor costing her no more than 
a dollar but possessing all the attributes of 
dignity, refinement and good taste. 


The wise jeweler quickly sensed the ad- 
vantages of a gift shop in his establishment. 
He realized that his name on a gift package 
would carry with it, the dignity and re- 
sponsibility associated with the name of the 
town’s leading jeweler. That the idea is a 
Proven success, is borne out by the fact that 
at the last exhibit of the Eastern Manufac- 
turers and Importers at the Palmer House, 
Chicago, July 26 to Aug. 7, hundreds of 
leading jewelers from all over the country, 
made extensive purchases of the various lines 
there displayed. Not alone does the gift shop 
department have the pulling power to bring 
People to the store for that department but 





by adding greatly to the number of visitors 
to the jeweler’s shop, it is bound to stir into 
activity the jeweler’s regular staple line of 
merchandise. The jeweler’s show-window 
can hardly convey to the people of his town 
everything that he has to show in the way of 
jewelry merchandise but when they are 
brought past his counters to reach his gift 
department, it is only a matter of simple 
psychology that not only would they be put 
in a position to observe the extent and nature 
of his stock of jewelry wares, but would 





A. STANLEY BRUSSEL, PRESIDENT OF THE EAST- 
ERN MANUFACTURERS AND IMPORTERS 
ASSOCIATION 


often see articles which they would not have 
otherwise seen and which they would pur- 
chase. 

An idea, common to the minds of many 
retail jewelers, is that a gift department in 
their shops would place them in competition 
with, or on the level of the small gift shops 
and the large department stores. This is an 
absolute fallacy. The jeweler can today 
choose a myriad of items from a vast num- 
ber of lines that are in close harmony with 
his regular jewelry and silverware that the 
ordinary gift shop could not handle. And, 
with the exception of the largest cities, the 
gift departments of department stores do not 
go in for the class of merchandise now be- 
ing produced for the retail jeweler. Under 
this class of merchandise might be mentioned 
such things as Oriental objects of art, French 
gilt bronze, toilet sets, perfume bottles, trays 
boudoir lamps, crystal, glass, china and 
earthenware and marble from Germany, 
France, England, Holland, Italy and Czecho- 
Slovakia; high grade pewter, brass and sil- 
ver novelties; jewel boxes and vanities of 


Limoges and Sevres and innumerable other 
items along this level of high-grade, yet not 
necessarily expensive merchandise. 

A gift shop department in the average 
jewelry store, means no additional outlay 
for either added space or new fixtures. A 
few well placed tables toward the center or 
rear of the shop and a part of the wall 
cases, usually devoted to the duplication of 
staple wares, and the jeweler by stocking 
this department with high-grade merchandise 
from the many high class firms who stand ° 
back of their goods, would add greatly to 
the volume of his sales without adding to 
his fixed overhead charges and, at the same 
time, greatly cut down the per capita cost 
of his pulling power. 





Patinas of Chinese Bronze 
Antiques 





We* are told by John C. Ferguson of the | 
following antique patinas of Chinese 
bronzes: 

“The patina of ancient bronzes differs ac- 
cording to the way in which they have been 
preserved. Those that come from the 
tombs of: early emperors or kings, which 
were solidly built and in which the bronzes 
were placed on stone pedestals, were not in 
contact with the surrounding earth or 
water. . 

“The influence of the air caused such 
bronzes to take on bluish tints, which are 
characteristic of the most beautiful type of 
patina. Vessels that have been buried in 
dry or wet soil have a patina varying ac- 
cording to the chemical elements surround- 
ing them. The malachite green shades of 
such specimens are very beautiful and re- 
semble the rind of a melon, kua-p’ i ii. 
Sometimes many colors are found on one 
vessel. Such are called five-colored, wu séh. 
The thickness of the patina was influenced 
by surrounding conditions and varies from 
sub-surface changes of color to thick scales. 
Patina is, in reality, a new chemical com- 
position and can rarely be separated from 
the original bronze, except in the case of 
gilded or lacquered objects.”"—C. W. C. 





Flow glaze products are being shown in 
the following colors—lavender predominating 
with red ground, light blue, dark blue, but- 
terscotch, with contrasting flow colors, also 
green in mat finish and buff and cream. The 
flow glaze products come in pitchers from 
the creamer to the two-quart size, in vases, 
flower bowls and candlesticks, salad sets, 
candy jars, ash trays, marmalades, as well 
as tea sets and refreshment sets. This flow 
glaze is called Thurin ware potterv. They 
are very attractive pieces and should enhance 
the beauty of the gift department as well as 
prove good sellers. 


i 
i 
i 
3 
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OCTOBER 


is here and with it the realization that serious considera- 
tion must be given to the ordering of holiday stocks. 





I. Shainin & Co., carrying a most complete stock the year round, have added greatly to their Pre- 
Holiday Stocks, enabling them to give their usual prompt service to all holiday orders, from any of their 
stock rooms. An order placed now is insurance against disappointment due to short stocks later in the 


season. 
Illustrated catalog mailed upon request 


I. SHAININ & COMPANY 


Direct Importers of Chinese Artwares 


SAN FRANCISCO CHICAGO NEW YORK 
268 Market St. 920 North American Bldg. 139—S5th Ave. 
Cor. Davis St. 36 - i nat St. Bet. 20th and 21st Sts. 
Show Rooms 
BOSTON 
yb a Purchasing Offices in China at SHANGHAI and PEKING The H. P. & H. F. Hunt Co. 
7th Floor, Sun Bldg. 19 Years of Successful Merchandising 41 Pearl St. 




















Encrusted Glassware in a 


NEW COLOR 
That Sells Quickly! 


COIN GOLD or STERLING SILVER 
BORDER in GEORGIAN DESIGN 








—_ you display these handsome 
pieces in your window—the new 
“Golden Glow” color will attract imme- 
diate attention and lead to quick sales. 
Patterned in distinctive Colonial design, 
each piece in this group is artistically pro- 
portioned, and enriched with a wide border, 
heavily encrusted in COIN GOLD or 
STERLING SILVER, in our popular 
GEORGIAN design (backed in gold or 
silver). 


Our prices are low for merchandise of this 
fine quality—due to enormous sales volume. 
The wide awake merchant will order 
promptly—and make worthwhile _ profits, 


@ Get on our mailing list for while giving unusual value to his trade. 
Monthly bulletins of the newest crea- Write NOW for complete 
tions in Glassware “Gifts that Last” catalog and price list. 





- NATIONAL SILVER DEPOSIT WARE COMPANY, INC. 


179-181-183 Wooster Street — | MANUFACTURERS — Near Bleecker St., New York 
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= the various pieces of pottery 
illustrated in Group No. 732 are repro- 
ductions from original moulds of Old Eng- 
lish and Early American. pitchers, adapta- 





holders, vases for short and long stemmed 
flowers, a variety of bowls, reflectory table 
sets, ash trays and other items. The colors 


are yellow, blue, white, grey and green. 





Group No. 732—UNIQUE BITS OF POTTERY FOR THE GIFT DEPARTMENT 


tions of museum pieces for lamp bases and 
household decoration, porringer bowls for 
baking and serving, animal porridge sets for 
children, wall pockets, flower pots and plant 


The four piece smoking set is a particularly 
good item for the gift shop and will appeal 
to jewelers as a bridge prize item or a gift 
for the man. The three cups are separate 


from the handled clover leaf shaped tray. 
* * * 


Crystal novelties with sterling silver elec- 
tro-plated encrustations combined with rock 
crystal cuttings of unusually good design 
and detail and floral designs combined with 
gold encrustations are illustrated in Group 
No. 733. Gifts of this nature are appro- 
priate for the Jewelers’ stock and add variety 
to gift merchandise. The cigarette holders 
are in crystal, amber and green, decorated 
with silver ships. The cocktail set had blue 
foot, block optic, decorated with silver band 
and etched silver cock. It may also be 
had with green or amber foot or all crystal. 
The cigarette boxes have a line cutting and 
are decorated with ship or monogram. The 
ash trays are to match. The vanity set. has 
sterling silver encrustations and cutting, and 
combines a cologne bottle and puff box: 


* * * 


Group No. 734 illustrates interesting 
bronze pieces for decorative purposes of 
unusual merit. The bust of Theodore Roose- 
velt is especially well executed depicting the 
strong characteristics of the man in almost 
lifelike resemblance. The elephant, with its 
usual strong appeal, is an object of interest, 
with its ivory tusks, well modeled ears and 
crinkley looking skin. The posture is 
especially good. The clipper ship bookend 
at the lower left. is of bronze finished in 
colors. The entire ground and back is gold, ~ 
with the ship of gold also, and a blue sky 
and green sea. The ship is fully rigged. On 
the back of the bookends is a lighthouse. 

















Group No. 733—CcRYSTAL NOVELTIES WITH STERLING SILVER 





DECORATIONS 
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>IMPORTATIONS« 
































J ewelers. find it more profitable 


eile NEY aa its ” 


; every year to handle DAY-CRAFT 
! 9 
: The Year’s Best GIFTS. Fail buying is well under 
Buy in Hand-tooled way at our salesrooms and by mail. 
‘ 
. Leather Day-Craft, tur. 
. ; Springfield Announcing 

Through a combination of Massachusetts 't Seeenaence 

fortunate arrangements, cae 

we are enabled to offer a 

a E. H. COLES, Sales Manager 

our well known lines of kg er on gga 

Hand-tooled Leather 

Goods at prices which "Gea 


make a purchase a highly 
profitable investment. In 
your interest we urge an 
immediate order or re- 


spans Tee gitnens Say Seca. SUITABLE GIFTS 


For MANY OCCASIONS 


Tea and Toast or Bridge Sets— 


in blue or tan lustre. 





























Our lines of giftwares and home Tea Sets 
decorations comprise: ea pets— 

. in blue, tan lustre or fancy china, with characteristic 
Hand-tooled Leather Goods, Majo- Japanese decorations. 
licas, Ceramics, Faiences, Peasant 
Pottery, Venetian Glassware, Vien- Vases, Wallpockets and Hanging Ferns— 
nese and Florentine Gilt Wood- in various styles—Tokonabe in bronze or black 


lacquer finish; of all makes and sizes; flower bowls 


ware, Florentine Basketry and 
with and without fancy flower holders. 


Alabasters, Wrought Iron Antiques. 
Ship Models and a new line of 
. Lacquered Wood Trays and Boxes— 


Spanish Art Wares. 
in oblong, round or square shapes; many new un- 
usual designs of Japanese scenes, flowers and birds. 


, . Hundreds of Other Gift Items— 
Simondetti & Company, Inc. illustrated in catalog which will be mailed upon re- 


quest. 
STOCK AND SHOWROOMS 


12-14. West 21st Street New York City Taiyo Trading Co, Inc., 


IMPORTERS OF 
327 W MADISON STREET 


Pacific Coast: H. J. Payne, Furniture Exchange Bldg. eS Japanese Seeds, CHICAGO 
180 New Montgomery St., San Francisco New England Rep.—N. Masuda Co., 99 Bedford 8t., Boston. 
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These bookends are very appropriate for 

libraries, making good companion pieces for 

ship models. The upper ship model, a gal- 

leon of ancient type, is interesting in contour. 
Kx Ox 


A fancy array of Roman antique ware is 
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gold, brown, blue, and other colors, with 
ornaments well burnished. These mirrors 
are of a very serviceable size and should 
be popular items in the jewelry store. One 
mirror shown is in mahogony or walnut 
finish and meets the requirements of the 

















Group No. 734—A SELECTION OF BRONZE PIECES OF UNUSUAL MERIT 
(See text on page 125) 


shown in Group No. 735. The coloring is in 
bold contrast, as the ground is tan and the 
flowers either red or pink. The shape and 
style of the vases is charming indeed, and 
of infinite variety. The double handled 
pitcher at the upper left makes a strong 
appeal. These run from 13 to 22 inches in 
height. 
x *k x 

ltems such as are shown in Group No. 736 
do much to decorate the home and are items 
that aré profitable for the dealer to carry. 
These door knockers have a white metal 
base and are all hand decorated in natural 
colors for the design used. The basic color 
of most of them is white or ivory. The 
designs on the knockers run from flower 
baskets, parrots, owls, roosters, cardinal 
birds, woodpeckers, blue birds, roses, daisies, 
cat and bunny, all naturally colored. There 
are also colonial knockers. The two curtain 
holders shown have a screw at the end to 
Screw into the wood, the length of the stem 
being such that the curtain can be thrown 
over and the design knob at the end holds 
the curtain in place. A novel metal book 
trough both substantial and attractive is also 


illustrated. 
k * Ox 


A combination of mirrors and book ends 
are shown in Group No. 737. The mirrors 
are framed and finished in Roman antique, 
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more somber rooms. “Sunfishing” is 11% 
inch high from hat to base and shows a cow- 
boy breaking a broncho. The name is de- 
rived from the term used by the cowboys 
themselves presumably because the shadows 
thrown and the glinting of the sun on the 
figures of horse and man are somewhat 
similar to sun fish darting about. in sunny 
water. The figures are adaptable for use 
as art pieces or in pairs as book ends and are 
a feature for the jewelry store which has 
limited space for display and yet likes to 
carry book ends and statuettes. They are 
finished in gold and colors and in statuary 
bronze. 
* * * 

A wide assortment of fancy candles suit- 
able for the Fall trade are shown in Group 
No. 738. Also a variety of odd holders. 
There are some glass candle holders which 
may be painted to match the whip candle. 
The low glass candlesticks come in. boxes 
of four and may be had in crystal, irridescent 
or in colors. The three-in-one candle sconce 
may be carried about, placed on a flat sur- 
face or hung on the wall. These cones 
are packed with six inch jade green candles. 
The Cap’n Eri candle in a glass candle- 
stick and ash tray has a marine decoration. 
The candles depicting the Indian Chief and 
Maid come in pairs paeked in a gift box. 
The blanket on the Indian is brightly - col- 
ored. The.kiddie. kandle of either girl. or 
boy is splendid for decorative purposes .for 
the child’s party. The girl in pink dress 
and the boy in marine blue blouse and white 
trousers with cake holder in pink. or white 
are extremely festive for the birthday 
cake. 

* * * 

Novelty items of wide diversity and suit- 
able for gifts are illustrated in Group No. 
739. The miniature aquarium at the left 
has a Brownie as a caretaker. It is designed 
to decorate the living room and still serve 
a practical purpose. The figure is terra- 





Group No. 735—ROMAN ANTIQUE WARE IN BOLD COLORINGS 
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cotta, painted in several colors. It is 12 
by 25 inches. The “Jiffy” crumber comes 
next. It is made of silver plate, and will 
gather all the crumbs, storing them securely 
in a specially constructed handle until con- 
venient to eject them by removing a simple 
cap. Two novel smokers’ accessories are 
shown; one, the sta-put ash receiver is so 
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conceived. (The shell is alternately bright 
and satin finish.) This same idea is carried 
out in the candlestick and cake dish, only 
in the latter the dolphin’s tail forms the 
graceful handle. In each case the fish is 
mat or satin finish which enhances its beauty 
considerably. The sugar and creamer in this 
group (No. 740) have a most alluring sil- 

















Group No. 736—DECORATIVE DOOR KNOCKERS AND OTHER ARTICLES FOR THE HOME 
(See text on page 127) 


designed that it will cling to any smooth 
surface. This is made in nickel and inex- 
pensively priced. The other receiver is 
non-breakable and made of washable porce- 
lain enamel. It is mounted on a rubber 
base. The special feature is the cigarette 
extinguisher. A very charming novelty 
making a useful and attractive prize for golf 
tournaments is the bag of Mixies. They 
are made in silver plate and come in a golf 
bag and are made like a golf club but 
serve as spoons for the tall iced drink 
glasses. The cigarette case at the right was 
made in honor of the Sesqui-Centennial year. 
Its particular feature is that it may be 
carried in the upper vest or coat pocket 
and the cigarette may be ejected from it 
without removing the case from the pocket. 

* Ok Ox 

“Fifteen Men Sitting on a Dead Man’s 
Chest, Yo Ho! and a Bottle of Rum.” 
This seems to be the spirit nowadays of 
the violators of the Eighteenth Amendment 
and reminds us too of the Spanish main and 
the pirates bold, which brings us to the 
very prevalent vogue for anything Spanish 
and for that matter anything of a marine 
character. The dolphin has always figured 
largely in a decorative way, the graceful 
curve of his tail and the ever fascinating 
roll of a school of dolphins on the surface 
of the sea lend themselves wonderfully to 
the artistic, so that when glass manufacturers 
all over the world resort to the sea mammal 
for motifs in new, and at the same time 
useful, articles for the table, they are but 
following a well set precedent. The large 
Epergne with a mammoth-sized shell as the 
bowl, with a dolphin as the standard, emerg- 
ing from the sea of glass is most artistically 


ver decoration on crystal-pure glass. The 
design is conventional but extremely well 
carried out. 
* ok Ok 
The glass mayonnaise set, decorated in yel- 
low or green, is in three pieces, bowl, dish 
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stick are eight inches in height. They make 
beautiful gift merchandise. The above items 
are illustrated in Group No. 741. 





Old Bottles as Gifts 


D2 not get it into your head that the 
Eighteenth Amendment or the Volstead 
Act could or did hurt the bottle business. 
When these enactments burst forth on the 
public from our legislature, such was the 
fear and the United States bottle manufac- 
turers felt that injury to the trade was 
pending. Far from this being the case even 
the so-called soft drinks in glass containers 
have more than absorbed the numerical loss 
in liquor and beer bottles and flasks. 

Before entering into the topic of “old 
bottles as gifts,” let us say a few words on 
the romantic history of bottle-making, just 
from one or two points of view. During 
the first 70 years of the 19th century, fancy 
flasks and bottles (and it is only “fancy” 
glass containers that enter into this discus- 
sion) were made in the United States. 
These were not the highly finished articles 
we now pour out from. They had a 
scarred base and sheared neck, the older 
shapes having the neck sheared with scis- 
sors, leaving it irregular; and on the base, 
a rough circular scar was left by breaking 
the glass from the pontil or iron rod, which 
held the bottle while being finished by the 
glass-blower. 

The earliest bottles of that period had 
slender arched shoulders, with edges hori- 
zontally corrugated. Next came oval shapes 
with the edges ribbed vertically. The. fol- 
lowing pattern was of almost circular form 
with plain rounded edges. Next in turn 
came the calabash or decanter form, nearly 
spherical, the edges displaying vertical cor- 
rugations or fluting, and the long, slender 




















Group No. 737—MIRRORS AND BOOK ENDS W 
(See text on 


and spoon. It has a trim of a quarter inch 
gcld band. Simplicity is the keynote of its 
charm. The set consists of covered jar and 
either a pair of candle sticks like the item 
on the left or a pair of bud vases like the 
item on the right. The colored jar is 
decorated in gold with an etched design. 
The jar is seven inches in diameter and the 
same height while the bud vase and candle- 
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necks ended with a cap. The base was 
scarred still. Then came the arched shoulder 
with body deepened and flattened, with cor- 
rugated edges and a short broad neck, a 
round, narrow heading and scarred or flat 
base formed the finish. The last develop- 
ment was the present modern flask. 

Now let us think of the topic “gifts.” 
What more interesting than the presentation 
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Rock Crystal 
Cutting 


can now be had on 


“Theresienthal’”’ 


(FAMOUS) 


Fine Crystal Stemware 





This is, without exception, the 
Best Crystal and Colored Glass 
line in the world for jewelers. 


Write us inquiring when our repre- 
sentative will be in your vicinity 





Fred. C. Reimer Co., Inc. 


49 W. 23rd St. New York, N. Y. 























The production of these beautiful designs, in 
low-priced bronzes, is an achievement made 
possible by the use of The Hirsch Process 
which cannot be equalled for durability, price, 
and French bronze finish. 


Send for New Illustrated Circular 


J. B. Hirsch Company 


IMPORTERS and MANUFACTURERS 
432 East 17th Street New York 


























The Masterlite de luxe 
Pocket Cigar Lighter. 


FLINT 4@& 
NO Friction £275 
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Works on a 
New Scientific 
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Guaranteed 


forever 


Greatest Gift Seller in Years 
In handsome Red Leather Case 





Gold plated jeweled with Birthstones................ $1.50 
Heavily nickel plated, jeweled with Birthstones....... $1.25 
ee Ne IE FOB ina o.n cc ceencscccscccsccces $1.25 


Can of fuel with each lighter FREE 
Retails $3.00 to $5.00 each 


) Write on your letter head for a sample 
of each style (3 in all) 


Masterlite Mfg. Co. 


110A E. 23rd St., New York 
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Assortment of 12 Pieces 


$18.00 


Beautiful Assortment of Blue 


Antique Pottery 


Every piece a work of art. Guaranteed to hold 
water 
Covered felt bottoms 


Rehberger & Saul, Inc. 


24 West 23rd St., New York 
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of one of those old American Kossuth and 
Jenny Lind flasks? These were introduced 
about 1848. Innuendo appears on Taylor’s 
flask showing that war hero’s command: 
“A Little More Grape, Capt. Bragg,” as 
issued at the Battle of Buena Vista. On the 
reverse side appears the motto, “General 
Taylor never surrenders.” The flask is of 
circular canteen shape. Among the earliest 
forms was one dedicated to the opening of 
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Two Attractive Windows: 


HE question of window dressing is one 
which is always of interest to jewelers. 
Just what clever idea has the “other fel- 
low” conceived which can be utilized by 
other jewelers? From time to time very at- 
tractive window display ideas come to the 
attention of the observing jeweler. 
One clever method of dividing a window 























Group No. 738—FANCY CANDLES SUITABLE FOR THE FALL TRADE 
(See text on page 127) 


the Baltimore & Ohio Railroad in 1830. 
The design runs lengthwise and depicts a 
horse drawing along rails a four-wheeled 
carload of cotton bales and lumps of coal. 
The words “Success to the Railroads” runs 
along the margin of the panel. Harrison’s 
“hard cider” Campaign (1840) brought 
forth the well-known “log cabin” bottle, 
and they were made for Booz, the distiller, 
as souvenir bottles to contain his whiskey. 
(On the side, and in a whisper—that Phila- 
delphia distiller E. C. Booz gave rise to the 
cognomen “boose” for whiskey.) The 
bottles are eight inches high and held a sup- 
posititious quart. They are an interesting 
“antique” gift and sell at from $15 to $30. 

There are Jackson bottles emanating 
from the period of the “stormy thirties” ; 
these represent the “Hero of New Orleans,” 
in uniform with a throat-cutting collar that 
hides his ears. There are bottles of uncer- 
tain origin decorated with such devices as: 
horns of plenty, vases of flowers, panels of 
fruit, sheaves of wheat, Masonic arch with 
emblem, ship with eight-pointed star, Pikes 
Peak Pilgrim equipped with staff and 
bundle—this commemorated the passage of 
the Rocky Mountains. We find numerous 
fancy designs in bottle-shapes such as: ani- 
mals, fish, birds, etc. 

Nothing is better adapted for the gift de- 
partment of the jeweler than bric-a-brac 
and “antiques.” They permit the jeweler to 
set his own price on each piece and the gift 
furnishes a table or mantle-shelf decoration 
bordering on the unique. But old fashioned 
bottles produce the best flower holders. 


is of interest. Divide off the entire window 
with a shelf about a foot below the level of 
the eye of the ordinary height of a woman. 
This shelf should extend to within half a 
foot of the side and front glass. It can be 
supported on three pedestal legs, one in the 
center and one on each side. On the upper 
part or the shelf can be placed jewelry and 
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pieces of glass or pottery from the gift de- 


partment. The back part of the shelf can 
have a small platform covered with velvet 
to raise certain goods above other pieces the 
same as in an ordinary window, but it should 
not be over three or four inches in height. 
This 1s a very good method of getting all 
you can out of .space offered by a small 
window. 

A double window, with the entrance door 
to the store between, offers many opportuni- 
ties for the clever jeweler to show his mer- 
chandise. One can be used for gift mer- 
chandise, the other for jewelry, or they can 
have just enough of each to make a very at- 
tractive and arresting display. 

One display which attracted the writer’s 
attention was as follows: 

In the center back of the left hand win- 
dow was a chest of silver. To the left of 
the chest were six boxes of French sta- 
tionery, while to the right of the chest were 
three boxes of writing paper most appeal- 
ing to the conservative woman. In front of 
this paper was one piece of green and one 
piece of white silver-trimmed glassware. A 
creamer, gravy bowl, mustard jar, etc., were 
farther forward in the window. In front of 
the French stationery, and on across the 
window to meet the other display of glass, 
were a powder jar, pitcher, celery dish and 
cheese and cracker dish, all in silver-trimmed 
glass. Two perfume bottles were near the 
front center of the window, flanked on each 
side with three silver sherbets. The whole 
front of the window, about 10 inches to a 
foot deep, was filled with birthday greeting 
cards, and not a card of another sentiment. 

The window on the right of the entrance 
door was really a jewelry window, but the 
gift merchandise was there, just enough in 
evidence to dress it up. A creamer and tea- 
pot in gold-decorated china occupied the cen- 
ter back of this window. To the right was 
a banjo-clock, and beyond that, in the right 
corner, another style of gold china teapot 
and creamer set. On the left hand, in the 
rear corner, was a picture with gold-deco- 
rated china candlesticks on either side. 























Groupe No, 739—NOoVELTIES TO HELP BRIGHTEN THE GIFT COUNTER 
(See text on page 127) 


small silver pieces. The gift department 
merchandise and silver and glass ware which 
are heavier, can be placed below on the bot- 
tom of the window. The shelf should be 
polished like the rest of the window trim and 
bottom and it should have a covering of silk 
or preferably velvet. The shelf can be 
trimmed in the back corners with several 


Bracelets, chains and earrings, and a gold 
meshbag were before this display. In the 
center of the window was a gold china vase 
containing artificial flowers. The whole 
front of the window was dressed with 
jewelry items. 

There are usually cards with some greet- 
ing sentiment in that left hand window. 
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THE BALTIC AMBER CO. 


hc Genuine Amber 


Necklaces 
and 
Chokers 


Largest Line 
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Cigarette Holders 


Handsumely Boxed 


Finest Faceted Amberlite 


105 WEST 40th STREET 
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Also Desk Sets — Humidors — Boxes— 
Book Ends—Trays—Portfolios—Photo 
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Manufacturers and Importers 


Tooled Illuminated Leathers. 
Made in Our Own Studios. 


Books, Ete. 
Write for Catalogue and Prices 























--#.| INTRODUCING 
J “Match Jacket 
Table Markers” 


A clever combination of safety 
match box jacket and card table 
number, attractively packed in 
compartment box. 


Made of 21 gauge polished and 
lacquered brass, numerals’ etched 
both sides, red and black pips. 


Brand new item and very popular 


$13.20 Per Dozen Boxes 


Reed Sales Co. 


225 Fifth Avenue 
New York 
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lavinité. 


The Pottery Metallique 


Worthwhile Gifts for 
the Holiday Trade 


Lamps, Vases, Bowls, Novelties 
One Dollar Sellers 


ART INDUSTRIES, Inc. 


225 Fifth Avenue =*™sive Manufacturers New York 


Chicago Representative: W. C. Owen, Inc., 17 No. Wabash Ave. 
Los Angeles Representative: Shaw-Newell. Co., 228 Stack Bldg. 
San Francisco Representative: F. C. Tuska, 150 Post St. 














GIFT ememehine -y- 
To retail at $1.4 


Gay Floral Senesdions 
done by hand. 


A Ten-Dollar assortment in- 
cludes Powder Jar, Perfume 
Bottles, Night Set, Vases, 
Candy Jar, Bath Crystal 
Bottle (filled) (regularly 
$7.20 per Dozen). 


“THE GIFTS - BAZAAR 


225 Fifth Avenue, New York 


Miss E. D. Sanford Anne C. Wilmerding 

















We Are Offering 
One of the finest engraved glass 


4 Piece Boudoir Set 


Consisting of Perfume Spray, Toilet Water Bottle, 
Powder Jar and tray with raised edges for each article 
so that they will set perfectly in the tray at a very low 
price. Colors Emerald, Peach, and Amethyst. 


A trial order will convince you. 


J. LEO GROGAN 


225 FIFTH AVE. NEW YORK 
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The Gift Department Stock Room 


Suggestions as to System Necessary to Facilitate Handling of Merchandise 

















y TH the advent of the gift department 
the jewelry store must have a real 
stockroom. Until the gift department 
arrived the jeweler had very little, use for 
this room in comparison to the use he has 
after the department is opened. <A_ well 


4 


color, is one of the best methods which can 
be used. If any other information is neces- 
sary to identify the merchandise then it 
should be on the label. No package should 
be in the stock room without some identifi- 
cation upon it. Where there are unlabeled 





Group No. 740—aATTRACTIVE GLASSWARE FOR fHE GIFT TRADE 
(See text on page 129) 


organized gift department has no duplicates 
on display. It is understood that the 
jeweler cannot be so short stocked as to 
carry only one piece of each of the offer- 
ings of his gift department merchandise. 
He must have a stock room large enough 
to meet his needs for storing duplicate stock. 

There must be a system of storing away 
the stock which is simple and accessible. 
Glass from a certain house should be in one 
part of the showroom, but the vases should 
be separate from the powder jars and candy 
dishes, etc. It should be arranged so that 
a glance at Blank’s studio stock will show 
four vases and two dishes and no powder 
jars. This glance not only shows the re- 
maining stock, but checking with the 
original order and date of the same will 
show what merchandise sells best and what 
is slower moving. 


_A stock room will give very good service 
if it is lined with shelves. A table or two 
should be in the center of the stock room 
if there is sufficient space as something flat 
to work on is always handy. A stock room 
should be uncomplicated, easily accessible, 
simple in the distribution of the merchandise 
stored there and always kept in order. 

All merchandise wrapped in paper should 
have labels which tell the story of the con- 
tents. Brownley—No. 562—Blue. The 
Manufacturer, his order number and the 


packages the paper covering is often torn 
off to learn the contents and then the articles 
are just stuck somewhere. 

It is wiser, whether the merchandise is 
wrapped in plain brown paper, or in tissue 


room for wastepaper and train your people 
to be as tidy there as they are in any other 
part of your store. 

The stock in your stock room should be 
checked every few months. If the stock 
room is arranged neatly this will -be an 
easy matter. Go into any chain grocery 
store and see how the merchandise is 
arranged on the shelves. At stock taking 
time a person goes through the shelves and 
puts a slip of paper before each item on 
the shelves giving the number on hand. On 
a sheet of paper bearing the name of all the 
products the stocktaker makes his notations. 
’ From a monthly stock taking the jeweler 
will know what to buy and what not to buy 
when he next receives visits from salesmen 


or goes on a buying trip of his own.’ 





Time Is the Ruler of Business 





™ all members of a business personnel 

the following snappingly stated words 
should act as a stimulus: “The foremost in- 
dustrial efficiency engineers now agree that 
the product of an office or a factory is pri- 
marily not goods, or work, but time. Every- 
thing in the final analysis amounts to a mat- 
ter of time. An employe has but one thing 
to sell to an employer—his time. One em- 
ploye’s time may differ greatly in value 
from that of another employe; the ‘G. M.’s’ 
time may be worth $10 an hour; the bill 
clerk’s 30 cents. 

“Time is the salaried man’s only capital, 
and, in fact, it is the only real capital any- 
one has. With all his millions, a rich man 
cannot purchase more time from eternity 
than a common laborer—often not as much.- 
The great philosopher Kant said time was 
‘an arbitrary and artificial division of eter- 

















Group No. 741—GLASS MAYONNAISE SET, 


BUD VASES AND JAR 


(See text on page 129) 


and then brown paper, to examine it before 
it leaves the stock room. Rewrap in tissue 
and pack for delivery, but do not take the 
chance of tearing off the brown wrapper 
and not examining beneath the tissue. An 
accident could have happened in your stock- 
room. 

Keep a good sized basket in the stock- 


nity.’ Nevertheless, time is the most in- 
exorable master of human life, and its one 
sure measuring device. Time can only be 
‘annihilated’ by speed. The one way to 
make a life or a generation or a century 
or an era wonderful is to apply speed.”—. 
J. G. Frederick in “The Great Game of” 
Business” (Appletons, New York, 1920.) 
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~ MODERATE PRICED, HIGH QUALITY CLOCKS 


Look to’ Herschede for your moderate-priced as well as higher-priced Mantel Clock requirements. 
This “5000” series is moderate in price and high in quality. Each pattern is designed and con- 
structed in strict conformity with the highest standards prevailing in the Herschede plant. 


To insure prompt Holiday deliveries—on dates specified—place orders early—NOW! ‘To hold 
back means to invite delavs, disappointments and loss of business. This season moré than any other. 
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Mahogany Cases. 
Silvered Dial. 
Solid cut Pinions. 


Gilt Sash. 


Model 50—Pendulum Movement. 


Hour and Half-Hour Strike on 
Chimetone Rod. Can also be fitted 
with Ding-Dong Strike on Two 
Chimetone Rods on the Hour and 


Half-Hour. 





No, 5008 


Height, 8%”; Length, 175”; Dial, 5”. Mahogany 
ease. Retails at $17, Ding-Dong retails at $19. 





No. 5006 No. 5014 
Height, 85%”; Length, 175%”; Dial, 5”. Mahogany Height, 854”: Length, 17%”: Dis Re ma 
ease. Retails at $15, Ding-Dong retails at $17. finish. ’ Mahogany case, Retails po ee Gene 
retails at $22, 





Model 55 


Herschede Three Quarter-Hour DING-DONG. pei! 


Moderate in Price but Manufactured and Finished Up to the Customary Herschede High Standard 


Ding-Dong strike on two chimetone- rods at first, second and third quar- 


linest Mahogany Cases. 
3ezeis are brass, richly gilded. 


ters. Hour strike on single rod. Dials are spun, hand-silvered finish. 














NEW Catalog 
Ready. Copy 
upon request. 


Herschede Clocks ki ‘ 
are made completely in | 
our plant. (\ 


NEW Catalog 
Ready. Copy 
upon request. 


Height 854”, Length 20” No. 5054—Burl Redwood Panels impart an extra note of smartness to this 
Fine Mahogany Cause. Height 85”, Length 20”, Dial 5”. Retails at $26. 


No. 5050—Gracefully Designed Mahogany Case. 
Dial 5”, Retnils at $21. 


Prices on the Pacific Coast Approximately 10% Higher 


The HERSCHEDE HALL CLOCK CO. 


New York Salesroom: 586 Fifth Ave. CINCINNATI OHIO ‘Pacific Coast Representatives: 
9 A. I. Hall & Son, Inc., San: Francisco, Calif. - 


Robt. E. Wilkes, Mgr. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CiRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 

















Shall I Go Into 
Credit Business? 





Written. Expressly for The Jewelers’ Circular 


‘ 


the Long-Term 














(Continued from issue of Sept. 8) 

HEN the situation reached the point 
where the advertising man was called in 

to do his stuff and to give a thumb-nail pros- 
pectus of how he was going to switch the 
old-line, long established and highly re- 
putable Jones & Co. establishment over to 
the extended credit field in his advertising, 
without loss of prestige and standing to the 
firm. The advertising man went to it with 
‘avidity. He had read so much screaming 
black “10c down” copy that he was anxious 
to show how it cculd be done in a respecta- 
ble manner. Quarter-page announcements 
were to “break the ice.” In these the firm 
was to frankly take the public into its confi- 
dence concerning the change of policy—tell 
the public just why it was being done (ac- 
counts were already taking two to five 
months to pay—so why not give the general 
public that accommodation, too, and let them 
enjoy Jones & Co. quality on the same 
basis?) ; just what the policy would be, re- 
garding terms, but without mention of the 
interest on deferred-beyond-four-months-ac- 
counts; the wonderful broad-mindedness of 
the firm in opening up its storehouse of 
everywhere known quality jewelry to the 
general public, so that now any one’s jewelry 
gift could come from Jones & Co., proudly 
in a box bearing its name, and above all, 
the fact that there would be no change in 
Prices, and no extra charge for the con- 
venience of extended credit at Jones & Co. 
The advertising man’s mouth watered as 
he thought of the “pulling power” of such 
advertising. He followed up the announce- 
ments with strongly featured reproductions 
of the ads in all the store’s windows and 
put inserts along the same line in all state- 
ments going out to customers. What if it 
did mean virtually inviting the old charge 
Customers to take fonger in paying their 
bills? Maybe they’d buy more jewelry—at 
least the public would, even if they did not. 
The new policy was to be featured in every 
advertisement of the firm, but always in a 





not-too-conspicuous way. The public was 
never to get the idea that the credit terms 
at Jones & Co. were more important than 
the merchandise they were selling. 

The policy was adopted and it went into 
execution with a whoop. ‘The salesmen 
were enthusiastic about it. They did more 
business than ever before. It transformed 
a bad year into a profitable one. Numerous 
extended-payment customers told the sales- 
men they had long wanted to buy something 
at Jones & Co. but felt they couldn’t afford 
to pay cash. Others said they were happy 
to send a gift with Jones & Co.’s name on 
it. Others who had supposed Jones & Co. 
charged for their name and added a nice 
profit to every item for this reason alone, 
admitted that the extended-account offer 
brought them in and that they were amazed 
to tind Jones & Co.’s prices lower even than 
some department stores, and far lower than 
many of the “Dollar-down” boys, the quality 
in many of whose stores couldn’t be relied 
on. Such things made everybody happy. 
The credit department had more work to do 
than ever, but they didn’t mind it. 

The usual procedure gone through with an 
applicant for extended credit was something 
like this: 

Customer: “What is this ‘Extended Pay- 
ment’ plan of yours?” 

Salesman: “It’s merely an accommodation 
to you—on purchases of $50 or over we'll 
give you whatever time you think necessary 
to pay it off.” 

Customer: “I have been wanting to buy 
a watch, but did not feel like paying for it 
within 30 days, so I believe I will look at 
yours.” 

Thereupon the salesman drops the de- 
ferred payment talk and devotes himself to 
“selling” his customer on a watch, suggest- 
ing, if he believes it wise, that the customer 
select an excellent watch, perhaps higher 
priced than he expected to pay, and pointing 
out that he can ease his payments over sev- 
eral months. When the customer has made 


thanking him for opening an account. 


his selection, tke highest, hardest hill has 
been crossed. The rest is a matter of de- 
tail. He is taken to the credit office, and 
here comes one of the pleasant surprises. If 
the customer had insisted on the salesman 
definitely stating how much cash must be 
paid down on the purchase, the salesman 
probably would say $10-on a-$50 purchase. 

But when the credit man is asked this 
question by the customer, he usually tact- 
fully evades it this way: 

“Mr. Jones, that’s largely up to you. We 
want to accommodate you here, but we 
would rather you’d say how much you want 
to pay down—you know your own ability 
better.” 

Usually the customer tickles everybody by 
paying from 25 per cent. to 50 per cent. of 
the purchase price down. This makes it 
mighty easy for the credit man to suggest 
that the balance be taken care of in four 
months on equal monthly payments—bearing 
down strongly on the point that no interest 
is charged in that period. 

The account is found to be good—a very 
desirable account, in fact; the house has 25 
per cent. to 50 per cent. cash in pocket and 
a good name on its books. The salesman 
has made a sale. And above all, the most 
important feature of the whole contract is 
that the house has practically tied to its own 
apron strings another buyer of jewelry who 
will think of Jones & Co. first whenever 
he has to buy jewelry in the future. The 
credit man points out the fact that this 
purchase is only the first one—that in the 
future, if the customer needs jewelry, even 
before he has paid out on his first purchase, 
he will find Jones & Co. glad to serve him. 
In other words this first purchase does not 
exhaust his line of. credit at this store. This 
is a very important point, and should be 
further emphasized in a letter which the 
firm should send out to the new customer 
An- 





(Continued on page 139) 
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Make Hallowe’en a Profitable 


Selling Event 
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ALLOWE’EN is-one of the jeweler’s 

opportunities for getting morefbusiness. 
Opportunities are not any too frofubnt and 
when they appear the jeweler should make 
every effort to’cash in on them? — 

The jeweler has an opportunity to sell 
prizes for the various games played to make 
the merry evening more attractive. Besides 
the prizes there are favors for the tables, 
novelties for personal giving, and last, but 
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not least, an opportunity to sell diamonds 
and other jewelry to those attending social 
functions of one sort or another. 

With these opportunities opened up for 
the jeweler the main thing is to tie-up 
with the event in such a way as to create 
a favorable impression upon the public. The 
window display offers the easiest possible 
medium for this tie-up. By using the various 
symbols of Hallowe’en the jeweler can place 
the onlooker in the position where he or she 
must give the jeweler credit for his 
originality. 

There are two main trends to Hallowe’en 
displays. One is towards the extravagant 
and droll. The other is towards the weird 
and supernatural. These trends may be 
followed separately or combined. 





For instance a weird setting in which 
jewelry and other merchandise may be set 
forth may follow something along the fol- 
lowing lines: 

Drape the side and back of the window 
with orange crepe paper, silk or other ma- 
terials, down to a foct or so from the floor 
of the window. Then cut out of black 
crepe paper, black cardboard or wall board 
a silhouette representation of a back yard 
scene. The back fence and roofs of the 
houses should be shown, also weird shapes 
of trees and bushes. On the fence and roofs 
should be posed cats, owls, snakes, and in 
the orange sky a silver moon. A _ witch 
may be shown in black flying across the sky 
on her broomstick. Bats may be suspended 
from the ceiling by threads and kept in 
motion by an electric fan. Gleaming eyes 
may be made to blink by using an electric 
flasher lamp. Green and red eyes may be 
made to gleam by using stationary lamps. 

In one corner of the window a witch may 
be represented stirring her grewsome brew. 
In another a skeleton may be seen dancing 
on a toadstool. The witch may be com- 
posed of sticks and old newspapers dressed 
in black. A mask will serve for the face 
and stuffed gloves for the hands. A tall 
witches’ cap will be necessary to carry out 
the costume to completeness. The skeleton 
may be kept dancing by means of wires run 
to a small motor, although a properly posed 
skeleton will not be lacking in weirdness, 
even though there is no movement. 


It is suggested that the brew in the pot 
be given a life-like realistic touch by using 
bits of colored glass through which the light 
of an electric lamp may be seen to per- 
colate and glow in many colors. In the same 
way the fire below the pot may be made 
realistic by using an electric lamp below a 
jumble of tissue paper and charred sticks. 

The symbols of Hallowe’en usually seen 
are the following: 

Black cats, bats, owls, witches, ghosts, 
hobgoblins, frogs, snakes, dragons, Jack ’o 
lanterns, pumpkins, masks, confetti, Pierrots, 
fools’ caps, skeletons, toadstools, weird 
shapes of men and women, weird shapes of 
trees and bushes, the moon, candles, mirror, 
bowls, red apples, yellow balloons, etc. 

By a judicious use of any of these symbols 
the jeweler can attract much attention to 
his window displays. It must not be for- 
gotten that Hallowe’en is a time of frolic 
and fun and that the best and most attractive 
displays will be those that are dominated by 
this spirit. The witches’ den already de- 
scribed is only one of the numerous pictures 
of Hallowe’en activities that may be pre- 
sented in the window setting. Another might 
represent the fun and frolic of a Hallowe’en 
party, Pierrots playing their pranks, con- 
fetti galore, masks, etc., predominating. The 


carnival spirit should of course prevail 
throughout this kind of a setting. 

The settings may be made more conven- 
tional, the symbols being used in a conven- 
tional decorative scheme. For instance large 
cut-out cats may be posed in the background. 
Large black bats may be seen flying across 
the back of the window. A witch may be 
shown in silhouette against an orange moon 
in the back of the window. Rows of grin- 
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ning black cut-out cats may be ranged 
across the front of the window. The word 
“Hallowe’en” may be spelled out by means 
of these cats, each having a letter of the 
word, all combining to spell it. 

The Hallowe’en display should be spec- 
tacular to be good. It should cause the on- 
looker to smile, and the jeweler responsible 
for an amused public will surely not lack in 
business. It should be original enough to 
get free mention in the local papers and to 
be remembered and talked about for many 
days. Those are the displays that bring the 
jeweler business in the long run. 

Old ideas used in a new way are always 
good. Why not a massive imitation pumpkin 
in the window, the side of which is cut away 
to allow the people to see a fine display of 
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jewelry. This might occupy the entire 
window, or be a small item in the display. 
Orange and white crepe paper will serve 
for the outer and inner covering of this 
imitation pumpkin. 

The picture presented by the jeweler in 
his windows are not complete without titles 
and without something to make them articu- 
late, something to make the people remember 
them, something to pursuade the people that 
the merchandise is the important thing in 
the display. The show cards can be made 
to talk for the jeweler, the window other- 
wise will be quite dumb. 

The show card for Hallowe’en should be 
decorated in symbols recognizable by every- 
one. Complicated designs are not as good 
as the more simple ones. The silhouette is 
probably more impressive with many people 
than a picture with more detail in it. 

The show card illustrated in Fig. 1 is very 
simple. It merely mentions the line the 
jeweler is offering in the display. Some- 
thing for favors and prizes! The silhouette 
cat-fight is amusing and appropriate. It is 
bound to put the person looking at it in a 
good humor, and in such a state of mind 
surely the jeweler will receive favor. 

Little black paper cats, owls, bats and 
other figures may be purchased from the 
stationery department of the department 
store, and at the “five-and-ten” establish- 
ments that make excellent decorations to be 
pasted on show cards. The cats may be 
posed in various postures, although those 
that do not lend themselves to a certain 
attitude cannot be used to carry out an 
idea. For instance the cat-fight requires 
two cats with angry arched backs to com- 
plete it. Two cats may be posed along- 
side of each other with benign countenances, 
but this will signify harmony and concord, 
not a bad impression to put before the public. 
Before pasting the cats on the card it is 
necessary to paste a half circle on the card 
to represent a moon, which is usually asso- 
ciated with cat-fights. 

In the card reproduced in Fig. 2 the witch 
is similarly procured and pasted on the 
card. The sketch at the bottom is of a dif- 
ferent construction. This is part of a de- 
sign used in an advertisement at a pre- 
vious Hallowe’en season. A sheet of thin 
paper was prepared by rubbing one side of 
it over with a soft lead pencil. This makes 
an excellent transfer sheet. This was laid 
next the card, then the original design placed 
upon its top. The lines were. then traced 
over with a sharp leadpencil. The trans- 
ferred lines were then inked over with a 
coarse pen, and the pencil lines erased with 
art gum. This is a very simple process and 
by its use many appropriate decorations may 
be used on show cards. It requires a little 
patience, but no particular artistic skill. 

The design on the card illustrated in Fig. 
3 was sketched in after the rougher out- 
lines were traced over a printed design. 
This design is particularly suitable for 
coloring. Let the card be orange or buff 
color. The corn should be yellow-green, the 
pumpkins yellow, the moon silver or pale 
blue and the cloud effect behind the whole 
a robin’s egg blue. 

Note the text of the card shown in Fig. 
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2. This is a type that is possible at Hal- 
Jowe’en because of the spirit of that event. 
Puns and humorous cards are seldom of 
great value in a jeweler’s window, but 
because the Hallowe’en season is one of 
burlesque and caricature they are absolutely 
appropriate for use in Hallowe’en displays. 

Other phrases that might be used by the 
jeweler are given in the following para- 
graphs, the appropriate symbol to accompany 
them being given in brackets: 


“The Spirit of Hallowe’en.” 
Flask.) 

“Be Wise! Do your Christmas Shopping 
Now.” (Owl.) 

“Not Ghosts! Real Sterling Silver.” 
(Ghost. ) 

“For the Hallowe'en Party.” 
mask. ) 

“No Wild-cat Stocks Here.” (Cat.) 


( Pocket 


( Pierrot, 
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For the Golf Widows 


T° keep tied up with the popular thoughts 

of the day is the plan of one of the 
eastern jewelers, and very appropriate to 
this thought is the following sales letter 
on behalf of his store which he sent to a 
list of golf club members: 


Dear Sir: 
‘While you are healthfully strug- 
gling in the hot sun to reduce your 
game to those few stubborn surplus 
strokes—don’t forget your golf widow. 
Now she may not overenthuse about 
your being “one up” on the 17th— 
but she might show a slightly greater 
interest if the explanation were ac- 
companied with some little delight to 
her. 
She has the same feeling when you 
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“Some Pumpkins! Great Values!” 
( Pumpkins. ) 

“What do these strong forebodings mean.” 
(Ghostly, weird shapes.) 

“No leap in the dark when buying here.” 
(Frog.) 

“Witch shall it be? Take your choice.” 
( Witch.) 

These suggestions will doubtless suggest 
others that will be equally as appropriate 
for this occasion. 

The average jeweler may use any of the 
suggestions offered here with a prospect of 
getting favorable consideration in _ his 
locality. The more spectacular suggestions 
may not be quite as appropriate for the 
exclusive shop in larger cities, but even here 
a little levity now and then may produce 
more business than blank silence and aloof- 
ness. And this is especially so at Hallowe’en. 

The Hallowe’en window display is a 
means of getting close to the average cus- 
tomer, giving him something to smile over, 
something to remember the jeweler by and 
something to create a desire for the mer- 


* chandise displayed. 





present her with a new vanity case, 
or a shoulder pin, or a wristlet, or a 
new vase, that you have when you 
make the course below par. 

You can improve your game if you 
improve the sympathetic golf atmos- 
phere you need at home, and as a 
word to the wise is sufficient, we can 
assure you of cordial co-operation in 
our display of inexpensive remem- 
brance gifts to choose from at all 


times.—C. T. H. 








Last night I listened to a sympathy 
orchestra concert.” 

“Symphony orchestra, fool, not sympathy.” 

“Well doesn’t sympathy mean somebody 
your sorry for?’—Ames Green Gander. 





“Canada Dry?” 
“Naw. Pretty wet.”—Pitt Panther. 





Enthusiastic yell from hat cleaners con- 
vention: “Block that hat! Block that hat!! 
Block that hat!!!"—Loutsville Satyr. 
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Little Plans That Bring Favorable Comment 


Written Expressly for The Jewelers’ Circular 














Meet My Staff! 


RIDE in one’s watchmaking personnel, 

jewelry designers, salesmen, assistants 
and the other human elements of the modern 
jewelry store, down to the humble driver of 
the delivery wagon, may be a business asset 
and a real friend maker for the alert jewelry 
house. If the jeweler is proud of his staff, 
he may get them before the public in a 
personal and -intimate way, making them 
mean more than cogs in the wheel of solely 
a business enterprise. He may introduce 
them in announcements. 

This is, at least, one of the methods used 
by Benton Brothers of Seattle, who have just 
closed their most successful season with a 
large volume of business to their credit. In- 
asmuch as this firm enjoys a clientele of 
satisfied customers, and has been building its 
business for seventeen years, one of its 
business-building methods may be of in- 
terest to other jewelers. 

To select a graphic example, Benton 
Brothers, in running a photograph of their 
watchmaker, state as a caption for the pic- 
ture, “This is Mr. I. R. Bunker. Mr. 
Bunker is one of the best watchmakers in 
Seattle,” etc, etc. 

In like manner, the member of their staff 
who remodels jewelry is introduced. Of 
course, this jewelry firm, occupies a position 
in a very select neighborhood. In_ their 
section—The University District—there are 
college boys and co-eds, members of the 
faculty of the university, and other select 
residents, as well as members of the busi- 
ness community there. 

Confidence on the part of the public may 
be inspired by the manifest pride, however, 
which is exhibited by a jeweler in showing 
his group of assistants, technologists, and 
other helpers in his business, with the 
specialties for which they are noted, and 
which make up the entire expertness of the 
store. If the jeweler cannot take a justifiable 
and certainly pardonable pride in his staff— 
then he should change his staff!—C. M. L. 


A Neglected Field of Publicity 


THE jewelers in all parts of the United 
“ States could gain greater interest in the 
Jewelry business through the medium of 
lecturing and radio broadcasting. 

Certainly when soap manufacturers and 
laundry owners can find sufficient facts and 
tomance about their business to form the 
basis of lectures and broadcasting talks, the 
Jewelers ought not to be backward about 
Presenting the fascinating lore, history, and 
fashions of jewelry before the public upon 
every possible occasion. 

_ What are the opportunities in the lectur- 
ing field? If the jeweler is located in a 
large city there are probably seven or eight 
high schools within the city limits and dozens 
of smaller high schools in the surrounding 
towns. At these schools the lecturer may 


address thousands of students upon any of 
a dozen topics pertaining to the jewelry 
business and know that in so doing he is 
benefiting his store, his Association, and the 
jewelry business at large, and giving the 
young people information that they rarely 
would glean from books. If the speaker in- 
vites the classes a few at a time, to inspect 


‘the store and the manufacturing department 


—(as such in connection with large jewelry 
establishments) even greater results will 
follow from the speech. There are also 
night schools which appreicate good speakers, 
especially in such classes as advertising and 
salesmanship, and under these topics that 
phase of the jewelry business can be dis- 
cussed to the mutual advantage of store and 
pupils. 

There are many business men’s organiza- 
tions in every city,—Kiwanis, Lions, Rotary, 
Civic, Advertising, etc. and at their weekly 
meetings good speakers are always in de- 
mand,—especially men of experience rather 
than theory who know how to give worth 
while information. In the Kiwanis Club, fot 
instance, the members are especially eager 
to learn about the “other fellow’s business 
or profession.” Let us suppose that the 
jeweler belongs to this organization and at 
one of the luncheons he has the chance of 
speaking about his business. His talk is 
most interesting. Sitting at the table is a 
man who is a member of another associa- 
tion,—say the Life Insurance Underwriter’s. 
After the luncheon is over, he corners the 
jeweler, and remarks, “That was a fine talk 
you gave today, and I would like to have you 
give it again before my insurance associa- 
tion. While most of our speakers discuss 
things in the realm of insurance, we usually 
provide one talk on something different from 
our own business, and also some music. The 
monthly banquet is next Friday, would you 
be willing to favor us with that excellent 
talk, at that meeting?” 

If the lecturer has personality and a brief, 
interesting speech the news of this will travel 
fast, and he will be amazed at the various 
opportunities that will arise after delivering 
his talk. He will be asked, perhaps, to go to 
conventions and give a lecture. His speech 
will receive notice, briefly in newspaper com- 
ment, and at full length in trade journals. 

Women clubs hear lectures from depart- 
ment stores on the subject of clothing, and 
from furniture stores on the subject of house- 
furnishings,—why not from the jeweler on 
the topic of jewelry? 

The largest audience of all is, of course, 
the vast world of radio fans who have 
listened to lectures covering almost every 
subject imaginable. The best method is to 


arrange for a series of very short talks. 
These usually must be written out and pre- 
sented to the manager of the broadcasting 
station for approval. Direct advertising and 
technical, dry information is never wanted. 
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The chats over the radio must be concise, 
interesting, and informative. 

Does this “lecture-work” require great 
ability, effort, and time on the part of the 
jeweler? 

A course in Public Speaking either at 
night school or a University Extension 
Course are sufficient for overcoming “stage- © 
fright” and learning a few helpful sugges- 
tions. Beginning with small, informal 
gatherings such as the business clubs men- 
tioned, the speaker gains in confidence and 
ability to memorize. I have personally seen 
these public speaking courses develop men 
amazingly in the art of talking naturally and 
easily before audiences. Enthusiasm over 
the jewelry business in all its phases makes 
the telling of its wonders a pleasure, and 
the speaker forgets self in conveying to 
others the facts that he knows are interest- 
ing and new to them. 

The necessary knowledge for the basis of 
jewelry “talks” ought to be the possession 
of every jeweler, and not require any ex- 
tensive study. The JEWELER’s CIRCULAR 
alone provides material for hundreds of de- 
lightful talks containing facts or lore that is 
wholly new to those outside the jewelry 
trade. 

It is not essential that the jeweler himself 
make these lectures, for he may train some 
one in his organization for this particular 
publicity work. Many an ambitious young 
man or woman in the sales force would wel- 
come the opportunity for this special work. 





Shall I Go Into the Long-term 


Credit Business? 





(Continued from page 135) 








other letter should go out to him when his 
account is paid up, again pointing out to 
him that his account is open and usable at 
Jones & Co.—without any further prelimi- 
naries. 

This is the soul and the backbone of the 
extended credit policy-creating new ac- 
counts and keeping them tied up to your 
house. The “dollar-down” boys play it for 
all its worth. They use full-page advertise- 
ments offering specials below cost—“none 
sold for cash”—just to get new accounts 
into their store, expecting to make up their 
profits on future sales at their regular high 
mark-ups. 

The legitimate jewelry trade has long be- 
moaned the falling off in business. It can 
not only remedy this situation, but it can 
deal a body-blow to a class of unreliable, 
fraudulent time-payment jewelry dealers at 
the same time. A dignified credit policy will 
increase business; will hasten the turn-over, 
and will draw from the disreputable jeweler 
those desirable accounts that he has been 
getting merely because he has been offering 
long terms. 

If you have been turning this question 
over in your mind quit doing it and do 
something. Get into the water while it’s 
fine, and preferably a couple of months be- 
fore Christmas. But don’t do it  half- 
heartedly. Better stay out if that’s your 
style. It’s an honest, honorable proposition 
and promises big rewards .to the jeweler 
who isn’t faint-hearted about it. 

(THE END) 
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Think what it means to get 
rid of all the dust, dirt, 
danger and inconvenience 
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money made as any charge you 


may make for work done. Don’t 
forget that! Its income that you 
might have had all last year and 
the year before, so don’t go an- 
other day without it. 
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“If You Are Not Using 


J. H. MEDNIKOW & CO. FULCRUM 


83 So. Second St. 


MEMPHIS, TENN. Ol LS 


You Are Not Using the Best Oils” 
9 3 
Watchmakers ? Jewelers Experts of the War Department of 


Engravers’ Supplies the United States Government say s0. 


WHOLESALE JEWELERS oe 


watch factories of the world 
say so. 

Now occupy their own building of three floors and base- 

ment and are better prepared than ever before to serve 

you. In addition to one of the largest stocks of watch- 
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Simon Willard’s Clocks and Apprentices 
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IMON WILLARD’S apprentices in mak- 
ing clocks have been brought to life in 
the minds of jewelers hereabouts. through 
much publicity given to a monograph by 
John Ware Willard, the great grandson of 
the noted Simon Willard, one of the pioneer 
clockmakers in Boston. 
This monograph, the result of long. and 
most painstaking research, shows that 














DIAL OF EARLY WILLARD CLOCK 


Simon’s apprentices, Elnathan Taber, Levi 
and Abel Hutchins, William Cummens and 
William King Lemist, learned their trade 
well and followed closely the designs used 
by their master, thus attesting to the excel- 
lence of his work. 

Elnathan Taber, according to the town 
records of Roxbury, was born in Dartmouth 
and came to Roxbury in 1768, settling on 
Union St., not far from where Simon Wil- 


‘lard had his shop on Washington St, his 
‘being the first “house on that street. 
‘ently, in his honor, the thoroughfare was re- 


Pres- 


named Taber St. He apprenticed himself 
at once to Simon Willard and became not 


only a good workman but the life-long friend 
of his master, and when the latter retired, 
Taber bought the good-will of the business 
and most of the tools. 

Taber lived in the same house all his life, 
and had a small shop alongside, where he 
made his clocks. The residence was a pleas- 
ant place, with a garden in front, where nu- 
merous cherry trees had been set out. He, 
too, was a hard worker, and turned out tall 
clocks, timepieces, or banjo clocks and shelf 
clocks. He died in 1854, having a son, 
Thomas, to carry on his business, but evi- 
dence as to the latter’s ability is scant, for 
no clocks have been recorded that bear his 
name as maker. 


The difference between the methods of the 
workman who made all his products by hand 
and those of the present day, who have a 
machine to do every part of the work, is 
illustrated by the number of tools used by 
the earlier craftsmen. An inventory of 
Elnathan Taber’s shop contents is quoted by 
John Ware Willard in his monograph. The 
list includes: lot of old files, screw plates, 
old brass, timepiece case, chest and contents, 
one lathe, depthing tool, large chest, money 
scales and eye-glass thermometer, six old 
clocks, eight-day brass clock, lot of hammers, 
two hand lathes and saws, sundry lots in 
brass, iron stakes, squares, etc., three iron 
vises, cutting engine, regulator movement, 
showcase, timepiece, boxes, $2 old iron. 

Since the whole lot inventoried at 
only a little more than $100, Taber did not 
have much capital tied up in shop tools. 
Following the custom of his master and of 
Simon’s brother, Aaron, Taber did not make 
his own cases, but secured them from com- 
petent workmen, who made a specialty of 
that work. In spite of his slight equipment, 
however, he had the knack of making clocks 
that would keep accurate time, and he is 
credited with as great skill as Simon had. 

As to the Hutchins brothers, Levi and 
Abel, there is in existence a little book called 
“The Autobiography of Levi Hutchins by 
His Youngest Son,” which was privately 
printed in 1865 and which gives facts about 
the apprenticeship that are of great value. 
Levi Hutchins was born at Harvard, Mass., 
in 1761, and his brother, Abel, was born at 
the same place two years later. Both lived 


to at great age, for Abel died at Concord, 
N. H., in 1853, aged 90, and Levi followed 
him in two years, aged 94. 

Levi tells how he came to be apprenticed 
to Simon Willard thus: ’ 

“My brother Abel and I, entertaining a 
desire to learn the same trade, commenced 
our apprenticeship at clockmaking at nearly 
the same time. The name of the ingenious 
man of whom we learnt this business was 
Simon Willard, of Roxbury, Mass.” This 

















LENDULUM BEARING NAMES OF JOHN MORRIS 
AND SIMON WILLARD AND THE DATE 1770 


was about 1783, some three years after Wil- 
lard had definitely left Grafton to take up a 
residence and establish his business in Rox- 
bury. Levi goes on to tell of his career: 

“After three years’ apprenticeship under 
Mr. Willard, I went to Abington, Conn., 
where I served eight months to acquire some 
knowledge of the art of repairing watches. 
Shortly: after, I returned to Concord, hired 
a shop on Main St., purchased materials and 
established the business of brass clockmak- 
ing, no person before having undertaken this 
enterprise in New Hampshire. 

“As time passed, my trade in clocks in- 
creased, and I was encouraged by a success- 
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ful beginning to do my best. At length my 
business was interrupted by an Englishman 
named John Stevens, who endorsed a note 
for me. In 1777 he and several others were 
suspected of disaffection, published as ene- 
mies to the United States of America, con- 
fined in the jail at Exeter and after a while 
released, on taking the oath of allegiance. 

“Having often heard from my father’s lips 
patriotic expressions in. favor of American 
independence and denunciations of the ene- 
mies thereof, Stevens believed that he caused 
his apprehension and imprisonment, and so 
resolved to give me all the trouble he could 
respecting the note, the payment of which I 
was not prepared to make at the time that 
it came due. He paid the amount of the note, 
then attached all my property and stopped 
my business entirely. However, I found 
friends, and in a few weeks they came with 
their money to my relief; the doors of my 
shop were unclosed and the clocks ticked 
again. I had taken Stevens to be my friend, 
but his conduct proved him to be an enemy, 
yet every time he fired a curse, I fired a 
blessing, and so we bombarded back and 
forth with this kind of artillery.” 

Abel Hutchins was married in 1786 and 
thereupon his brother Levi took him into 
partnership. Where Abel had been working 
meanwhile does not appear. Levi had al- 
ready been married, but no date of the oc 
currence has been found. The brothers’ well- 
finished dwelling house, “three stories high,” 
which they jointly purchased and which 
stood in the “central part of the main village 
on the eastern side of the road, or street.” 
Here they lived with their families. Levi 
had six daughters and three sons. 

Among the apprentices who came to them, 
Levi Hutchins lists two, Peabody Atkinson 
and Jesse Smith, who eventually established 
themselves as farmers in Virginia, in the 
northwestern part of the State, where they 
had sheep “upon a thousand hills.’ Levi 
takes a pardonable pride in his career, for 
he writes: 

“My brother and I were successful in our 
business transactions and mutually enjoyed 
many other blessings. We carried on clock- 
making together about 21 years. Our names 
may now be seen on the faces of many time- 
keepers, standing in the corners of sitting- 
rooms in houses situated in all the New 
England States, and there are probably cight- 
day clocks, or timepieces, of our manufac- 
ture in all the 13 original States of the 
Union. Two eight-day clocks were made 
to order and sent to the West Indies. In 
the early part of 1807 the partnership was 
dissolved.” 

Levi Hutchins records another encounter 
which makes interesting reading. He says: 

“A clock that I sold to a man in Vermont, 
after running well for more than a year, be- 
came disordered and was returned to me to 
be put in repair, which was done, and I 
charged the man $2 for my labor. This 
trifling sum he refused to pay. I retained 
the clock, and he brought action against me 
for trover. The decision being awarded in 
his favor, I was required to pay $100. I of- 
fered to make payment in clocks, but with 
this proposition the’ man would not comply. 
The result was that by going to jail in Hop- 
kington for 30 days I easily cleared myself 
of paying $100. 

“Having the limits of the jailyard, which 
embraced the whole village, I boarded with 
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a respectable and intelligent family, and em- 
ployed nine or 10 hours each day in work- 
ing on two clocks that I engaged to have 
ready for delivery at a specified time. The 

















RARE EARLY CLOCK BY SIMON WILLARD, HAV- 
ING PENDULUM BEARING HIS NAME 


Vermont man gained nothing for his parsi- 
mony in withholding the $2 which he just 
owed me. It frequently happens that those 
that have the most money derive the greatest 
benefit from a resort to pleadings or tergi- 
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versations. in court. When lawyers flourish 
there is a certain sign that laws do not, for 
this flourishing can only arise from the per- 
plexity of violation of them. If an English 
lawyer is in danger of starving in a market 
town or village, he invites another and they 
both thrive.” 

Levi Hutchins’ writings are of value in 
that they throw a little light on Simon Wil- 
lard, who, outside of his works, is somewhat 
of a shadowy character. Levi says that a 
predominating trait of the great clockmaker 
was caution, and cites his requirement that 
all the men in his shop suspend work during 
a thunderstorm, “believing that there was 
much danger to be apprehended on such oc- 
casions from the action of electricity when 
using files and metallic tools.” 

He also tells of how Thomas Jefferson 
erdered from Virginia a clock for Charlotte 
College, which Simon was to make and set 
up. “He made the clock,” runs the account, 
“and some time afterward, while at Mr. Jef- 
ferson’s house, the latter asked him many 
questions concerning public affairs, but his 
answers displaying his ignorance, Mr. Jef- 
ferson plainly insinuated to him that he knew 
but little concerning them. At length, by re- 
quest, he took a French clock apart for the 


purpose of putting it in order, and laid the 


springs, wheels and other portions on the 
table. This done, he made preparations to 
go away. “Don’t go, Mr. Willard,” said 
the great statesman, “until you put the 
works of the clock together, for I cannot.” 
“Well,” replied the clockmaker, “you seemed 
to think that I was quite ignorant of in- 
tricate public affairs, and so I concluded to 
let you try your skill at putting a clock to- 
gether, and make it keep good time. This, 
however, you cannot do. So my knowledge 
of clockmaking is about equal to your wis- 
dom in State affairs.” 

Levi Hutchins’ son Samuel added to the 
material his father had written and gave 
some reminiscences. He tells a story of 
Daniel Webster that he had from his father, 
of how one morning, after he had stayed 
overnight at the tavern kept by Daniel Web- 
ster’s father, while he was eating breakfast 
Daniel and his brother Ezekiel, “little boys 
with dirty faces and snarly hair, came to the 
table and asked me for bread and butter. I 
complied with their request, not thinking 
that they would become in the course of 
time distinguished men. Daniel dropped his 
piece on the sandy floor and the buttered side 
was down. On picking it up he showed it 
to me, saying, ‘What a pity, please to give 
me another piece of bread buttered on both 
sides, then if I let it fall one of the buttered 
sides will be up.’”. He adds an item touch- 
ing his father’s integrity which is worth 
recording. 

“In 1850 he carefully examined all his 
account books to correct errors that he might 
find in them and to learn the true condition 
of his business affairs. While so engaged he 
learned to his surprise that he was indebted 
to the amount of $38 to his old instructor in 
clockmaking, Simon Willard, both parties 
having entertained the belief that their ac- 
counts were balanced. But when my father 
ascertained the case to be otherwise, two 
years after the death of Mr. Willard, he 
sent to Roxbury and there found a daughter 
of Mr. Willard in needy circumstances. He 





(Continued on page 146) 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of August 31, 1926 


CLIP FOR FOUNTAIN PENS AND 
LIKE. AsranaMmM I. Ro.ter, Bronx, 
Filed April 13, 1926. Serial 101,689 


1,597,694. 
THE 
N; Xs 
1 Claim. 

In combination with the cap of a pen having 

spaced openings in its wall, a clip comprising a 

U-shaped flexible clamp, projections upon said clamp 





adapted to extend through said openings into said 

cap and to be bent against the inner wall thereof, 

a resilient member riveted to the central portion ot 

said clamp by two spaced rivets so that the desired 

flexibility is secured throughout the clamp and re- 
silient member. 

1,597,927. DIAMOND DIE. 
New York. Filed Dec. 21, 
681,974. 5 Claims. 

A diamond die comprising a diamond and metal 
holding means surrounding the said diamond, the 


SIMONS, 
Serial 


ABRAHAM 
1923. 





said diamond and said metal holding means being 

provided with a bore, the said metal holding means 

being adapted to yield in a direction lateral to the 
axis of the said bore. 

1,597,928. METHOD OF MAKING DIAMOND 
DIES. ArraHam Simons, New York. Filed 
Dec. 4, 1924. Serial 753,928. 1 Claim. 

In the art of making a diamond die, those steps 
which consist in imbedding a diamond in a nib, 





slotting the said nib at the portion thereof adjacent 
to the said diamond, forcing the said slotted portion 
into a metal holding ring and then removing the 
unslotted portions of the nib. 
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FASTENER. Ernest M. WHitney, 


1,598,183. 
Filed March 30, 1925. Serial 


Providence, R. I. 

19,332. 8 Claims. 
A fastener comprising two rows of cooperating 
releasably connecting 
together adjacent edges of an article, a fastener 





operating device comprising cooperating inner and 
suter plates slidably mounted on said rows, and 
binding means acting directly upon said plates to 
grip the intermediate fastener parts between them 
and so retain said device in any adjusted position 
along the length of said members. 

1,598,250. BRACELET CHAIN. Axet Person, 
Attleboro, Mass., assignor to Harvey Clap Co., 
Attleboro, Mass. Filed March 21, 1924. Serial 
700,748. 10 Claims. 

In construction for bracelet chains and the like, 
in combination, a chain having a plurality of sheet 
metal links each provided with two spaced connecting 
loops at one end and a centrally positioned connect- 


f 10f 2 12 yoF 404 | 29 
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ing loop at the other end thereof, each of said loops 
being formed by bending over an end portion of 
the sheet metal of the link, connecting studs passed 
through aligned ccnnecting loops of adjacent links, 
a plate member for each link, having a length 
substantially equivalent to the distance between the 
axes of adjacent connecting studs, and depending 
side flanges on said plate member adapted to overlap 
the ends of said connecting studs to hold the latter 
in position within said connecting loops, said side 
flanges being bent over to hold said plate member in 
position and to lock said bent-over loop-forming 
portions of the link against unbending. 
1,598,384. CIGARETTE AND MATCH CASE. 
Rueen Mownzon, Brooklyn, N. Y. Filed Dec. 
11, 1925. Serial 74,693. 4 Claims. 
In a carrying case of the class described, a casing 
with a movable lid secured thereto and means to 
lock same in closed position, a slidable partition 





having guide pins engaging slots in the inner walls 
of the said casing, and spring snaps having back 
stops thereon and flexible press members which 
engage the lower portion of the said partition when 
in its vertical position with respect to the said 
casing. 


1,598,576. Jupson P. 


CUFF BUTTON. 





Hasenicnt, Barren Springs, Mich.; Federica 
E. Habenicht executrix of said Judson P. 
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Habenicht, deceased. Filed Jan. 31, 1925. 
Serial 6,110. 5 Claims. 

A cuff holding member of the character described 
comprising a pair of oval shaped members having 
openings provided adjacent one side edge thereof, 
loop members provided upon the inner sides thereof, 
linking means connecting said loop members, and 
connecting means positioned within the openings 
provided in the side edges of the links substantially 
as set forth. 

1,598,593. SUPPORT INTENDED FOR HOLD 
ING CLOCKWORK MOVEMENTS WHEN 
BEING MOUNTED. Cuartes Cart, Le 
Loecle, Switzerland, assignor to Sussfeld, Lorsch 
& Schimmel. Filed June 21, 1924. Serial 
721,604, and in Switzerland July 21, 1923. 2 
Claims. 

Apparatus for holding clockwork mechanism in 
position when being mounted, comprising a pair of 
jaws, telescopic connecting means between said jaws. 











a tension spring concentric with said connecting 
means connected to each of said jaws and tending 
to draw the same together, and toggle links con- 
necting said jaws. 

DESIGNS 


OR SIMILAR ARTICLE OF 
Frank S. Lanp, Kansas City. 


70,964. BADGE 
JEWELRY. 





Mo., assignor to The Grand Council of The 
Order of De Molay, Kansas City, Mo. Filed 
May 24, 1926. Serial 17,818. Term of patent 
14 years. 

70,982. RING Ruvuepin Rosentuat, Brooklyn, N. Y. 


Filed June 18, 1926. Term of 
patent 3%4 years. 
70,99.. COMBINATION GEM CLUSTER AND 


SETTING. Epmunp T. Sommer, North Attle- 


Serial 18,088. 





boro, Mass. Filed June i, 1926. Serial 17,896. 
Term of patent 3% years. 
70,991. COMBINATION GEM CLUSTER AND 
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SFTTING. Epmunp T. Sommer, North Attle- 


horo, Mass. Filed June 1, 1926. Serial 17,897. 
Term of patent 3% years. 

70,992. COMBINATION GEM AND SETTING. 
Epmunp T. Sommer, North Attleboro, Mass. 


ee 


=a 


Filed June 12, 1926. Serial 18,020. Term of 


patent 3% years. 





TRADE-MARKS 


Issue of August 31, 1926 


The following trade-marks are published in com- 
pliance with section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907.. Notice of opposition 
must be filed within 30 days of this publication. 

Marks applied for ‘‘under the ten-year proviso” 
are registrable under the provision in clause (b) of 
section 5 of caid act as amended February 18, 1911. 

As provided by section 14 of said act, a fee of 
ten dollars must accompany each notice of opposition. 


Ser. 233,489. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) GoLpLanp JEWELRY 
Co., Boston, Mass. Filed June 19, 1920. 


MORIDIUM 


Particular description of goods.—Fine platinum 
Jewelry for Personal Wear, Not Including Watches. 
Claims use since January, 1923. 


Ser. 234,838. (CLASS 33. GLASSWARE.) . Ham- 
MEL, RIGLANDER & Co., New York. Filed July 
21, 1926. 


Ny. EW 


Particular description of goods.—Watch Glasses 
and Crystals. 
Claims use since July 16, 1926, 


Trade Mark Registrations Granted 
Aug. 31, 1926 


217,228. ALLOY OF METALS. Etcin American 
Mrc., Co., Elgin, Til. 
Filed April 26, 1926. 
LISHED JUNE 22, 1926. 
217,250. UNPLATED BASE-ALLOY FLATWARE 
CONSISTING OF SPOONS, KNIVES, AND 
FORKS, IntTerRnaT1IonaL Sitver Co., Meriden 
and Bridgeport, Conn. 
Filed April 13, 1926. 
LISHED June 22, 1926. 


Serial 230,730. PUB- 


Serial 230,100. PUB- 


Trade-Mark Registrations Granted 
Issue of August 24, 1926 


217,133. WATCHES, WATCHCASES, AND 
WATCH MOVEMENTS. Katz & Ocusz, 
Inc., New York. 

Filed March 16, 1926. 

LISHED MAY 18, 1926. 


Serial 228,704. PUB- 


Trade Mark Registrations Reserved 
Aug. 31, 1926 
55,907. CERTAIN NAMED JEWELRY. Reg- 
istered August 21, 1906. Pratnvirre Stock 
Co. Renewed Aug. 21, 1926, to Plainville Stock 
Co., Plainville, Mass., successor. 
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Simon Willard’s Clocks and 
Apprentices 


(Continued from page 143) 








gave her the $38, which she thankfully re- 
ceived, and shortly afterwards invested it in 
the purchase of a cow that became a source 
of comfort and support to her, as well as a 
memento, though a perishable one of an 
honorable act.” 

Levi and Abel Hutchins made tall clocks, 
shelf clocks and timepieces or banjo clocks, 
though not many of the latter have been dis- 
covered. 

William Cummens (though in accordance 
with the slipshod methods of early spelling 
the name appears in various ways) was an- 
other apprentice definitely known to have 
learned his trade of Simon Willard. He 
was born in Roxbury, supposedly about 1768, 
but the date of his apprenticeship is uncer- 
tain, though it ‘is believed to have been co- 
incident with that of Elnathan Taber. He 
also lived near the shop of his master, on 
the northwest corner of ‘Taber and Winslow 
Sts., where he set up his shop in a small 
room in his house after learning the trade. 
This house is said to have been only one 
story high, but with an attic. Cummens had 
one son, William, and two daughters, but no 
record is known to exist of the son. He 
probably helped his father in his shop, but in 
the administration of his father’s estate his 
name does not appear. 

This estate was small, and the inventory 
confirms the impression gained when EI- 
nathan Taber took over the tools of Simon 
Willard that the early clockmakers relied on 
their hands and heads rather than on me- 
chanical aids in their work. Cummens’ shop 
contained at the time of his death in 1816 
the following personal property: 
Twenty-nine timepieces complete. ..$10 $200 
Clockmakers’ tools and sundries in shop 85 

Elnathan Taber, friend, neighbor and fel- 
low-apprentice, was one of the appraisers of 
the estate. 

William Cummens made the three kinds 
of clocks that were in vogue at the time, 
made them well and probably sold his share 
of them, but they are not at all common to- 
day. He probably obtained some of his cases 
from the same maker (said to be Stephen 
Badlam, of Dorchester Lower Mills), who 
did cabinet work for Simon Willard, for 
examinations of a tall clock made by him 
shows a case identical with that of a clock 
of similar style and size made by the master. 
He also apparently employed Charles Bul- 
lard, one of the men who painted embellish- 
ments on glass for the Simon Willard clock, 
to do similar work for him. ‘Cummens’ 
clocks usually have the legend, “Warranted 
by William Cummens, Roxbury,” on the 
dials. 

William King Lemist was also found by 
John Ware Willard to be an apprentice of 
Simon. He was one of a family of 12 chil- 
dren and was born in Dorchester in 1791. 
A brother of his, John Lemist, lived nearly 
opposite to Simon Willard, on Washington 
St., and the two families were, therefore. 
naturally intimate. William Lemist’s ap- 
prenticeship is thought to have begun about 
1806 or 1808. In 1812 Lemist is known to 
have made a presentation clock for his sis- 
ter, Hannah, who in that year married Henry 
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Clap, of Dorchester. The clock is still jp 
existence and bears the legend, “William 
Lemist, 1812,” 

Lemist’s career was short. He had poor 
health and, according to the family records, 
went on a Sea voyage in 1820. The ship he 
took was wrecked off the coast of Africa, 
and Lemist perished, only 29 years old. In 
his brief span he could not have made many 
clocks and there is no record of any type 
made by him but the timepieces or banjo 
clocks. In those that have been discovered 


‘he followed closely the methods of his mas- 


ter, even to the method of locking the door 
and to the little hooks which fastened the 
dial. The hands also were of the same 
shape as those used by Simon Willard. 








An Up-to-Date Check 


YOUR account for $377 is long past due, 

and suit will be entered unless I re- 
ceive a satisfactory reply by wire,” the 
jeweler wired. 

The telegram had the desired effect. As 
the customer had a checking account with a 
bank in the jewelry man’s home town, he 
promptly wired the bank, directing the bank 
to pay to the jeweler, or order, the sum of 
$377, and sent a duplicate of the telegram 
to the jeweler, which the jeweler promptly 
presented to the bank and demanded pay- 
ment. 

“What gave you the idea we'd pay cash 
on a document like that?” the teller de- 
manded. 

“Because it’s a check,” the jeweler as- 
sured him. 

“Well, if that’s a check it’s certainly in a 
new dress,” the teller averred. 

“Tsn't it dated?” the jeweler demanded. 

“Tt certainly is.” 

“And directed to your bank?” 

“Certainly.” 

“And directs you to pay a certain sum ef 
money ?” 

“Yes—that’s true.” 

“Well, then, why isn’t it a check, when 
it’s signed by the customer?” 

“It’s certainly a new one on me, but I'll 
pay it, and take a chance,” the teller agreed. 
And the Supreme Court of Arkansas upheld 
him in a case reported in 229 S. W. 1026, 
where the court ruled that such a document 
fulfilled all the requirements of an actual 
check. 

“The telegraphic message from the cus- 
tomer can only be treated either as a private 
direction from the former to the bank as 
his agent, or as the equivalent of a written 
check or order for the payment of money,” 
was the reasoning of the court.—M. L. H. 








Notes from Here and There 


C. A. Nelson, Willmar, Minn., has sold 
out to R. S. Paffrath. 

Truman Mehls has opened a jewelry store 
at Chippewa Falls, Wis. 

Louis Boule is engaged in the jewelry 
business at Medford, Wis. 

A. R. Sather is building an addition to 
his jewelry store at Spooner, Wis. 

L. A. Walker, Sauk Center, Minn., has 
sold out his business to Joe Jackson. 

The Galem White jewelry store, Boon- 
ville, Ind.. was recently damaged by fire. 





